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sculptor, wins the ap- 
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The Coming Spring and Summer Costume Fashions with 
Their Appropriate New Jewels : 





By Isabelle M. Archer 














INTS of Spring come first to New 
York as a reflection of the southern 
Winter season, the metropolis imme- 
diately introduces the 
Spring to its fur-coated audience through 
the medium of its shop windows, and 
by these tokens we know that Spring 
itself cannot be far behind. 
This year the first hint is one of riot- 
ous color. This is to be a color season. 
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harbingers of . 


sorts. It may seem strange at first to 
read of broadening instead of curtailing 
at this time but the fact remains that the 
interest in jewelry is growing even while 
business conditions are anything but 
favorable and it is for the wide-awake, 
far-seeing jeweler to strike while the 
iron is hot, to mold the inclination of 
the buying public in his direction while 
matters are yet in a pliable state and 





cate pastel shades, and strange to say, 
the bright colors and the softer tones 
have their places reversed, for the clear 
reds and greens are used for the em- 
broideries and the pastel tints appear in 
the solid grounds. Not so long ago it 
was the pale tints which were used for 
the trimmings and embroidered motifs 
and the deeper colors which made the 
one color or two-toned materials. Now 
the order is reversed and keeping the 
two separate and distinct functions in 
the mind will go far toward helping to 
direct the jeweler among this maze of 
color contradictions. 

The colors keep within certain limita- 
tions regarding their chosen materials. 
The new tweeds show a decided prefer- 
ence for the paler tints this year, and 





Fic. 1—THE RUSSIAN MOTIF OF LONG BLOUSE AND DRAPED SKIRT 


The second hint comes from the realm 
of sport and it brings the message of 
informality in day clothes which spells 
tase and picturesqueness in their wearing. 
Sa the jeweler these hints hold out 
sg iag promise. They mean _ in- 
ay In gems by reason of the vogue 
r colors and a demand for liveliness 
= variety in design. They open up a 
gt pa field of jewels if the hint for 
ee jewel be taken, and 
of - nts point a way to the prolonging 

€ Jewelry season right through the 
oo: This will, no doubt, call for 
pei arging of the staff to include a 
the 8 of trained experts to follow 

ough the seasons at the various re- 


before they have set again into a rut of 
disinterestedness. 

Vivid colors, sprightly materials, black- 
and-white cottons, a contrasted silhouette, 
Russian motifs, capes and knickerbockers 
and Roman striped sweaters, such is the 
enticing medley that the mart of fashion 
has to offer, and to which we must give 
our attention if jewels are to be approp- 
riate for wear with the newest Spring 
and early Summer costumes. 


Periwinkle Blue for the Blond, Cherry Red 
for the Brunette and Black-and-White 
for Everybody. 


The color gamut this season runs from 
the most brilliant hues to the most deli- 


the silks keep to the deeper tones; cot- 
tons favor a striking arrangement in 
black and white, while knitted goods are 
Roman striped. 

The two great contrasting points in the 
season’s colors come through the group- 
ings of the opposite effects gained by the 
Oriental colorings on the one hand and 
the pastel or, as they have recently been 
named, the Botticelli tints on the other. 
No contract could be more distinct than 
the results of these two new groups, new 
in choice of color and new in arrange- 
ment. Again the question of the chosen 
or appropriate material comes in and 
the two color schemes are found to be 
used on very different cloths, silks and 
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Good Companions 


A gold watch at one end of a pocket chain, de- 
serves on the other end a good gold pocket knife. 

The Larter Line of Gold Mounted Pocket Knives 
is so complete in sizes, variety of movements, style of 
engine turning, and scale of prices, that one can be 
selected as a fit companion to any kind of gold watch. 


LARTER & SONS 
21-23 Maiden Lane New York 


Paciric Coast REPRESENTATIVE 
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cottons; the Orientals on one type of 
goods and the pastel tints on another. 

The two chief colors of the season are 
to be “periwinkle blue” and cherry red. 
The blue is used for trimmings, dresses 
and hats and the red for all manner of 
costumes and their accessories. The blue 
is a difficult color to wear and looks best 
by far on a blonde. The red is particu- 
larly suitable for a brunette, but is used 
with discretion by everybody. In order 
of popularity the next color scheme is 
the black and white embroidered gowns 
or beaded trimmings. 

For the Oriental effects the primary 
colors are used, while the opposite type 
makes up the pastel shades. Here again 
the colors run to certain patterns and 
the Oriental colors keep to patterns from 
Persia, India and Egypt, while the pastel 
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lace is used with tulle and colored lace 
has a filet ground. There is a new crepe 
on the canton crepe order but over- 
embroidered like a brocade and there is 
a faille silk that has both the brocade 
and the crepe finish. The favorite pastel 
tints run to yellows and pinks with Nile 
green and the periwinkle blue as lead- 
ers. For the cottons and a new soft 
mousseline de soie there is a salmon 
tint embroidered in gray. The taffetas 
keep pretty well to the brighter colors 
and whether it is used for trimming, lin- 
ing or whole gowns, it runs the gamut 
of color from vivid pink to the new deep 
plum color. 


Contrasts Seen in the New Silhouette. 


These new materials are seen used in vari- 
ous ways in the illustration on page 57. The 





Fic. 2—THE POPULAR CAPE COSTUME 


shades are used for dainty spring-like 
timmings and figured silks and chiffons. 

The patterns in the Oriental goods are 
seen in Georgette crepes, in Paisley shawl 
Patterns or in brocaded satins in Chinese 
figures of pagodas and trees. Pompadour 
designs are traced in the pastel tints or 
lively sprigs of flowers make the all- 


over patterns for the new sheer ma- ‘ 


terials, Next to these two styles come 
the harlequin and checkerboard pattern 
in black and white, and then the Roman 
‘tripes for the sport costumes. 
In silks the crepes are quite in the ma- 
jority, but there are taffetas, charmeuse, 
moire and knitted silks to contend with. 
: suitings worsted tweeds and home- 
— hold the day, but the newest of all 
5 material is the embroidered cotton 
ag being brought out in colors or 
re and white with embroidered pat- 
ns in dark shades on paler grounds. 
ra — trimmings there are embroider- 
’ cut steel and laces. Duchess 





taffeta appears in a Pompadour design 
for the coat that is worn over the plain 
colored pleated chiffon on the first fig- 
ure. The second gown is an embroidered 
worsted and the other two are lined with 
taffeta. For the capes in the second 
illustration figured taffeta is used and 
the two silhouettes appear in a soft chif- 
fon for the draped frock and a full 
bodied faille for the bouffant gown. 
These two silhouettes give an idea of 
the principal fashion note of the year. 
The outline of the first is such a decided 
contrast to the contour of the second 
sketch. The reason for the appearance 
of such different gown types in the same 
season is the demand made by the two 
different figures, the tall, stately woman 
or the chic little maid. In our illustration 
figured georgette in blended blues and 
purples has been used for the Russian 
gown type of the first figure. The waist 
line is low and the skirt draped and with- 
out a question the jewelry for this gown 
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type must be the most graceful obtain- 
able. Such a gown demands a set of 
long ear-rings and matching necklace pen- 
dant of bracelets with pendant details 
and one or two finger rings of decided 
character. 

The second contour to be consistent 
must have quite a different type of 
jewelry. Here the little gown is youth- 
ful and piquant and the jewels must re- 
flect this idea. Again the waist is long, 
but it will be noticed that if the skirt is 
short and full as this one is then the 
waist instead of being bloused is a basque 
type, semi-fitted and straight of line. 

The first silhouette ushers in the Rus- 
sian motif in no uncertain terms. This 
motif appears in all manner of costume 
details for the Spring and Summer 
months. Hats, jewels and shoes beside 
the gown itself will echo the Russian 
coloring and contour and this motif will 
appear even in sport clothes and bathing 
suits beside the most formal evening 
gowns. 

The Colonial or Spanish type has been 
the forerunner for the little bouffant 
frock and this is carried out in lace 
flounces and taffeta grounds. 


The Russian Motif Used in a Variety of 
Costumes 


The Russian motif is taken for the 
theme of the first illustration+ and the 
four figures give varied ideas of the use 
of this graceful gown type. The first is 
a short coat described before as being 
built of Pompadour taffeta and pleated 
chiffon. In all four of the gowns the 
waist line is long and the blouse full, 
gathered or pleated into a loose girdle. 
The second figure wears a street costume 
in a new soft tweed tinted in stripes of 
blended lavender and brown. The em- 
broidery on the third gown is its princi- 
pal note and greatest attraction. This 
is a striping of lightning-like splashes 
carried out in black on dove gray, and 
the fourth costume is finished in fur or 
swansdown, according not so much to 
the season as to the wearer’s fancy, for 
the effect gained is the same in both 
materials. 

Tunics and blouses and draped skirts 
are the points to mark the Russian motif 
in all of these Russian styles and whether 
it is used for morning, afternoon, or eve- 
ning, for the simplest or most elaborate 
costume, the rules are the same and the 
jewelry must follow their dictation. 
There is always the long blouse waist, 
the loose hung girdle and the draped 
skirt. The sleeves just at present are 
open at the wrist and the shoulders long 
of line to add to the general grace of 
the whole costume. 

For this gown type the lines are always 
the same—long and unbroken by form 
or motif. The gem colors, too, reflect 
the idea of the Oriental and keep to the 
primary shades in their gems or their 
gem-stones. Emeralds, sapphires and 
the brilliant red of coral are oft repeated 
for these jewels, a reflection merely of 
the same tones in the rich embroideries 
with which these gowns are trimmed. 

The Russian motif was long predicted, 
and now it is here it has come to stay. 
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The turbans of the Russian type are em- 
broidered or studded with semi-precious 
stones to make coronet-like head gears. 
Bandings and flounces, whole sleeves and 
deep collars are overlaid with these rich 


colors in all manner of metal, bead and 


silk embroidery, and entire gowns are 
formed of the richest brocades carrying 
out these colors and the Russian contour 
to make them a perfect gown type. 
The whole idea is one of gorgeous 
color and elaborate trimming with ex- 
treme grace for the outline, and it is 
the one lead of the season which will 
hold over next Fall into the Winter 
months. 


The Modern Variation of the Cape 


For street, sport or evening wear the 
cape motif is equally popular. For each 
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gown type, and to be worn perfectly 
should reflect the gown although not 
actually matching it in color or material. 

The jewels seen with these evening 
capes will complete the whole costume 
by repeating the tints and tones seen in 
gown trimming and cape lining, which 
will so often be identical in form and 
coloring. There is a new white serge, 
heavy ribbed but soft of texture that is 
used for a basis for some handsome em- 
broidery and with one of these white 
serge gowns a new circular cape has 
been designed to be embroidered after 
the gown trimming and lined with a 
Paisley shawl pattern in a delicate crepe. 
The general tone of the embroidery runs 
from red through purple to a rich blue 
and it is the purple color that is empha- 
sized in the jewels by the settmg of nu- 


Fic. 3--THE TWO NEW CONTRASTS IN SILHOUETTES 


appears in a different guise and it may 
be either extremely short and diminutive, 
of medium length and youthful, or hand- 
some of material and rich in embroidery 
for the most formal occasions of after- 
noon or evening. The cape is used on 
‘ilk dresses of self material lined with 
4 contrasting color or pattern silk or 
made of a heavier woolen goods but 
keeping the color of the gown. For sport 
Wear it is of tweed or worsted or richly 
colored in stripes to conform to the de- 
mand of sport clothes for all the color 
itis possible to adorn them with. The 
ong evening cloak keeps to either one 
of the two color schemes, and either fol- 
lows the Oriental or the Botticelli pastel 
shade. In the Oriental colors it appears 


Epandsome brocades and metal tissue 
arics, but for the paler tints it is de- 


Veloped in softest pleated chiffon and 
airy laces, 


In either case it reflects the 


merous small amethysts in the platinum 
jewels. This trick of bringing out a 
specified color is seen in many of the 
new cape costumes this Spring and a 
whole wedding outfit with the brides- 
maids decked in flower hats and graceful 
capes has the yellow of hat flowers and 
cape lining repeated in smoked amber 
ear-rings and necklace pendant worn by 
the four bridesmaids and the maid of 
honor as well. 


Color Variety the Motif for All Sport Wear 


Silk and wool jersey in Roman stripes 
are the favored materials for sweaters, 
waists, skirts, capes and whole costumes 
for beach and piazza this Summer. The 
sweaters are already appearing as waists 
to top worsted skirts and bring a bright 
note to tweed cape costumes. Orange, 
turquoise blue, violet, emerald green and 
an Etruscan red are mingled with black 





CIRCULAR 





57 


and white for these stripes and they are 
worn, to be contrary crosswise on waist, 
sweater, girdle or for the banding on 
tape and skirt. 

It is a difficult matter to choose just 
the right color to emphasize in the jewels 
to be worn with these colorful jerseys, 
and the matter will often rest with the 
wearer for a final decision. The darker 
tone will be the general choice no doubt, 
and sapphires, amethysts, lapis and jade 
will make the majority of the gems to be 
set in the sport jewels of matching ear- 
rings, necklace and bracelet. 

These matching jewels are to be a 
feature among Summer pieces. They 
will comprise a complete outfit of jewels 
mounted alike but holding a variety of 
gems and to gain the right effect, rings, 
bracelets, ear-rings and necklace will be 
chosen for their blend of color rather 
than for the beauty of the individual 
pieces. 

There will soon be a demand for the 
new jewelry type to wear with a knicker- 
bocker costume. This outfit of mannish 
Norfolk coat, trim knickerbockers and 
jaunty cape certainly warrants a new 
jewelry type and it will appear this 
Summer with chatelaine or pocket watch 
finished with a fob with scarfpin and 
shirtwaist set of small brooches and 
cuff-links, tailored to be correct for wear 
with such a mannish costume 

Of the jewels now being planned for 
wear with these costumes more will be 
said in another article to appear in the 
very near future. 








Bronze Tablet for Birthplace of Stephen C. 
Foster Produces Controversy as to 
Words of His Famous Song 

PittspurRGH, Pa., Feb. 20.—One of the 
most interesting controversies in the history 
of the city has come to pass here, because 
of the wording on a bronze tablet, made on 
orders of the City of Pittsburgh for presen- 
tation to Bardstown, Ky., and to be placed 
in the old homestead, where Stephen C. 
Koster, poet and song writer wrote, “My 
Old Kentucky Home.” 

The tablet arrived here several days ago 
from a bronze firm and was on exhibition 
in the mayor’s office. The first line of the 
memorable song has Old Sol shining in 
“my” Old Kentucky Home, whereas it 
should have been worded, according to the 
references department of the Carnegie 
Library and the music itself in “the” Old 
Kentucky Home for the correct line reads: 
“The sun shines bright in the Old Kentucky 
Home.” 

However, it is contended that the average 
quartet or singers as a usual thing sing 
the lines “the sun shines bright ‘in my’ 
(instead of ‘in the’) Old Kentucky Home.” 

The tablet as herewith produced was 
ordered sent to Bardstown, Ky., at the sug- 
gestion of the Western Pennsylvania His- 
torical Society. 

Foster was born in Pittsburgh, July 
4, 1826, and his birthplace was turned over 
to the city here several years ago by the 
then owner and is now one of the city’s 
show points. 

The tablet is illustrated on the front cover 
of this issue. 
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Address of President Hufnagel Before Oregon Jewelers 








Interesting Discussion of Many Questions of Vital Interest to the Jewelry 
Trade at Banquet at Portland Commercial Club 

















N Tuesday night, Feb. 21, Edward F. 

Hufnagel, president of the American 
National Retail Jewelers’ Association, was 
entertained at a banquet at the Portland 
Commercial Club given by the Oregon Re- 
tail Jewelers’ Association, over 100 mem- 
bers from city and State attending. [n- 
thusiasm ran high, and intense interest was 
displayed by all present in absorbing the 
context of Mr. Hufnagel’s vital message to 
local jewelers. 

Mr. Hufnagel was introduced, not only 
as president of the American National Retail 
Jewelers’ Association, but as vice-president 
of the Horological Institute of America, a 
member of the Jewelers’ War Revenue Tax 
Committee and also vice-president of the 
National Research Bureau. He spoke as 
follows: 

“In speaking of the jewelry business, I 
do not want to handle it as a cold-blooded 
business topic. There is a lot more to it 
than that. There are its old traditions—in 
prehistoric time, for instance, people wore 
jewelry before they wore clothes, They 
wear jewelry today, they always did wear 
it, and I believe that they will always wear 
it. Think of the old temples they built, with 
beaten gold on the ceilings and ornamental 
settings worth huge fortunes,—surely there 
is loving tradition behind our profession! 
Even when the Christ Child was born the 
three wise men brought jewels as the high- 
est type of gift they could bestow on the 
Master. And down through the years to 
our present civilization jewelry has been 
recognized as one of the highest forms of 
artistic expression. 

“There is much to the‘ jewelry business 
to make it attractive. Not only are many 
men prominently identified with the indus- 
try, but well known women as well. In 
New York State we have Mrs. Dickenson, 
83 years old, who has one of the finest 
jewelry establishments in the country. 

WAR TAX PROBLEM 


“The big problem of the jewelry business 
today is the war tax. Today as the jewel- 
er’s war tax stands, it not only discrimi- 
nates, but it is unfair and decidedly un- 
American. For the past five years the 
Jewelers’ War Revenue Tax Committee has 
been in existence. At the beginning of the 
war the members of this committee worked 
diligently to help the government in every 
Way possible, trying to aid the government 
'o secure all the money from the trade that 
tt could bear and pay without suffering too 
much. We have been treated very much 
like the goose that laid the golden eggs. 
They have taken all the eggs from us, and 
now they want to kill the goose. Not only 
2 the government adopt all the items we 
ge as taxable, but they added many 
thes s. We played fair with them and went 
© gain and again to hold private ses- 
me with the senate finance committee, 
ns “iy were given all the time necessary 

ay the matter before them. Credit 


should be given to Senator Smoot of 
Utah, who has been our most valuable sup- 
porter. Now politics has gotten into the 
fight. The Chamber of Commerce of the 


United States has put out two referendums. 
The first one was so badly worded that it 
unsatisfactory. 


was entirely The second 











EDWARD H. HUFNAGEL, PRESIDENT OF THE 
A. N. R. J. A., WHO IS ADDRESSING 
JEWELERS OF MANY CITIES ON 
A COAST TO COAST TRIP. 


one brought an almost unanimous opinion 
in favor of the sales tax. 

“Look at the excise tax in another phase 
of the situation. We jewelers believe that 
cosmetics, chewing gum and such items are 
more of a luxury than jewelry, as many 
articles in the jewelry business are actual 
necessities, such as optical goods, watches, 
and several other items. I*rom present ap- 
pearances, the situation looks as though 
nothing definite will come out of the mud- 
dle, and we will have to wait till September 
or October again before the question will 
receive further attention. 

ORGANIZATION 


“Tt is well to ask ourselves why we have 
not been able to get anywhere with the 
senate committee. What is our weakness? 
Organization and more organization is the 
only solution. That is one of the principal 
reasons why I am making this tour of 
nearly 12,000 miles, taking over two months’ 
time, to help bring about a stronger organ- 
ization. As well do I want to get better 
acquainted with the jewelers of the country. 
I feel a thousandfold rewarded for my ef- 
forts. The remarkable hospitality that has 
been extended everywhere is typical of the 
jewelry element. 

“We must organize better and stronger 
so that when the time comes for action we'll 
all be ready, and at the signal ‘Go!’ we can 
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A congressman 


all start at the same time. 
wants to know where his constituents stand. 
If we are strong together and in a position 
to tell them and tell them right, I believe 
that we have every reason to expect suc- 
cess. 


NATIONAL MEETING IN CINCINNATI AUG. 29- 
30-31l-sEPT. 1 

“There is one thing we miss very much 
at our national meetings and that is repre- 
sentation from Oregon. Right here I want 
to invite every jeweler who can possibly 
attend, to come with his wife, if possible, to 
our national meeting in Cincinnati, Aug. 29, 
30, 31, and Sept. 1. You will be delight- 
fully entertained in a refined and interesting 
manner, and will learn things beneficial to 
the jewelry business that are vital for 
you to know. You will materially benefit 
your business in more ways than you can 
possibly imagine, and your lives will be 
greatly enriched and your leisure moments 
made a great deal happier by coming in 
contact with the fine representation from all 
over the Union. 


HARVARD RESEARCH BUREAU 

“A few years ago Mr. Brock, of Los An- 
geles, brought to the attention of the na- 
tional committee the value of research work 
at Harvard University. In this research 
work, which is of vital interest to every 
jeweler in the entire industry, the Bureau 
has been making an analysis of business con- 
ditions conducted on a scientific basis. The 
sureau has revealed many things. It is 
putting out a booklet with the results of 
its investigations in such form as will ben- 
efit every jeweler, and I advise every one 
of you to send for this booklet. This is 
Sooklet No. 27; and costs $1 to procure. 
Scientifically compiled articles handle the 
subjects of turnover, costs of doing busi- 
ness, how business should be classed and 
many other important things, all of which 
are not only essential to the jeweler but 
most helpful. The fundamentals are of vital 
interest; for one thing it is revealed to the 
public that the jewelry business has a very, 
very slow turnover. In 1919, which was the 
best year for the jewelry business that this 
country has ever had, the turnover for the 
jewelry business was but 1.1 per cent. Un- 
til now the public has been under the im- 
pression that the jewelry business was one 
of immense opportunities for profiteering, 
and that jewelers simply roll in wealth. 
Under these impressions they have been 
easily led to believe that we make so much 
money that we can easily afford to pay these 
taxes. In further revelations the Harvard 
Research Bureau brings forth the fact that 
in 1920 the jewelry turnover was .9 per 
cent. 

“When the war started prices began to 
go up. The valuations of our stocks ad- 
vanced and we made very handsome profits. 
Now things are different. Prices are de- 
clining, some things have dropped 20 points 
and many even more. Our profits are de- 
clining, and if we are to save the industry, 
we must get better profits for what we do 
sell. If we don’t, there are going to be many 
failures. In 1919 there were 94 failures in 
the jewelry business. In 1920 there were 
139 and during the past year of 1921 there 
were 488 failures. Surely these figures 
prove that the jewelry business is in a pre- 
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Stability in the HOPE Stone Market—a 
Fact of Great Interest to Manufacturers 


HATEVER the fluctuations in other stones 




















may be, the manufacturer who mounts 


Hope Sapphires and Hope Rubies in his 
jewelry is at least certain of three things. 















First—He knows that his jewelry contains the 
world’s finest quality synthetic stones, always 


in demand because they are the finest quality 
obtainable. 





















Second—He knows that the price he pays is 
the market price, a uniform price which other 
g 


ood manufacturers pay, always adjusted to 
the cost of production. 








Third—He knows that the stones themselves, 
nationally advertised to the consumer, possess 
a resale value which no other stone possesses. 





These three facts stabilize the Hope stone mar- 
ket, making for that much desired condition under 


which the most lasting and most satisfactory busi- 
ness is done. 
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carious condition, and that some violent 
changes in policy must be effected to save 
it, If we are not to be listed among the 
failures we must mend our ways quickly, 
and get on a better footing. The jeweler 
who fails dces so at his creditors’ expense. 
He actually is losing another person’s mon- 
es A successful business must make a 
legitimate profit, The Harvard Research 
Bureau, in its Booklet No. 27, gives many 
yaluable suggestions in the way of records, 
books, advertising, display, etc., and any 
jeweler desiring further information can 
secure this booklet by writing to Mr. Victor 
Wright, 439 S. Broadway, Los Angeles, 
Cal, care of Mr. Brock. 


VALUE OF CONSOLIDATED ADVERTISING 
“‘T want to illustrate the value of con- 
solidated advertising. For the past 15 


years the florists have reaped a harvest from 
consolidated advertising. The orange grow- 
ers of Southern California have done the 
same thing, as well as the apple growers of 
Oregon and Washington. Here is an in- 
stance of how valuable advertising has 
proved to one jewelry firm. Fifteen years 
ago a certain watch was as good a product 
as it is today—but it was not advertised. 
The senior member of the concern had 
built up a satisfactory business and was 
getting along fine, in a limited way. His 
sons came into the business and decided to 
organize a company and start a national ad- 
vertising campaign. Today, 15 years later, 
they have reincorporated their company for 
$4,500,000. I recently asked them if they 
got sufficient turnover on their investment 
to make it pay, and they said, ‘Yes, indeed, 


several times over!’ One florist told me 
that since the ‘Say It with Flowers’ 
slogan, and the system of telegraphing 


flowers came in, he has increased his busi- 
ness over $50,000. Think of the millions of 
dollars that are being spent on flowers that 
last only a day! Then think what a better 
proposition we have to offer in ‘Gifts that 
Last!’ 

SILVER SITUATION 

“Why are jewelers sluffing off on sterling 
silver ? Why is there not enough money 
Init?) Whose fault is it? 

“To solve these problems all we have to 
do is to size up the situation intelligently. 
What are the sterling manufacturers doing 
towards advertising their wares compared 
to the makers of plated goods? 


WHAT IS THE MATTER WITH 


PEOPLE 7 


THE STERLING 
“Is it any wonder that the public isn’t 
buying sterling? The population of the 
country has increased by the millions and 
its wealth accordingly. Almost everybody 
has a machine or a music cabinet. People 
are buying expensive furniture at $1,000 a 
Suite, and Oriental rugs costing thousands 
of dollars. Money is heing spent lavishly 
Or most everything but sterling silver. I 
Was in a wealthy Los \ngeles home, where 
Several different patterns of ordinary plated 
i ala at the dinner table. Now 

ao. 

wen V s are to blame. 

on ecently the national association 
national i sol for us to do some 
We raised rita and for this purpose 
ie oa oe ‘rom wholesalers and re- 
S alike. A sum of $300,000 was raised 


was time 
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for national publicity. ‘Gifts that Last’ is 
a slogan that has come out of the program, 
as well as another slogan, ‘Make Your 
Jeweler Your Gift Counselor.’ It isn’t this 
$300,000 alone that is going to do the work, 
but this sum and the accompanying efforts 
that go with it, plus the efforts of each in- 
dividual jeweler in every community, will 
put the thing over. Jewelers everywhere 
are beginning to use the slogans, but not 
extensively enough. If we couple our ad- 
vertising with that of the National Bureau, 
it will mean millions of dollars of increased 
revenues into the jewelry business and will 
give the movement a momentum that it 
cannot get any other way. 

“Price is another thing that we must 
tackle at this time, as very vital, if we are 
to find ways a.d means of correcting the 
errors of the past. At this, one of the most 
crucial periods of our industry, silverware 
has been sold at unprofitable prices. We 
are selling price instead of silver. I have 
talked with manufacturers, agents, etc., who 
state that they cannot understand why the 
jeweler does not make a profit on silver. 
They think that if the retail prices are 
raised that it will be impossible to sell it 
at all. Let us look at the situation from 
a sane viewpoint. 

“Diamonds in some grades have advanced 
at least 500 per cent. in the last 20 years. 
I don’t say that everyone in the country is 
ready to purchase sterling. But I do say 
that we must educate those who can afford 
to pay for the better ware. Conditions are 
slack because we have not advanced the 
sale of more silverware, and the reason we 
have not done so is because it has been un- 
profitable. In many places jewelers are giv- 
ing but a small space to the display of 
sterling, and some have eliminated it alto- 
gether from their stocks. One big. manu- 
facturer, in desperation, threatened to sell 
to department stores on a 50 per cent. mark- 
up to get the right distribution. The de- 
partment stores, however, gave him a cold 
reception. Here is the point. Wholesalers 
thought they could distribute a lot of sil- 
verware by having the prices low. The 
past 10 years has proved to be a period of 
economic fallacy. Fancy selling standard 
silverware on a 50 per cent. mark-up on 
a turnover of 1.1 per cent. Such a turn- 
over will never get the jewelers any place. 

6624 PER CENT. MARK-UP NECESSARY 

“We feel that in order to make the sale 
of silverware at all profitable that we must 
have a universal 6624 per cent. mark-up. 
Some of the manufacturers are afraid to 
make the change because they may lose 
some of their large customers. I believe 
that they are mistaken. Large volume is 
what counts to the manufacturer, the same 
as to anyone else. At present they are do- 
ing business with about 25 concerns who 
can be classed as large, but it is the vast 
number of jewelers who have been de- 
prived of a satisfactory mark-up who have 
passed up this business because it is not 
money-making. 

MORE ORGANIZATION 


“The silverware committee of the na- 
tional association has been working for 
years trying to correct these economic 
errors. Our association today has over 
4,000 members paid up and in good stand- 
ing. The hardware dealers have an asso- 
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ciation 16,000 strong, with a field secretary 
in every community. We have been asked 
to send a representative to the Oregon State 
convention, but we have not sufficient funds 
to supply a secretary for this district, 
though we well realize that you ought to 
have one. Washington, Idaho, and Utah 
have as well been neglected to a certain 
extent because funds available were insuf- 
ficint to pay the bill. We have asked for 
an increase in dues, as we need a larger 
budget, after which there will be more field 
secretaries. In one section our field secre- 
tary increased the local membership 100 
per cent. Wherever the field secretary goes 
he meets with success and all the local jewel- 
ers line up for membership, and he keeps 
all members posted on what is going on at 
the national association, 


FOLLOW BULLETINS 


“The only medium we have at the present 
time of keeping in touch with all members 
in the field is through the bulletins, and I 
advise you all to keep in close touch with 
it, for an outline of what we are doing at 
all times. When we get all of these States 
organized we will have an association of 
twice the size that it is now—in two years 
| expect that we will have 8,000 jewelers 
lined up, a power that can work to ultimate 
benefits of the trade. 

“Turning again to the subject of silver- 
ware, certain large firms have advertised it 
at such low mark-ups that people in the 
country districts cannot afford to compete, 
or meet the prices. People will send by 
mail to houses advertising at the low mark- 
up, and often nothing will do but they must 
have the stamp of a certain firm on their 
jewelry. We must recognize these things 
and not feel hurt if we do not get every 
order. We cannot expect to get all the busi- 
ness, but we can get a lot of it. If we get 
to work on a sound economic basis, we can 
create a bigger demand for our goods. The 
jewelry business has gone along at about 
the same pace while other businesses have 
grown immensely. 


MANUFACTURERS WILL COME THROUGH 


“It is our place to educate people to think 
that the best is none too good, and to get 
over the idea of selling price. Certain of 
the manufacturers are now willing to meet 
us along these lines. Recent reports of the 
Harvard Research Bureau showed that 
neither wholesalers nor retailers are mak- 
ing a satisfactory profit on silver. That is 
the reason we do not get our customary 
5 per cent. cash discount at the present 
time, and are on a 2 per cent. basis. We 
all want to get back to the 5 per cent. basis. 

“All the manufacturers in the country, 
with the exception of two or three, state 
that they think the jewelers are right, and 
admit that they have been working wrong 
all these years. They are now willing to 
consider giving the retailers a try-out. The 
retailers are drawing up certain recom- 
mendations. For instance, the change of 
price every week or more has been very 
costly and troublesome. We asked the 
manufacturers if it were not possible to 
stabilize more, and they stated that the price 
of raw materials and sterling bullion fluctu- 
ates so that they cannot buy a large quan- 
tity at one time. During the period before 
the war, there was a fluctuation of not over 
six points in as many years. Under these 
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conditions prices could be stabilized. To- 
day silver is not fluctuating so much and 
husiness may become more stabilized. We 
have requested that the price changes be 
limited to twice yearly, at given times, .pref- 
erably January and July. These recom- 
mendations will stand unless some unfore- 
seen condition comes up in which the price 
of bullion will fluctuate to a great degree. 

“In their effort and wish to co-operate 
with the retailers in every way possible the 
manufacturers have agreed to do extensive 
national advertising along educational lines, 
some having already made arrangements for 
their campaigns, and engaged advertising 
concerns to write special copy that will not 
only educate the public but will create a 
desire for the ownership of sterling. 

“Our third recommendation was that sil- 
verware be priced so that it would show 
the retailer a profit. The Harvard Research 
Bureau report shows that average overhead 
in our business is 3234 per cent., or the 
cost of doing business. Add our 5 per cent. 
war tax, and we have nearly 38 per cent. 
Some of the manufacturers have seen the 
light, and our work has reaped satisfactory 
results. By these, on and after January 1, 
silverware will be sold on a mark-up of 
66% per cent., which will give us proper 
encouragement to put silverware on our 
shelves. With two or three times turnover 
this give us about 10 per cent. profit. We 
can make 7 per cent. or 8 per cent. on bonds 
and outside investments, and if we cannot 
make at least 10 per cent. in jewelry there 
is no use selling it. There are but a few 
manufacturers who have not joined in the 
general concession, but I believe that be- 
fore long they will make similar announce- 
ments. All jewelers should write to firms 
making concessions and thank them for 
their co-operation, and to those who have 
not, they should write explaining that un- 
less they come through with a satisfactory 
mark-up the jewelry business will show 
more failures than in the past. 

“The committee also recognized the fact 
that it would be a good idea in helping to 
standardize retail prices of standard pat- 
terns to have a printed price list of uniform 
shape and size. These lists are now avail- 
able to our members, and pertain to both 
sterling and plated flat ware, and special 
binders can be procured, convenient in size 
and handy for counter use, at a cost of 50 
cents each. There is no profit in these 
binders, which are gotten out solely for 
the benefit of the trade. 

QUESTION OF DUES 


“Now comes the question of dues being 
raised from $5 to $10. By taking out fire 
msurance with the national association, the 
dealer can get back a good deal more than 
he puts in with his dues. At the end of 
‘very year there is a payment of dividends, 
and while I have not all of my insurance 
Placed with the association, yet I keep $20,- 


“ and on this amount I get a rebate of 
“out $30 or $40 annually. 


: HOROLOGICAL INSTITUTE OF AMERICA 
ae the establishment of the Horological 
rs of America, the profession is in- 
Walch to George W. Spier, custodian of 
* ay - the National Museum at Wash- 
"hn age C, and president of the Horo- 

Rical Institute of America. 

t. Spier and other well-known scien- 
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tists of America have worked hard for a 
number of years to perfect methods of con- 
ducting examinations to make the National 
Institute possible. During the war, when 
the Government found an unthought of 
shortage of scientific men to repair scien- 
tific timing instruments, it became very evi- 
dent that something would have to be done 
to interest more young people in learning 
this vitally necessary profession. Watch- 
making has passed through a process of 
evolution, the same as any other line of 
work. The Government fully awoke to 
the fact of the necessity of the watch- 
makers’ profession. Think what correct 
timing meant at the moment set for a bar- 
rage! Every phase of modern civilization 
is governed by correct timing, and yet there 
is a terrible dearth of good watchmakers. 
At the time of the war, the Government 
went to Mr. Spier for watchmakers, and 
found that there were only about 30 ex- 
perts in the city of Washington. Today 
there are 4,000 empty benches on account 
of the shortage of skilled help. Another 
man said that the average watch today lives 
but three years, for the reason that there 
are so many butchers instead of watch- 
makers. Mr. Spier could not furnish the 
necessary number of men from Washing- 
ton, and had to draw from all over the 
country. Watchmakers with vision do not 
stop at watchmaking, but are inventors of 
some of the finest pieces of machinery. I 
am told that the inventor of the Burrough 
adding machine, I believe it was, was a 
watchmaker. 

“The watchmaking profession is at pres- 
ent unerpaid. It takes as long to learn this 
profession as to go through college. There 
are over 26,000 dentists in America, who 
have elevated the profession to heights un- 
thought of years ago. Rich jewelers to- 
day have not made their money in the 
jewelry business, but in outside investments. 
We cannot expect to get people into the 
watchmaking business unless we give them 
adequate compensation for their work. 

“Andrew Carnegie left a sum of money, 
the interest of which was to be used in re- 
search work, and this council has been run- 
ning for a number of years. Mr. Spier 
went before this council and told its mem- 
bers how the Government was losing great- 
ly by the shortage of trained watchmakers, 
He said that the Government could not af- 
ford to be placed in a similar position again, 
and hence the establishment of the Horo- 
logical Institute of America became a pos- 
sibility. 

“There are four different kinds of mem- 
bership in the Horological Institute, which 
makes it possible for everybody to become 
a member, and certificates of membership 
will be given to all. They are the active, 
sustaining, life and patron memberships at 
$5, $10, $100 and $1,000, respectively. Of- 
fices of the headquarters are in the National 
Research Council building in Washington. 
The problems of watchmaking are studied 
and it is one of the purposes of the council 
to interest young boys in learning the pro- 
fession. We found that the New England 
Institute as a vocational training school is 
training about 30 or 40 men to become 
watchmakers, but that there were no facili- 
ties to admit all those who desired to en- 
roll. It was also brought to light that many 
young men had no means to pay for their 
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tuition, should they be fortunate enough to 
be admitted. 

“It is our place to make the watchmaking 
profession attractive to young men. The 
work affords steady employment the year 
around, and when we get it to a basis 
where a man has reasonable hours of work, 
it will be more alluring than at the present 
time. A watchmaker should never work 
more than eight hours a day. There is no 
trade, except that of engraving, that re- 
quires such concentration of effort or en- 
forces such a severe strain on the nervous 
system, especially when it comes to poising 
a balance, or other similarly delicate op- 
erations. With adequate and better work- 
ing conditions we can get more boys in- 
terested in the profession. It is just as 
possible for women as for men to become 
good watchmakers. In some places in 
Rochester women do very well at this work. 
I believe that the watchmaker is entitled to 
50 per cent. of the amount of the job, and 
that this will pay him well for his work. 
After the overhead is paid, this leaves the 
jeweler a profit of about 15 per cent., which 
is fair. 

“Three different kinds of certificates are 
awarded to students of the Horological In- 
stitute. The first is that of junior watch- 
maker. The student must return a 16-size 
watch in perfect condition which has been 
broken up and sent to him to be repaired. 
The repair work must be vouched for by a 
monitor, who must swear before a notary 
public that the work was done honestly. 
Within the very near future arrangements 
can be made for such examinations on the 
Pacific Coast. 

“Skilled watchmaker is the next degree. 
The head watchmaker of Tiffany’s, who has 
made a life study of watchmaking and is a 
graduate of one of the finest schools in 
Germany, has, in his own home, a complete 
library of reference works. He is now pre- 
paring collections of books, the names of 
which will be ready for the asking in a short 
time. The one who passes the examination 
for skilled watchmaker must answer many 
theoretical questions, including geometry, 
information leading to which will be found 
in these books. 

“Some of the best watchmakers are self- 
made. They know all about tempering, and 
everything else that has to do with the pro- 
fession. However, very few can handle a 
hairspring right. Many do not know where 
they can get information on the subject. 
Some of the schools are giving an extension 
course so that experienced men can go for 
one or two months and specialize. 

“The third certificate will be awarded to 
certified horologists. Of these I do not be- 
lieve that there are more than about 25 in 
the entire country. They will learn the 
higher branches of the profession that will 
make it possible for them to quality as 
shop superintendents in large firms. For 
instance, Tiffany’s have 30 watchmakers 
who need a highly qualified superintendent. 
The institute will certify watchmakers, ele- 
vate the trade and interest people in learn- 
ing the profession. In addition, the public 
will receive protection when they bring in 
their watches for repair work. 

“The jewelry business today is in a posi- 
tion where it has got to make itself felt as 
a leading power of the nation,” he said in 
closing his remarks. 
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EDUCATIONAL MEETING 





Three Prominent Speakers Address Mem- 
bers of Philadelphia Jewelers’ Club on 
Subjects of Vital Interest to the Trade 


PHILADELPHIA, 'Pa., March 2.—Three 
prominent speakers addressed the educa- 
tional meeting of the Philadelphia Jewelers’ 
Club held here Monday night in the rooms 
of the club, 931 Chestnut St., on subjects 
of vital interest to the trade. 

Two of the speakers, George Spier, presi- 
dent of the Horological: Institute of Amer- 
ica, and Dr. A. F. Beal, chief of the Time 
Section, U. S. Bureau of Standards and 
secretary of the Certification Committee of 
the Horological Institute, made the trip 
from Washington and delivered intensely 
interesting addresses, explaining the origin 
and purpose of the Horological Institute 
and the method for examining watchmakers 
for certification. 

The third speaker was Thomas P. Stritt- 
matter, treasurer of the National Associa- 
tion of Cut Glass Manufacturers. Mr. 
Strittmatter, who is president of the Quaker 
City Glass Co., this city, talked on “Cut 
Glass in the Jewelry Store.” Following 
the speaking the watchmakers and jewelers 
who attended were served a buffet luncheon. 

The meeting started at 8.15 o’clock with 
W. Calver Moore as chairman. He intro- 
duced Mr. Spier, the first speaker, and ex- 
plained that he had come to speak at a 
great personal sacrifice. 

“One of the nice things about this move- 
ment,” said Mr. Spier in opening his ad- 
dress, “is that it has compelled me to jump 
around the country. I have met the finest 
people in the country on my trips, and if I 
had known that I would have had such a 
good time, I would have started it 20 years 
ago. 

‘“On Oct. 1, 1867, I was bound over to 
serve a five years’ apprenticeship, and have 
been at the watch repairing business ever 
since then. I always felt it my duty since 
I assumed the job to look after and see 
that I gave satisfaction.” 

The speaker then touched on the question 
of winding watches on Sunday when the 
stores are closed, and explained that he had 
been going to his place of business in Wash- 
ington on Sunday for the past 30 years for 
the Purpose of winding and regulating re- 
pair jobs. Growing reminiscent, Mr. Spier 
told of his experiences with United States 
Senators and Representatives who have 
been among his customers during his long 
experience and recounted a couple of in- 
teresting anecdotes, 

e During the war,” continued Mr. Spier, 

150,000 people were thrown into Washing- 
ton. They carried watches and soon jobs 
began to come in. Our watchmakers made 
money, and prices doubled. 

\ hen the movement was started to or- 
ganize the Horological Institute of America 
I was told there was a shortage of 4,000 
watchmakers in the country. At first I 
believed it was stretching the point, but 
later learned differently.” 

i Spier said there are approximately 

(000 watchmakers in the United States; 

t the demand had increased within the 

a As or three years, and that foreign 
ty en had stopped coming to this coun- 
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“Where are we going to get men to re- 
lieve this shortage?” asked the speaker. - 

“The old apprenticeship system is dead. 
When anybody tells you the apprenticeship 
system is the only way, he doesn’t know 
what he is talking about.” 

He then explained that the Elgin Na- 
tional Watch Co. had started a school to 
train men as watchmakers and engaged the 
best teachers to instruct them. Everybody 
must take a three-year course in the Elgin 
school, Mr. Spier said, and then added that 
watchmakers wishing to go deeper into the 
subject would also be instructed. In addi- 
tion to the school conducted by the Elgin 
company, there are a number of other 
standard schools in the country. 

Mr. Spier stated that a number of mush- 
room horological schools which have sprung 
up around the country should be eliminated. 
Young men should be urged to take up 
watchmaking, and he told of the effort be- 
ing made by the Horological Institute of 
America to raise a fund of $1,000,000 to 
send young men to college to be educated 
as watchmakers. “This is not an air 
castle,” said Mr. Spier. “We are going to 
get the money.’ He then outlined the 
plans of the Horological Institute of Amer- 
ica to raise this amount and briefly touched 
on the subject of certifying watchmakers. 

“If we are successful in this system, it 
will give dignity to the business, and I hope 
watchmakers will come into their own. 
However, a thing like this takes time and 
we have to go slowly, but we will not stop 
until we have solved the situation. The 
institute will then see to it that the future 
of the watchmaker is secure; and when we 
help each other we will find that we have 
better business.” 

The chairman then called on Dr. A. F. 
Beal, chief of the Time Section of the U. S. 
Bureau of Standards, and secretary of the 
Certification Committee of the Horological 
Institute of America. Dr. Beal chose as 
his topic “The Horological Situation in the 
United States.” His speech is published in 
full this week in the Horological Depart- 
ment of THE JEWELERS’ CIRCULAR. 

The last speaker of the evening was 
Thomas P. Strittmatter, president of the 
Quaker City Glass Co. and treasurer of the 
National Association of Cut Glass Manu- 
facturers. Taking as his subject, “Cut 
Glass in the Jewelry Store,” the speaker il- 
lustrated his talk with a number of sam- 
ples of cut glass and tools, 

“We have another subject,” said Mr. 
Strittmatter, “The Rejuvenation of Cut 
Glass Merchandising.” He pointed out that 
cut glass is cheaper than it has been for 
the last four or five years; that pressed 
glass with pressed daisy inserts was often 
sold as cut glass; and brought out the in- 
teresting fact that thousands of dollars’ 
worth of cut glass made in Philadelphia was 
shipped to Europe. Before the war, Phila- 
delphia sent $30,000 worth of cut glass a 
year to Germany.” His address will appear 
in full in the Gift section. 








The new issue of the Reference Book of 
the National Jewelers Board of Trade, 
was in print on March 1. All agree- 
ments for the use of previous issues expire 
March 1, 1922, and books formerly in use 
must now be returned. 
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Seattle Jewelers Entertain President Huf- 
nagel of the American National Retail 
Jewelers’ Association 


SEATTLE, Wash., March 1—Edward H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, arrived 
in this city from Portland, Ore., Wednes- 
day morning, Feb. 22. Mr. Hufnagel was 
met at the depot by a reception committee 
of several of the leading jewelers of this 
city and escorted to the Washington Hotel. 
During the day he was motored about the 
city and shown the principal points of in- 
terest. Mr. Hufnagel especially commented 
upon the beautiful mountain scenery. 

Wednesday evening at 7 p. m. the Seattle 
Retail Jewelers’ Association tendered Presi- 
dent Hufnagel a banquet at the Washington 
Hotel. The banquet room was attractively 
arranged and beautifully decorated with 
flowers. Throughout the dinner old-time 
and up-to-date melodies were played by the 
orchestra and several vocal selections were 
rendered by Mrs. Clay Brock, accompanied 
by Mrs. Montgomery Lynch. 

After the menu had been discussed and 
to all appearances greatly relished, coffee 
and cigars were served, and Paul Benton, 
chairman of the Seattle Retail Jewelers’ 
Association, appointed L. W. Suter, an old- 
time jeweler of Seattle, as toastmaster of 
the evening. 

Before introducing President Hufnagel, 
Toastmaster Suter called on L. H. Burnett, 
Tacoma, who is vice-president of the State 
association’ and past-president of the Ta- 
coma association. Mr. Burnett extended 
President Hufnagel greetings on behalf of 
the Tacoma jewelers. 

Following Mr. Burnett, Toastmaster 
Suter called on Albert Mayer, of Mayer 
Bros., who spoke in behalf of the jobbers 
of the city, and Alvin H. Hankins, repre- 
senting the manufacturing jewelers. 

Then Horace Condy, Sedro Woolley, first 
president of the State association, was 
called on. Mr. Condy greeted Mr. Huf- 
nagel and spoke of the growth of the State 
association. 

The guest of the evening, President Huf- 
nagel, was then introduced by Toastmaster 
Suter with a few appreciative remarks. 

President Hufnagel gave a very interest- 
ing two-hour talk. which was greatly appre- 
ciated by all the jewelers present. His ad- 
dress was in substance the same as the one 
delivered at Portland, Ore., which appears 
on pages, 59, 61 and 63. 

The meeting closed with a vote of thanks 
to President Hufnagel for his interesting 
talk, and also a vote of thanks was ex- 
tended to the entertainment committee, 
which consisted of Frank J. Victor, L. W. 
Suter, Mr. Burnett and Mr. Friedlander. 








A repairman and clerk at Garabaldi & 
Bruns, jewelers, Charlotte, N. C., was ar- 
rested Feb. 25, and placed under a bond of 
$100 on a charge of embezzlement in con- 
nection with sales made in the store. The 
management of the store is said to have 
suspected him and had people to go in and 
make purchases with marked bills. Two 
marked $5 bills are said to have been found 
on the man when he was arrested. Larger 
purchases had been made previously with 
marked bills, but that money was turned in. 
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Hearing on Bill to License Auction Sales 





Massachusetts Jewelers Present Strong Case in Favor of Measure to Legislative 
Committee on Legal Affairs, but Auctioneers Oppose It 
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Boston, Mass., March 1.—A strong case 
in favor of legislation to provide for licens- 
ing establishments used for auction sales of 
merchandise, especially jewelry, was pre- 
sented before the legislative Committee on 
Legal Affairs yesterday by representatives 
of the leading jewelry associations and indi- 
vidual jewelry concerns in Boston and Mas- 
sachusetts. 

Lewis Marks, counsel for the Massachu- 
setts Retail Jewelers’ Association, made the 
principal arguements in favor of the bill 
which he presented to the legislature in Jan- 
yary, but which he has consented to change 
by eliminating all but the first two sections. 

hese sections, he explains, accomplish all 
that is desired in the way of licensing prem- 
ises, and by their elimination he has gotten 
rid of opposition which might have been 
raised against the bill by those interested in 
auctions of real estate. 

Opposition to the bill came only from 
auctioneers and their representatives, all of 
whom admitted that flagrant abuses exist, 
but insisted that the Marks bill is too drastic. 

In support of his bill, Mr. Marks said in 
part: 

“The sale of jewelry has been the subject 
of a great deal of agitation; much thought 
and energy has been given to it, in an effort 
to devise a method which will curb the fla- 
grant abuses that exist. The laws of this 
State on the subject are nearly all of ancient 
origin, and they have not expanded with the 
growth of the auction business. New means 
of swindling the public are constantly being 
devised, and for the protection of the public 
it is necessary that new laws be enacted as 
well, 


“I am not sure that the bill we have here 
presented will cure all the evils that exist, 
but it is certainly a step in the right direc- 
tion, and will help some. If it has deficien- 
cies, they will be discovered in short order, 
and they can be corrected in future years. 

“The association which I represent began 
last Fall an investigation of the auction 
rooms in Boston, and as a result of its 
activities seven complaints were made and 
sx convictions obtained, on charges of 
traud and deceit. There are many forms 
and types of fraud in connection with the 
dusiness—in fact, it has been reduced to 
such a plane that it may no longer in de- 
cency be called a business, for it is nothing 
more nor less than a confidence game. 

“They are selling as genuine diamonds 
pieces of glass that can be purchased for 
% a dozen. If business lags, they call to a 
confederate in the rear of the store, direct- 
ing him to take out of the safe that ‘won- 
si diamond ring,’ made from exactly 
ro same glass they have been previously at- 
‘mpting without success to sell. 

Another favorite trick is to put some 
article in an envelope, with a fictitious name 
amd address. Later a customer purchases 
some article; he is sent to the rear of the 
store, where he is told that he has overbid, 
i - in order to make things right with 

€ proprietor will permit him to buy 


the article in the envelope. He is told that 
the previous purchaser made a deposit, per- 
haps of $50, and then failed to call for his 
property, so that the proprietor is willing to 
let it go for the balance of the original pur- 
chase price, say $100. 

“Such practices as these have created a 
stench which simply must not be permitted 
longer to continue. Our police stations are 
crowded with complaints from people who 
have been swindled in this way. By this 
bill we do not seek to drive auction rooms 
out of business, but rather to regulate them 
to such an extent as to force them to give 
patrons a square deal. We have no quarrel 
with thos: who conduct such places. honestly, 
and those who are honest will find in this 
bill nothing to fear. 


“Section 1 provides that the place of busi- 
ness in which an auction is conducted shall 
be licensed. The license fee is fixed at $500, 
but we are willing that it be made 25 cents, 
if the legislature thinks that such is suf- 
ficient. We feel, however, that a large fee 
is necessary because it stands to reason that 
when a man has invested $500 in a business 
he will be a little more watchful in pre- 
venting practices that may result in wiping 
out his investment. The fee proposed here 
is less than that charged in Chicago, and in 
certain other large cities. 

“The necessity for licensing the premises 
is clearly shown by the results of one of 
the convictions we obtained a few months 
ago. One of the persons we complained of 
was Joseph Claire, who was convicted on 
charges of fraud and deceit. His license as 
an auctioneer was revoked by the Boston 
police department, as was that of one Allen, 
who was employed by him. After his 
license had been revoked he employed a man 
licensed in Winthrop as an auctioneer; that 
man came into Boston, operated the same 
place of business where Claire had been, and 
even hired Claire and Allen to work for 
him. As a matter of fact, Claire and Allen, 
by this subterfuge, continued the very busi- 
ness they had been forbidden to conduct, and 
in the very same premises, and they sold 
their own goods. 

“The pity of it all is that it is not men 
of affairs who are swindled by these un- 
scrupulous men; it is the poor and gullible, 
those who, particularly at the holiday sea- 
son, attempt to make one dollar perform the 
work of two. 

“Another common practice followed by 
these men is to go out into a small city, 
where they purchase the stock of a long- 
established jewelry store. Then the old 
freight cars are called into action. Load 
after load of stuff that is absolutely un- 
salable is shipped into that town and sold 
over the counter as a part of the stock of 
the ‘reliable Mr. So-and-So.’” 

Members of the committee began making 
inquiries as to the effect of sections 8, 9 
and 10 of the proposed bill, all of which 
relate to sales of bankrupt stocks or of real 
estate, pointing out that these sections might 
stir up opposition that would defeat the bill. 
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Mr. Marks then stated that he was willing 
to eliminate all of the bill except the pro- 
vision in section 1 for licensing premises, 
and in section 2, which sets up machinery 
for operating the licensing system. 

Asked what legal definition there is for 
the term “fictitious bids,” as used in his bill, 


“Mr. Marks replied that the language has 


been recognized by the supreme court as 
defining a certain practice. “It frequently 
happens,” he said, “that an auctioneer an- 
nounces a bid that has never been made. 
As an instance of that, I might cite one of 
the cases upon which we obtained a convic- 
tion. A young fellow drifted into town 
from one of the lumber camps up north, 
and he hadn’t been in Boston 20 minutes 
before he happened to pass one of those 
auction rooms down on Washington St.- He 
drifted in, and he heard the auctioneer run 
the bidding up to $15 on an article for 
which no one made any bid whatever. That 
is, he pretended to receive a bid of $5 to 
start with, and then he accepted other pre- 
tended bids until he got it up to $15. Then 
he began to call for $16, and finally said 
‘I don’t believe there is $16 in the crowd.’ 
This young man answered that he had $16, 
and the auctioneer replied, ‘I don’t believe 
it, I’ve got to see it.” The young man pro- 
duced the money, and the auctioneer said, 
‘I can’t see it way back there, come up to 
the counter.’ So the young fellow walked 
up to the counter and laid it down. The 
auctioneer grabbed it, and shouted ‘Sold to 
this young man for $16.’ One of our agents 
happened to be in the place at the time, fol- 
lowed the young man out and got his evi- 
dence, on which a successful prosecution 
was based.” 

Mr. Marks was asked to state the actual 
worth of the article involved, and replied 
that it might have been worth $3. Rep. 
Mendum of the committee inquired if the 
lesson taught the young man was not worth 
the difference, and Mr. Marks replied: “Pos- 
sibly it was, to him, but the trouble is that 
the same lesson is being taught every day 
to a lot of persons to whom it may not be 
worth the price, and it is the duty of the 
legislature to protect them from these 
despicable practices.” . 

Albert R. Kerr, president of the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association and a retail jeweler in Boston, 
said the auction business is rapidly becom- 
ing a menace to the general business of the 
city, because auctioneers are repeatedly stat- 
ing that articles which they sell for $15 
cannot be purchased in the better jewelry 
stores for less than $125 or $150. Asked 
whether similar conditions obtain in Rhode 
Island, and how they are handled, he re- 
plied: “They are not handled at all.” 

Felix Vorenberg, another Boston mer- 
chant, and representing the Boston Retail 
Trade Board, said reputable merchants are 
very anxious that some sort of legislation 
be passed to end a practice which is rapidly 
becoming a serious nuisance. Boston, he 
said, is becoming a center for the fake auc- 
tion business. Auctioneers are handling 
china, glass, bric-a-brac, linens, and several 
other kinds of merchandise, and unless a 
curb is placed upon them they will soon 
ruin legitimate business in Boston. “Not 
only should they be required to adopt decent 
practices,” he said, “but they should also be 
made to pay something for the opportunity 
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that is given them to enter into competition 
with legitimate business houses.” 

A. S. Flint, representing the Waltham 
Watch Co., said the practices of the auction 
houses affects all lines of trade, because the 
retail business is based upon confidence, and 
whenever practices are resorted to which 
undermine the confidence of the purchasing 
public, then all business suffers an indirect 
loss. 

Frank Ricard, Lowell, representing the 
Chamber of Commerce of that city, said he 
has been studying the problem for the past 
10 years, trying to find a way to get rid of 
the fake auction houses in his own city. 

He said one of the fakers came into Low- 
el] some months ago, leased a store for one 
year, in order to escape the itinerant vendor 
law, and then proceeded to get rich at the 
expense of the gullible. Mr. Ricard said he 
visited the store one night and listened to 
an interesting dissertation relative to the 
Hamilton watch. At the conclusion of his 
talk, Mr. Ricard said, the auctioneer began 
selling watches, plainly giving the impres- 
sion that they were the make of watches he 
had been talking about, although he was 
careful not to make a direct statement to 
that effect. Later he offered a “genuine 
Waltham” for bidding, finally knocking it 
down at $8, and then sold five more at the 
same price. 

Among those who recorded themselves as 
favoring the proposed legislation were A. 
H. Abbott, president of the Lowell Retail 
Jewelers’ Association; James Kingman, for 
Smith-Patterson Co.; Richard M. Cook, 
president of the North Shore Jewelers’ As- 
sociation; C. H. Wheeler, for the A. Stow- 
ell Co.; Frank E. Folsom, for Bigelow- 
Kennard Co.; Lewis S. Smith, for the Mas- 
sachusetts Jewelers’ Association; Lewis F. 
Poor, chairman of the governing board of 
the New Bedford Chamber of Commerce, 
and C. J. Kidney, a jeweler of that city; 
and William H. Gleason, vice-president of 
the Germantown Citizens’ Association. 

Rep. Elijah Adlow of Boston led the op- 
position to the measure, stating that about 
15 of the auctioneers affected by the bill live 
in the district which he represented in the 
legislature—the 16th Suffolk. “We have 
not missed any milk bottles or doormats 
out there as yet,” he said, “nor has there 
been any noticeable odium attached to the 
district because of the presence of these men 
as residents.” 

Continuing, he said the present law pro- 
vides adequately for licensing the business 
of auctioneering. It provides that those en- 
gaged in it shall be under bonds, and it also 
stipulates the manner in which they may 
describe their goods. Any one who has 
been wronged in one of these establishments 
and seeks redress, he said, can obtain it 
under the present law. 

_A license fee of $500, he said, would be 
simply an invitation to these men to go out 
and plunder the public. If they are required 
to pay any such fee, then it necessarily fol- 
lows that they must get their money back, 
and it will have to come out of the pockets 
of those who patronize them. 

He admitted that the auctioneering busi- 
ness 1s probably little different from many 
others, “Every little business has a sucker 
all its own,” he paraphrased, “and I am 
willing to admit that the auctioneer’s busi- 
N€Ss is no exception to that rule. But this 
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bill is extremely vicious. Its proponents do 
not take into consideration the fact that 
there are at least a few auctioneers who 
conduct their business honestly, and who 
are entitled to fair treatment at the hands 
of the legislature and of their fellow business 
men.” 

He denounced the proposal to license the 
premises on which auction sales are to be 
conducted, insisting that it would be grossly 
unfair to the owner of the premises to hold 
him responsible for what some unscrupulous 
person might do in his absence. 

Real estate conditions, he said, have elim- 
inated the old “fly-by-night” auction “faker,” 
because it is no longer possible to rent a 
place of business for a few days. Under 
present conditions, premises can be obtained 
only on long term leases, and with such a 
lease on his hands, no auctioneer is going 
to take the risk of indulging in practices 
which may ruin his business. 

He began to argue against provisions of 
the bill found in its later sections, but was 
reminded by the chairman of the committee 
that all of these had been abandoned by the 
petitioner, and that only section 1 remained 
to be considered. Mr. Marks interrupted to 
state that he would like to have section 2 
considered also, because that contains the 
machinery for establishing and maintaining 
the license system. 

Taking up this section, Rep. Adlow ex- 
pressed a fear that under it auctioneers might 
be required to obtain a new license for each 
new stock of goods, insisting that the lan- 
guage was such as to permit of such an 
interpretation. If it were so construed, he 
said, obviously it would absolutely put an 
end to the auction business, and he suggested 
possibly the bill had been cunningly drawn 
for that purpose. 

Rep. Bernard Finkelstein of the 5th Suf- 
folk district said most of the places which 
would be affected by the bill are within his 
district, and he ventured the opinion that 
the men who follow the auctioneering busi- 
ness probably average about as high, from 
an ethical standpoint, as those in any other 
line of business. He admitted that they are 
not 100 per cent perfect, but insisted they 
are no worse than others. 

He declared that most of the complaints 
brought to the attention of the courts, and 
upon which prosecutions were based and 
convictions obtained, were the work of 
“stool-pigeons,” employed by the police or 
by rival merchants to “get something” on 
the auctioneers. 

“Tf you get down to the bottom of this 
thing,” he declared, “you will find that this 
bill has been filed here because men of this 
class have made the jewelry business one of 
small profits. By means of their auction 
rooms they turn over their stocks of goods 
very frequently, with the result that they 
can get along with smaller profits than are 
necessary in the bigger stores, and conse- 
quently the stores where 100 per cent profits 
are the rule have determined to put them 
out of business.” 

John J. Nichols of Taunton, also an auc- 
tioneer, said there is no doubt that the busi- 
ness has been abused at times, but he be- 
lieved the proposed license fee of $500 will 
fall far short of correcting the abuses. In 
fact, he said, his opinion was that it would 
make conditions worse, because every auc- 
tioneer would feel the need for making up 
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that $500, and if he were in the least degree 
inclined to resort to shady practice, he would 
go much further after paying such a license 
fee. 

Several other auctioneers recorded them- 
selves against the measure, and the commit- 
tee took it under advisement. 








TAKES HIS OWN LIFE 





Detroit Jeweler Suddenly Shoots Himself, 
and Dies in a Hospital 


Detroit, Mich., March 1.—Morris Weiss, 
proprietor of a store at 126 Monroe St., 
died in a receiving hospital here of self- 
inflicted revolver wounds. He was despon- 
dent over ill health. The bullet pierced his 
temple. 

It was believed that he had been recover- 
ing from a recent illness and was planning 
to make a trip to the south until the weather 
moderated. He had been in business here 
more than 30 years. 

While on his way to Chicago recently, 
Mr. Weiss was in an accident which laid 
him up for some weeks. His illness fol- 
lowed the accident. He was 50 years old, 
and lived at 1659 Longfellow Ave. Henry 
Levy, brother-in-law and partner of Mr. 
Weiss, and Herman A. Miller, a Mt. Clem- 
ens jeweler, were in the store talking with 
Mr. Weiss when he suddenly opened a 
drawer of his desk, drew forth the revolver, 
and before either of the men could rush to 
his side, fired the shot which caused his 
death. 








SENT TO PRISON 





Alexander Montroy Given a Prison Term 
of from Fifteen to Thirty Years for 
Robbing a Detroit Jewelry Store 


Detroit, Mich. March 1.—Alexander 
Montroy, 47 East Columbia St., was sen- 
tenced to from 15 to 30 years in Jackson 
prison Saturday, following his conviction 
on a charge of robbery while armed in 
connection with the theft of $3,700 worth 
of jewelry from the store of Manelli Bros., 
4720 Mack Ave., Dec. 3]. 

Montroy was arrested with Grover Herz- 
field, 3043 Dalzelle St., and a woman, when 
police, inspecting an automobile in which 
they were riding, found a revolver. 

Herzfield was afterward released when 
the police were unable to connect him with 
the jewelry store hold-up. About $800 
worth of jewelry was recovered after the 
arrest of the two men. 








Albert H. Noether, alias “Nelson,” now 
held in Herkimer jail on the charge of con- 
ducting a shoplifting raid in Little Falls, 
N. Y., stores, did not file a demurrer in the 
matter of his indictment by the Herkimer 
county grand jury. It is expected that the 
trial of his case will come next week in the 
March term of the county court. Noether 
decided to go to trial rather than plead 
guilty. Various efforts in his behalf have 
come to naught. He could not raise enough 
bonds to get away on bail and attorneys 
have failed to obtain possession, on his or- 
der, of the large amounts of cash and other 
valuables found by the Little Falls police 
chief, “Dusty” Long, in his possession, 
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Kansas Jewelers Hold Annual Meeting 





Members of State Retail Jewelers’ Association Meet at Wichita in Two Days’ 
Convention—New Officers Elected and Trade Topics Discussed 














Wicuita, Kans., March 1.—Kansas jewel- 
ers, assembled for their 17th annual con- 
yention in this city, mixed pleasure with 
business. In addition to the two women 
jewelers of the State a considerable number 
of the other sex brought their wives with 
them. The program provided for an auto- 
mobile ride through the city and parks Tues- 
day afternoon and a dance at the Winter 
Garden at night. 


Monday 

The convention opened at 9 o’clock Mon- 
day morning at the Board of Commerce 
rooms, where two hours were spent in shop 
talk and registration of delegates followed 
by several songs by the jewelers and their 
wives, led by Phil Sheridan of this city. 

The convention was called to order by 
Charles A. Wilson of Wichita, president of 
the association, and following an invocation 
by Father William F. Farrell, Mayor Kemp 
extended a welcome to the jewelers to the 
city. About 160 jewelers were in attend- 
ance, which is said to be the largest at- 
tendance of any convention of jewelers ever 
held in the State. 

The feature of the afternoon’s program 
was an address by W. B. Harrison, presi- 
dent of the Union National Bank, on “The 
3usiness Situation as I See It.” 

A get-together luncheon was served for 
the jewelers and their wives at noon at the 
Innes Tea Room, and another banquet at 
the same place in the evening. The banquet 
was given by the local jewelers to the vis- 
itors. Following the banquet in the evening 
a greater part of the visitors went to the 
Winter Garden and danced until midnight. 


Tuesday 

Charles H. Andrews, representing the 
Druggists’ Association of Kansas, was the 
principal speaker at the Tuesday morning 
session, his subject being “Organization.” 
The remainder of the morning session was 
given over to the discussion of matters per- 
taining to the interest of the jewelers. 

One of the features of the afternoon ses- 
sion was the talk by E. A. Kiger of Kansas 
City, on “The Famous Diamonds of the 
World,” using to illustrate his talk, replicas 
of all the famous diamonds. They had been 
on exhibition by Charles A. Wilson, Wichita 
Jeweler, for several days. They include a 
replica of the great Cullinan diamond in 
the rough, 

\nother Wichita man will head the Kan- 
sas Retail Jewelers’ Association as a result 
of the election of officers of the association 
at the close of the convention Tuesday after- 
noon. He is R. M. Shipley of the Vail 
Jewelry Co., who will succeed Charles A. 
Wilson, also of Wichita, the retiring presi- 
dent. J. J. Jones of Emporia was chosen 
for secretary-treasurer, and the membership 
decided upon Emporia as the next conven- 
tion city. 

_ Reorganization of the jewelers’ associa- 
tion into smaller groups which will meet 
‘everal times a year, was the principal topic 
o! discussion at the second and last day’s 


sessions of the convention. The success of 
the smaller group meetings was demon- 
strated by Charles H. Andrews, president 
of the Sedgwick County Druggists’ Asso- 
ciation, who spoke to the jewelers. The 
druggists, with their smaller units of the 
larger State body, have accomplished almost 
marvelous results, Mr. Andrews told his 
audience. 

In connection with the districting of Kan- 
sas into the smaller units of the jewelers’ 
organization, it was announced that Walter 
Mellor, national field secretary, would visit 
Wichita March 9 for the purpose of out- 
lining his plan and telling of its success in 
Indiana. He will spend two weeks in the 
State at various points, on this mission. 

Installation of the newly elected officers 
completed the business of the convention. 

Recent business depression can be traced 
directly to the door of the government and 
its “thrift” campaign inaugurated some 
time ago, according to Joe Mazer, Omaha, 
Nebr. Stagnation and business decay fol- 
lowed in the wake of the thrift campaign, 
Mr. Mazer said, and hard times were the 
inevitable result. 


“The best times we can have are those in 
which the public is not hoarding its money, 
but buying merchandise in normal quanti- 
ties. Then there are good times for all. 
If every person in the United States would 
resolve to buy something tomorrow which 
he had in contemplation, it would be no 
time before every idle wheel in the country 
would be running at full speed.” 

Mr. Mazer urged members of the Kansas 
association to radiate jewelry prosperity. 
He charged his audience with “carrying 
tin-plated dollar watches and brass cuff- 
links while trying to sell their customers 
23 jewel-sold gold watches and gold but- 
tons. If you are in the jewelry business.” 
he said, “wear the best you have in the 
house, and see that every member of your 
family does the same.” 

Price cutting jewelers were branded by 
Mr. Mazer as “thieves of thy neighbor’s 
profits.” 

A cleverly worded set of commandments 
for retail jewelers was a feature of Mr. 
Mazer’s remarks, and the reading of it 
caused the audience to go into paroxysms 
of laughter. 

In a convincing demonstration, W. 
Spencer Huffman, advertising counselor of 
the Eagle, showed the jewelers the value of 
co-operative advertising, and the necessity 
for retailers to “link up with national ad- 
vertising campaigns affecting their lines.” 
A jeweler may safely appropriate three per 
cent. of his profits for use in advertising, 
Mr. Tluffman said, calling attention to the 
fact that merchants who advertise con- 
sistently realize quicker turnovers of mer- 
chandise than those who do not employ pub- 
licity. 

“There is no longer any guesswork in ad- 
vertising,” the speaker said. “We know by 


past experience that a certain advertise- 
ment, prepared in a certain way, will bring 
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certain definite results which may be relied 
on implicitly.” 

A feature of the Wichita meeting of the 
Kansas Association of Retail Jewelers was 
a paper prepared by Joseph Mazer, of 
Omaha, Nebr., in which he enjoined the 
jewelers, in biblical language, of many ill 
practices in the trade. Excerpts from the 
paper follows: 

Comparing the modern-day jeweler to the 
slaves of Pharoah’s day, the speaker said: 

“Therefore give heed and lend thine ear 
to what cometh from the mountain: 

“TI, the association, am thy friend and thy 
guard, which have brought thee out of the 
land of chaos, out of the land of bondage. 
Thou shalt have no selfish interests before 
me. Thou shalt not make unto thee any 
graven image of thine own independence, 
for there isn’t anything like that kind of 
a bird in the heavens above, or in the earth 
beneath or in the waters under the earth. 
Thou shalt not bow down thyself to such 
conceit nor believe it, for I, the association, 
am a better bet, minimizing the iniquities of 
the business three and four times, even upon 
those who fail to associate themselves with 
me, and shower bigger blessings upon the 
thousands of those who love me and keep 
my commandments. 

“Thou shalt not take the call of the as- 
sociation in vain, for you will not be held 
guiltless if you take my calls in vain, 

“Remember my meeting days and keep 
them holy. All the year mayst thou labor 
and do all thy work. But the meeting is 
the Sabbath of the association; in it thou 
shalt not do any work other than attending 
my meetings, nor thy son, nor thy daughter, 
nor thy wife. For during the year the as- 
sociation labors to improve thy business 
and all that in it is; and worketh overtime 
during the meeting days to tell thee of it, 
wherefore, live wires, bless the meeting days 
and hallow them. 

“TYonor thy State and national officers, 
for they have been to thee as father and 
mother that thy rewards may be great from 
the pointers they have given thee. 

“Thou shalt not kill the confidence of thy 
customers by misrepresentation. 

“Thou shalt not have intercourse with 
the retailing jobber. 

“Thou shalt not steal thine own and thy 
neighbor’s profits by being a price cutter. 

“Thou shalt not bear false witness against 
thy brother jeweler by knocking his goods 
or his sales. 

“Thou shalt not covet every piece of new 
merchandise shown thee by a traveling man: 
thou shalt not covet the larger stock of 
your associate, for it may give thee much 
headache. Thou shalt not covet the dinky 
dollar gained from the sale of poor mer- 
chandise, nor lie to your creditors, nor to 
your customers, nor to your brother jeweler, 
nor treat unkindly the traveling man who 
sojourneth with new ideas to your store, 
nor do any act which would make of thee 
a mean neighbor. 

a Let thy ornaments be enticingly 
arranged and cunningly displayed that they 
may seduce from their hiding places the 
shekels of the guilty profiteer, or even the 
ignobly won wealth of the one-dollar-a-year 
patriot, and so that the worthy female make 
it more dangerous for the male of the spe- 
cies to refuse to buy for her ‘Gifts that 
Laar* 








THE JEWELERS’ CIRCULAR 





















Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 
Importers of Pearls, Diamonds and Other Precious Stones 
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Pearl Ropes 
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Fancy Cut Diamonds and Precious Stones 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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GET-TOGETHER DINNER 





Washington, D. C., Jewelers Hold Enjoyable 
Banquet at City Club and Decide to 
Make This an Annual Affair 


WasHINGTON, D. C., March 2.—The “get- 
together” dinner of the manufacturing and 
retail jewelers’ sections of the Merchants’ 
and Manufacturers’ Association, held Mon- 
day night at the City Club, was one of the 
most delightful affairs Washington jewelers 
have ever given. About 60 guests were 
present and the event proved so successful 
that it was decided to make the affair an 
annual event. On motion of Sidney Selin- 
ger, it was unanimously agreed that future 
dinners should be held during February. 

Charles J. Columbus, general secretary of 
the association, acted as toastmaster, and 
after the guests had been seated each per- 
son was required to arise, give his name and 
the firm with which he was connected. Mr. 
Columbus said that the dinner had been ar- 
ranged not only to introduce J. Lee Whit- 
more and J. C. Callahan, the recently elected 
chairmen, respectively, of the retail jewel- 
ers’ and manufacturing jewelers’ sections of 
the association, but also to promote good 
fellowship among the jewelry crafts. “The 
Washington jewelers are as distant as the 
two poles,” said Mr. Columbus, “and we 
hope that this dinner will help to remove 
that stigma.” 

Roe Fulkerson, one of the city’s leading 
opticians, and who is also noted as an au- 
thor and public speaker, was the principal 
speaker of the evening. He proceeded at 
once to ride rough shod over the jewelers 
because they were not organized and _ his 
remarks made a deep impression. “When I 
saw men sauntering into this banquet hall 
and learned that many of them had been in 
business for 20 years or more, I was dumb- 
founded to be informed that men engaged 
in the noble jewelry profession had no per- 
manent organization,” he said. ‘You are so 
far behind the times because you lack or- 
ganization that I marvel you have not 
‘taken a tumble’ to yourselves long ago. The 
world is moving on and is leaving you be- 
hind.” 

Fulkerson told the story of the origin of 
the Lost River in Arizona, and called at- 
tention to the fact that trade organization 
is the dam thrown across the Lost River of 
business that turns the desert into a para- 
disc. He urged that the jewelers form a 
Permanent organization without delay in 
order to “keep up with the procession.” He 
also emphasized the importance of upholding 
the business ethics of the trade. 

Roy Neuhauser, a banker, told the jewel- 
ers how hard it had been to organize the 
bankers in Washington, but when their or- 
fanization was successfully launched it had 
shown immediate results. “It is increasing 
its usefulness every day,” he said, “and I 
am sure similar good would result from a 
Jewelers’ organization. 

JA man must have vision to succeed,” de- 
Clared Neuhauser. “He must have a good 
name and he must be enthusiastic, because 
none can succeed without a good name and 
without enthusiasm.” 


+t J. Lee Whitmore, the new chairman of 
fhe eelesin«. ..° : 
“_ Fétaulers, said that the jewelers had been 
‘imply drifting 


along, but that he hoped 
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“there would be more co-operation in the 


future. 

Brief remarks were also made by J. C. 
Callahan, Albert Sigmund, Sidney Selinger, 
J. Clinton Tribbey and Charles Schwarz. 

A rising vote of thanks was tendered 
Toastmaster Columbus and Charles 
Schwarz, chairman of the banquet commit- 
tee, for their efforts in making the affair a 
success, 








Death of C. W. Jones 


SALEM, Mass., March 1.—Many friends in 
the jewelry trade of Charles Warren Jones, 
a veteran of the Civil War and for years a 
jeweler in Salem, will regret to learn of 
his death, which occurred Feb. 22 after a 
long illness. He suffered from a shock a 
year tbefore the Salem conflagration of 
June 25, 1914, and has since that time been 
confined to his home. 

Mr. Jones learned the jeweler’s trade with 
Julian A. Fogg, and on Jan. 4, 1868, entered 
the employ of Daniel Low, who had been 
in business only four months and his store 
was on the corner of Central and Essex Sts. 
For several years Mr. Jones had entire 
charge of the diamond business, being an 
expert on gems. 

He was a member of Fraternity Lodge, 
I. O. O. F., which he joined in 1885, and 
also one of the youngest members of Post 
34, G. A. R. He leaves a widow, formerly 
Miss Lydia Parker Johnson, to whom he 
was married 56 years ago. 

Mr. Jones was born in Lynn, Mass., Aug. 
15, 1845. He enlisted in Company G, 23rd 
Massachusetts Regiment, Feb. 11, 1864, and 
served with the regiment, which he joined 
at Gettysville, Va., until June 26, 1865, the 
expiration of the regiment’s term of service. 
He was on the firing line at the battle of 
Drury’s Bluff, May 16, 1864, and of the 26 
men of his company there 21 were taken 
prisoners or killed, only five returned, he 
being one of the quintette. 








Police Searching for Detroit Jeweler Who is 
Believed to Be Suffering from 
Mental Derangement 


Detroit, Mich., March 1.—Police are 
searching for William Henning, for 14 years 
proprietor of the jewelry store at 13015 E. 
Jefferson Ave., for whom a warrant charg- 
ing larceny by conversion was issued Feb. 
26 on complaint of Miss Mary McKenna, 
1286 Lakewood Ave. 

Mr. Henning is believed to be suffering 
from mental derangement caused by the 
death of his wife last July. After business 
reverses, he disappeared last January, leav- 
ing four children, Mildred, 15; William, 12; 
Robert, 10, and Charles, 2 years old. 

Shortly before he disappeared Miss Mc- 
Kenna left a valuable diamond brooch with 
him to be repaired. The brooch and the 
entire stcck of diamonds are missing from 
the store, the police report. Three of the 
children are being cared for by his sister. 
Robert is with Henning’s mother in Ann 
Arbor, Mich. 








Williams & Co., Philadelphia, Pa., are in 
financial difficulties. An involuntary peti- 
tion in bankruptcy has been filed against? 
the concern. 
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Ohio Jewelers Meet at Canton and Organize 
a 24-Karat Club 


Canton, O., March 2.—Jewelers of the 
ninth district, composed of Stark, Carroll 
and Tuscarawas counties, at a meeting last 
week at Bender’s Cafe, organized a 24- 
Karat Club. The purpose of the organiza- 
tion is to promote good fellowship among 
the trade and to instill and exchange new 
business ideas. Meetings will be held 
monthly in cities in the three counties. 

C. J. Duncan, Massillon, owner of 
jewelry stores in that city and Canton, was 
elected president of the club; J. P. Stein, 
Alliance, secretary and treasurer; and 
Thomas Kendall, Jr., of Canton, was named 
publicity director. 

The address of the evening was delivered 
by Walter Mellor, Michigan City, Ind., field 
secretary of the American National Retail 
Jewelers’ Association. 

J. P. Stein, Karl Feigenschuth and Will- 
iam Garland, all of Alliance, represented 
that city at the meeting. 








German Competition Forces English Jewel- 
ers to Ask for a High Protective Tariff 


WasuinctTon, D. C., March 2.—In the 
wide variety of German goods appearing in 
the English markets are cheap jewelry and 
artificial gems, and this industry among 
others in Great Britain, who are feeling the 
effects of this competition, are advocating 
a heavy protective duty on German imports, 
according to a report received by the De- 
partment of Commerce from the American 
consul at Birmingham, England. 

Jewelry manufacturers in England, to- 
gether with others, are being given a hear- 
ing by the British Board of Trade, and they 
hope to secure a duty of at least 33% per 
cent. as a protection against the German 
goods. The English manufacturers state 
that even if they could produce inexpensive 
jewelry and artificial gems without the cost 
of labor they still would be unable to com- 
pete with German prices. 

Scientific and fancy glass manufacturers 
face the same situation. Watches and toilet 
articles of German manufacture also are 
sold to British buyers at prices which vary 
considerably but that are usually so low 
that manufacturers in Great Britain cannot 
compete with them. 








Death of Daniel Kinsman 

Toronto, Can., March 2.,—The death ot 
Daniel Kinsman, this city, believed to be 
the oldest watchmaker in Canada, occurred 
on Feb, 26, at the age of &8 years. 

He was born in Cornwall, England, and 
came to Toronto when 16 years old. He 
followed his trade continuously for over 
70 years and was regarded as an expert 
and an authority on the construction of 
grandfather’s clocks. For many years he 
conducted a jewelry store on Yonge St. 

Mr. Kinsman was a Methodist and a 
member of the York Pioneers Society. He 
is survived by a widow, two daughters and 


one son, 








Homer R. Gettle, who conducts a jewelry 
store on Main St., Bluffton, Ind., is plan- 
ning to double the size of his store by leas- 
ing another room. 
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We offer you a wonderful variety of attractive novelties, original and artistic, including 
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EMERALD. CUT and SQUARE CUT RUBIES 
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eo Fancy Cut Diamonds 
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EVERYBODY KNOWS THE STONE HOUSE 


Carries “Everything in the Stone Line” 


Gives you prompt and efficient service 
Quotes you lowest market prices consistent with quality 
Gladly accommodates you with single stones usual or unusual 


Does Lapidary work in all its branches. BE CONVINCED. 


S. NATHAN & CO. 


71 Nassau Street, NEW YORK 58 Rue Laffitte, PARIS 
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GOES INTO BANKRUPTCY 





Creditors File Petition Against Des Moines 
Jeweler Accused of “Framing” a Rob- 
bery at His Store 


Des Moines, Ia., March 3.—S. Kamen, 
a Walnut St. jeweler, now at liberty under 
35,000 bond on a conspiracy charge, was 
thrown into bankruptcy early this week when 
an involuntary petition was filed againt him 
here by three Chicago creditors. The 
amounts claimed by the creditors are: 
Swartchild & Co., $243; E. & R. Jewelry 
Co., $1,838, and the C. & E. Marshall Co., 
$128. Kamen filed an answer admitting his 
insolvency. 

The action of the creditors followed close 
upon the appointment of a trustee for the 
Kamen store, and the disposal of the stock 
to Bernstein Bros., of this city. 

By filing bankruptcy proceedings, it was 
stated, the creditors placed themselves in a 
position to bring court action against Kamen 
jin case the charges of conspiracy are sus- 
tained by the Polk county district court. 

Kamen was arraigned in municipal court 
Tuesday on the charge of framing the 
“robbery” staged in his store at 518 Walnut 
St, the morning of Oct. 17. He waived 
examination and was held for the grand 
jury and released under $5,000 bonds. 

The jeweler was arrested following the 
statement made by two youths, Ray Decker 
and Sam Desing, that Kamen planned the 
robbery and hired them to bind and gag 
him in the rear of his store. The young 
men were taken into custody after detect.ves 
had worked nearly three months on the case 
under the belief that the robbery was an 
inside job, 

Kamen denied that the youths in ques- 
tion were the men who had robbed him. 








ANOTHER BOLD ROBBERY 





Daniel Coudish, Chicane, Reports That 
Bandits Held Up His Office and Escaped 
with Diamonds Worth $35,000 


March 2.—One of the boldest 
holdups reported this year, one that rivals 
that in the Kesner building last April when 
LeRoy Present, of Rochester, N. Y., lost 
over $250,000 in diamonds, took place in 
the Mallers building, across the street from 
the Kesner building, about 3 o’clock Tues- 
day afternoon, 
According to 
cupies room 801, 


CHICAGO 


Daniel Coudish, who oc- 

four young bandits en- 
tered the office and ordered him to hold 
up his hands. After forcing him to open 
tie safe they bound and gagged him. Then 
they proceeded to gather up his stock of 
diamonds, including those purchased on a 
recent trip to New York. Mr. Coudish 
reports his loss at about $35,000. He car- 
nes a Lloyd policy for $25,000. 

Just as the bandits had concluded their 
Work and were beginning to bind and gag 
te young lady in the office Edward Eisen, 
another diamond broker, started to open 
the door. One of the bandits reached out 
and pulled him into the room. A scar on 
Mls forehead is evidence of the force used 
by the man who held the pistol to his head 
while they searched and bound him. When 
Ney had relieved him of several papers of 
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diamonds they bound the girl and walked 
out. Eisen reports the loss of about $3,500 
of his own merchandise and about $1,000 
which he had on memorandum from P. H. 
Winterberg, of the Heyworth building. 

Mr. Eisen not only suffered the greatest 
physical harm but also the greatest finan- 
cial loss as he carried no insurance on his 
stock. In attempting to free himself and 
get on his feet Eisen fell on his face caus- 
ing his nose to bleed. When help arrived, 
brought to the door by his groans, the place 
looked as if there had been a bloody battle. 

When the police arrived they searched 
the entire building and questioned tenants 
and employes but could find no one who 
had seen four men of the description given. 
The only plausible theory is that the men 
came singly and assembled on the 8th floor 
for the robbery and then escaped the same 
way, no two taking the same elevator. 

Their .escape was complete and no clue 
left behind. 








Albert Halprin Co., New York, Files Sched- 
ules in Bankruptcy Showing Liabilities 
of $99,872 and Assets of $21,770 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Wednesday, by the Albert Halprin Co., 
Inc., manufacturer and jobber in jewelry, 
49 Maiden Lane. These schedules list the 
firm’s liabilities at $99,872, which amount 
constitutes secured claims, $9,126; unsecured 
claims, $61,440; notes and bills which ought 
to be paid by other parties thereto, $12,920, 
and accommodation paper, $16,385. The 
assets amount to $21,770 and include bills, 
promissory notes and_ securities, $24.26; 
stock in trade, $7,586.66; machinery, tools 
and fixtures, $1,000; debts due on open ac- 
counts, $12,158, and deposits of money in 
the bank and elsewhere, $1.85. An involun- 
tary petition in bankruptcy was filed against 
this concern on Dec. 24, last. 

Among the largest unsecured creditors 
are: Alexander Arnow, $3,127; Gordon 
Bros., $300; Acme Ring Co., $505; Barrasso 
& Blasi, $2,391; Baker-Vawter, $125; Bene- 
dict & Warner, $2,520; G. D’Elia, $1,720; 
Dreher Bros. & Wider, $473; T. D. Froth- 
ingham, $126; A. Holter, $178; H. Hyman, 
$1,498; L. Heller & Son, $9,800; J. Hoo- 
kaylo, $1,042; Jabel Ring Co., $908; Kasper 
& Esh, $2,247; A. Lorsch Co., $1,427; Lass- 
ner Co., $3,303; Mayer & Malligan, $122; 
Newark Jewelry Co., $300; S. Nordlinger, 
$130; Okudo & Libagaki, $309; Rogoff & 
Garfinkel, $975; P. Woolf, $983; H. Zwei- 
ger, $573; Borut & Ronecker, $979; Lander 
3ros., $126; Nathan & Halpert, $294; Lass- 
ner & Bamberger, $3,289; J. I. Hiller, 
$1,546; Echelman & Bunker, $796; Malinka 
& Sager, $1,250; Eisenstein & Press, $331; 
R. A. Breidenbach, $326; Ostby & Barton, 
$234: L. Bleiberg, $710; Klebanoff & Gross- 
man, $311; Hays & Wadhams, $00; S. 
Giroff, $110; Michaelstein & Siegel, $153; 
Mrs. A. Halprin, $2,509; Abe Levy, $1,548; 
S. Levy, $196; L. Bain, $400; I. Ostroll, 
$650: H. Wexler, $623; Mrs. J. Lipschitz, 
$1,000; Sol. Heller, $250; B. Wax, $500; J. 
Sirkin, $1,500; Mrs. J. Sirkin, $1,000; P. M. 
Stein, $2,050, and Nat. Harrison, $1,250. 








Don’t ferget the Federal Income Tax is 
due before March 15. 
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Preparations for Big Meeting of Jewelers in 
Chicago to Hear President E. H. 
Hufnagel of the A. N. R. J. A. 


Cuicaco, Mar. 4.—At a conference held 
in this city yesterday, attended by officers 
of the local Jewelers’ Clubs and by A. W. 
Anderson, secretary of the American Na- 
tional Retail Jewelers’ Association, and 
Walter Mellor, field secretary of this or- 
ganization, arrangements were made for a 
meeting to be held here Tuesday evening, 
March 14, upon which occasion President 
EK. H. Hufnagel will visit Chicago. 

The meeting will be preceded by a dinner 
at the Hamilton Club, starting at 6.30 Pp. m. 
Invitations are being sent out to all the 
jewelers of the Chicago district, which in- 
cludes those in all the cities and towns 
within a radius of about 100 miles from 
here, 

The jewelers are being invited to attend 
this meeting regardless of affiliation with 
any organization. It is not to be a meeting 
of association members in any sense, but is 
intended to bring the jewelers together so 
that they may discuss conditions in the 
trade and get acquainted one with the other. 
The success of Mr. Hufnagel’s visits to 
cities throughout the west is well known 
and the jewelers who attend this meeting in 
Chicago can be assured of a profitable as 
well as an enjoyable time. 

Jewelers in this district may get full in- 
formation concerning this meeting by ad- 
dressing Herman Stern, 229 E. 55th St., 
Chicago. 








President Hufnagel to Address Fox River 
Valley Jewelers at Appleton, Wis., Today 

AprPLeton, Wis., March 4.—Jewelers in 
this section are anticipating one of the most 
pleasant and helpful gatherings in their his- 
tory when the Fox-River Valley Jewelers’ 
Association holds its regular Spring meet- 
ing in Appleton, Wednesday afternoon, 
March 8. 

Particular interest is being shown in the 
meeting bceause the chief speaker will be 
Edward H. Hufnagel, of Mt. Vernon, N. Y., 
president of the National Retail Jewelers’ 
Association of America. Mr. Hufnagel 
will visit Appleton during his tour of the 
country in the interests of retail jewelers. 
While here he will be a guest of Gustave 
Keller. 

The meeting will be held in the after- 
noon. At 6 o’clock the association will hold 
a dinner in the French room of the Sher- 
man House. 








Death of John Low 


Boston, Mass., March 3.—John Low, for 
many years a jeweler in the Paddock build- 


ing, was found dead on the floor of his 
store early this morning. The police say 
that death was probably due to natural 
causes. 


As he did not return to his home at 240 
Hyde Park Ave. last night, a relative called 
at the Paddock building and found that Mr. 
Low was dead. The body was taken to the 
Northern Mortuary. 

Mr. Low was a member of Boston Lodge 
of Elks and had been prominent in other 
fraternal bodies. He was well known in the 
jewelry trade and had enjoyed a wide busi- 
ness. He was 64 years of age. 
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) CUTTERS OF 


DIAMONDS 


Announce to the trade they have moved to their 
new and larger offices and are now located at 


NEW YORK CITY 











170 Broadway Corner Maiden Lane 











DIAMONDS 


and ENTIRE JEWELRY STOCKS 
BOUGHT FOR CASH 


No Quantity too Large—No Quality too Fine 





JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 








For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


15 Maiden Lane 











Australian Sapphires 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 
































March 8, 1922. 


HOLD IMPORTANT MEETING 





Members of Executive Committee of New 
York State Retail Jewelers’ Association 
Meet at Albany and Decide to Hold 
1922 Convention at Saratoga 
Springs 
Burrato, N. Y., March 3.—Selection of 
Saratoga Springs as the 1922 convention 
city, completion of plans for a State-wide 
membership campaign and reception of Sec- 
retary Alfred O. Bald’s report on the na- 
tional convention of the Canadian Retail 
Jewelers’ Association, held recently at Que- 
bec, featured last week’s executive meeting 
of the New York State Retail Jewelers’ As- 

sociation at Albany. 

Besides Mr. Bald, Frank Ehrenfried, 
president of the local association, attended 
the meeting as a member of the legislative 
committee, which also met in the Chamber 
of Commerce building at the capital. 

It had been suggested that Pennsylvania, 
New Jersey and New York associations 
hold a joint convention next Summer, but in 
view of the fact that the national conven- 
iton will be held in Ohio, in close proximity 
to all three of these States, it was decided 
that for this year at least it would be ad- 
visable to hold individual State gatherings. 
The New York State convention will take 
place in July, but a definite date was not 
decided on at last week’s meeting. 

The foundation was laid for a vigorous 
membership campaign throughout the State 
which will be launched without delay under 
the direction of Charles E. Sunderlin, of 
Rochester, who was chosen as chairman of 
the membership committee. He will, in 
turn, name chairmen in every county in the 
State and supply them with the names of 
prospective members. 

In New York city and Brooklyn member- 
ship solicitors will likely be employed in 
bringing into the fold a great number of 
jewelers who, it is believed, would eagerly 
welcome an opportunity to affiliate with the 
State organization, It is confidently ex- 
pected that a great increase in membership 
can be reported by the time the next con- 
vention is held. Walter Meller, national 
field secretary, is expected to make a can- 
vass of the State some time in the near 
future and his co-operation is also ex- 
pected to materially strengthen the member- 
ship. 

So favorably impressed were the mem- 
hers of the executive committee with Alfred 
VU. Bald’s comprehensive report of the 
Canadian national convention in Quebec 
City that one of the suggestions which he 
brought back with him was incorporated 
ina resolution which will be submitted to 
the Cincinnati convention next August. Mr. 
Bald attended the Quebec gathering as sec- 
retary of the State association and brought 
back with him glowing reports of the prog- 
ress made by our cousins across the line in 
the three short years of their existence. 

; The co-operative advertising campaign 
being conducted by the Canadian jewelers 
mpressed Mr. Bald most. Instead of ad- 
Vertising collectively in only national pub- 
lications, the scheme is localized and car- 
ned into every community from coast to 
Coast with most effective results. The sug- 
8estion that the same plan be adopted by 
New York State jewelers met with instant 
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favor with the executive committee, and 
delegates to the national gathering will be 
instructed to press for its adoption by the 
national association. It is not the intention 
to discontinue the use of national publica- 
tions, but rather to augment this campaign 
in reaching corners in more remote parts 
of the field. 

The legislative committee prepared an act 
to amend the penal law in relation to the 
sale by auction, or at retail, of a specified 
stock of merchandise. The support of a 
large number of legislators has been as- 
sured for this measure and its adoption be- 
fore the adjournment of the present session 
seems assured. 

Following the executive session, members 
were guests of the Albany Retail Jewelers’ 
Association at dinner at the Albany Club, 
arrangements being in charge of Edward 
Mix. Harry E. Freund, publicity expert of 
the national association, addressed the gath- 
ering, emphasizing the necessity of publicity 
as a means of safeguarding the interests of 
the jewelers throughout the country. The 
idea that luxuries only are dealt in by 
jewelers, must be dispelled, he emphasized, 
and he cited many inequalities in taxation 
which could only be remedied through an 
educational campaign. 

Secretary Alfred O. Bald then acquainted 
the Albany members with the strides the 
Canadian retail jewelers had made in their 
brief existence, giving them the benefit of 
his observations as a representative of the 
New York State association. When he con- 
cluded, a general discussion of trade topics 
ensued, 








Temporary Receiver Appointed for A. H. 
Schreiber ‘& Co., Providence, R. I., and 
Petition for Dissolution of Corpora- 
tion Set for Hearing on March 13 

ProvipeNcE, R. I., March 4.—After listen- 
ing to a petition of George W. Wiener, of 
this city, a stockholder in the manufactur- 
ing jewelry firm of A. H. Schreiber & Co., 
Inc., 40 Clifford St., Presiding Justice Tan- 
ner in the Superior Court on Thursday ap- 
pointed Elisha C. Mowry as temporary re- 
ceiver and referred the petition for dissolu- 
tion of the corporation to March 13, at 9:30 
o’clock for a hearing. 

The receiver is authorized to keep the 
business going and the court temporarily 
enjoins all creditors from instituting or 
prosecuting any individual suits against the 
corporation until further order of the court. 
It is understood that the petition for a dis- 
solution is through an agreement of the 
stockholders of the corporation. The of- 
ficers of the corporation are as follows: 
President and treasurer, Abram H. Schrei- 
ber; vice-president, Henry Wiener, and 
secretary, Milton Wiener. 

Mr. Schreiber began the manufacturing 
Jewelry business in Dec., 1905, and after as- 
sociation with various partners in Nov., 
1914, he interested several others and a 
charter was taken out under the laws of 
Rhode Island, with an authorized capitaliza- 
tion of $25,000. In Sept., 1921, Henry Wie- 
ner, who had been a member of the firm 
of Wiener Bros., New York, purchased the 
interests of Carril I]. Chapman and E. H. 
Chapman in the A. H. Schreiber Co. and 


was clected vice-president, his son, Milton, 
becoming secretary. 
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WAR HEROES HONORED 





Services Held in Providence Over Remains 
of Two Young Jewelers Who Died 
Fighting in France 
ProvipENCE, R. I., March 5.—In memory 
of two young men who went from the ranks 
of the local jewelry industry into the ranks 
of the American Expeditionary Forces in 
the World War, and made the supreme 
sacrifice in France services were held in this 
city the past week. The men were John M. 
McKinnon, a silversmith with the Gorham 
Mfg. Co. and William J. Brailsford, with 
the Ostby & Barton Co. The bodies of these 
young men arrived from “Overseas” only a 

few days ago. 

Full military honors marked the funeral 
of Private John Michael McKinnon yester- 
day morning following a solemn high mass 
of requiem celebrated in the Church of the 
Assumption. Services were conducted at 
St. Ann’s Cemetery by Sylvester S. Payne 
Post, Veterans of Foreign Wars. He was 
born in this city, the son of Daniel and 
Margaret (Conroy) McKinnon. He en- 
listed at Camp Dix, N. J., April 30, 1918, 
and the following month was sent to France 
as a private with Company F. of the 310th, 
78th Division. He participated in several 
engagements with his company and remained 
at the front until Oct. 19, 1918, when he was 
severely wounded by a shell fragment. On 
the same day he died of his wounds, but was 
not reported dead until several months later, 
the army dispatches listing him as missing 
in action. 

The funeral of William J. Brailsford was 
held from All Saints Episcopal Church, this 
city, this afternoon and was largely attended, 
veterans of Battery B, 103rd Field Artillery, 
being present in large numbers. 

He was born in Providence, the son of 
William and Mary Brailsford, of 221 Howell 
St. and at the time of his death was in his 
23rd year. He was a graduate of the Rhode 
Island School of Design and at the time of 
his enlistment was in the employ of the 
Osthy & Barton Co. Private Brailsford 
was killed in action at Le Soui a Verre, 
during the second battle of the Marne, in 
France, July 25, 1918. He enlisted in Battery 
B. 103rd Field Artillery, in May, 1917, and 
served with that unit overseas, as a part of 
the Twenty-sixth Division. 








National Wholesale Jewelers Assn. to Hold 
15th Annual Meeting at Atlantic City 
April 27 to 29 

PHILADELPHIA, Pa., March 1.—The 15th 
annual convention of the National Whole- 
sale Jewelers’ Association will be held at 
Atlantic City, N. J., from April 27 to 29 
inclusive, according to a notice sent to mem- 
bers of the association by Thomas A. Fern- 
ley, 505 Arch St., this city, secretary of 
the association. 

Subjects of interest to men in the dia- 
mond, jewelry, watch, clock, silverware, 
tool and material business will be discussed. 
Consideration will also be given to the mat- 
ter of advertising, executive, legislative 
problems as well as those of control of ex- 
pense and other problems of this character. 

An election for officers, members of the 
advisory board and eight members of the 
executive committee will be held. 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 
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American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 














FROM MINES TO MARKET 
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The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 


11 John Street New York 


































S E E D Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 
PEARL |" 
FRANK C. OSMERS 
J ewelry 2 West 47th St. New York, N. Y. 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 
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Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 


3 Maiden Lane, New York City 








Attention-—Manufacturers 


Diamond 


THE DOUBRAVA CO. 
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Onyx Ring Stones 
Furnished For Any Six 


ONYX AND AMBER BEADS 


61 Maiden Lane New York 








TELEPHONE 7410 Cortland 


EMIL DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 


15 John Street NEW YORK 
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COMMITS SUICIDE 





—. E. Robinson, Providence Manufacturer, 
Shoots Himself While Mentally 
Unbalanced 
ProvipENCE, R. I., March 4.—Ephraim E. 
Robinson, 37 years old, treasurer of the 
Robinson Jewelry Co., Inc., manufacturing 
and wholesale jewelers, at 100 Fountain 
St.. committed suicide shortly after 10 
o'clock last Monday morning by shooting 
himself in the right temple with a bullet 
from a 45-calibre automatic revolver in a 
lavatory on the second floor of the Palmer 
building in which the offices of the concern 
were located. Death is believed to have 
been instantaneous. Mr, Robinson had been 
nervous and in ill health for several months 
past and the act is believed to have been 

due to despondency. 

David A. Robinson, president of the con- 
cern, and a brother of the deceased, stated 
that his brother had been under the doctor’s 
care for more than two months. He said 
that for some time past the firm had been 
making special strenuous efforts to liquidate 
all of its obligations and that success had 
crowned these efforts but that the nervous 
strain had fallen upon the treasurer. 

He said that his brother arrived at the 
office about 8:30 o’clock on Monday morn- 
ing and after a discussion between them 
concerning the affairs of the concern, left 
the building to get shaved. Returning from 
the barber shop across the street he re- 
mained in the office about an hour busying 
himself at his desk and then left without 
saying anything to either the stenographer, 
Miss Evelyn Nelson, or the stock clerk, 
Miss Loretta Boucher. He returned in 
about half an hour and taking the key to 
the lavatory, again left the office. 

At this time David Robinson was in the 
office and thought that his brother was act- 
ing peculiarly and after the latter went oct 
he hegan to feel alarmed. A few minutes 
later he was startled at a noise from outside 
that caused Miss Nelson to jump and when 
the latter said that she had heard a pistol 
shot, Mr. Robinson called the janitor, 
Robert Fisher, and they went to the lava- 
tory where Mr. Robinson’s body was found 
on the floor, with the revolver by his side. 
It is believed that the deceased purchased 
the revolver at a nearby pawnshop while 
he was absent from the office after returning 
from the barber shop. The weapon was 
new and fully loaded excepting for one 
empty shell, 

Mr. Robinson resided at 93 Princeton 
Ave, Where he had purchased a home only 
@ lew months ago and is survived by his 
Wile and two boys, Arthur, four years of 
age and Jerome, one year old. His funeral 
ccurred Thursday afternoon and burial was 
m the Sons of Israel and David cemetery, 
Reservoir Ave. 

Mr. Robinson, who was 37 years old, 
Was a son of Abraham and Esther Robin- 
‘on, the former being dead. For some time 
e Was associated with the Empire Mfg. 
®. of this city until it was sold out when 
he started the Royal Jewelry Co. at 77 
Vashington St., in company with Maurice 
Old, the business being incorporated under 
the laws of Rhode Island in May, 1916, with 
4 capitalization of $2,500. Mr. Gold severed 
'S connection with the business in January, 


( 
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1917 and Mr. Robinson continued along un- 
til his interests were purchased by the Em- 
pire Mfg. Co. and consolidated with its 
plant at 191 Sabin St. 

With his brother, David A. Robinson, who 
had previously been engaged in another line 
of business in New York city, Ephraim 
Robinson organized the Robinson Jewelry 
Co., under Rhode Island laws in Decem- 
ber, 1917, with an authorized capital of 
$25,000 and the business was started at 100 
Fountain St., Jan. 1, 1918, with David A. 
Robinson as president; Ephraim E. Robin- 
son, treasurer and Michael J. Lynch, secre- 
tary, 








DEATH OF BEN GREENWALD 


Well Known Cincinnati Retail Jeweler 
Passes Away in His Sixty-fifth Year 

CINCINNATI, March 2,—Ben Greenwald, 
64, who had conducted a retail store at 
Race St. and Opera Place for the past 25 
years, died in his apartment in the Havlin 
Hotel, Tuesday morning, Feb. 28. Mr. 
Greenwald was taken ill two weeks ago with 
a severe cold which turned into pneumonia 
the night before his death. A widow and 
two sisters survive him, 

Deceased was prominent in fraternal 
organizations being connected with the Elks, 
Shriners and several other fraternal socie- 
ties. 

Funeral services will be held Saturday 
afternoon, March 4, from the funeral par- 
lors of Mack Johnson, Walnut Hills, and 
interment will be in Spring Grove cemetery. 











DEATH OF J. J. LOUGHLIN 


Heart Disease Carries Off Well Known 
Jeweler and Diamond Merchant of 
Philadelphia 

PHILADELPHIA, Pa., March 1.—Joseph J. 
O’Loughlin, widely known jeweler and dia- 
mond merchant, of 141 N. 9th St., died at 
his home, 2415 N. 7th St., Feb. 26, of heart 
disease. Funeral services will be held from 
the Roman Catholic Church of St. Edward 
The Confessor, 8th and York Sts., tommor- 
row, Thursday morning (March 2). Inter- 
ment will be made at Holy Sepulchre ceme- 





tery. Deceased is survived by a widow, a 
son Joseph J. O’Loughlin, Jr., and five 
daughters, 


Mr. O’Loughlin was born in Philadel- 
phia June 21, 1863. After attending public 
and parochial schools he became an ap- 
prentice in a jewelry store on 2nd St., near 
Girard Ave. Here it was that he learned 
the trade as a watchmaker, and after finish- 
ing his apprenticeship continued for some 
time in the employ of the man who taught 
him the business, 

At the age of 19 Mr. O'Loughlin became 
associated with Isaac Longstreth at 141 N. 
Oth St. He remained with Mr. Long- 
streth for 17 years; and in 1899 took over 
the business at the death of Mr. Long- 
streth. Mr. O’Loughlin has conducted the 
business at the same place for 23 years; and 
for the last eight vears his son, Joseph J. 
O’Loughlin, Jr., has been in business with 
him. Mr. O’Loughlin’s son will continue 
the business at the same address. 

In addition to being a widely known 
jeweler Mr. O’Loughlin was active in a 
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number of Catholic church organizations. 
He was a member of the Laymen’s Week 
End Retreat Society of St. Vincent de Paul, 
Catholic Historical Society, Marquette 
Council, Knights of Columbus, and a Fourth 
Degree Knight of Columbus. 








Will of the Late Joseph Mehmert, Cincin- 
nati, O., Leaves Entire Estate to 
His Widow 

CINCINNATI, O., March 1—The will of 
Joseph Mehmert, who conducted a jewelry 
store on Freeman Ave. for nearly 60 years,. 
has been filed in Probate Court and the 
entire estate, estimated at $15,000 in per- 
sonal property, is left to the widow, Mrs. 
Margaret Mehmert. 

Mr. Mehmert, who was 74 years old, 
started in business in 1863, but he was 
robbed of his entire stock shortly afterward. 
He then started all over as an émploye of 
a retail concern and worked for 15 years 
until he started his place on Freeman Ave. 
The store grew until he opened another and 
then branched out into the wholesale line 
which he was conducting up to his death. 
He kept on the road up to a few years be- 
fore his death after which he was active 
in directing the business from his office. 

The widow and Attorney Vincent H. 
Beckman were named as executors. Mr. 
Mehmert, who made his home in Norwood, 
Q., was also president of the Lion Building 
& Loan Co. for the last 40 years, 








Burglar Alarm and Quick Action of Police 
Department Result in Arrest of a Sus- 
pect and Partial Recovery of Loot 

Peoria, Ill., March 3—The window of 
the Goldstein Jewelry Co., 211 S. Adams 
St., was smashed, shortly after 4 o'clock, 
Thursday and about $2,000 worth of 
watches and jewelry taken. 

Lupe Lozano, a Mexican, who claims 
Chicago as his home was arrested about 
half a block from the store, by detectives 
and police who rushed to the scene of the 
robbery when the alarm came in. When 
arrested the police say he carried a sack 
containing 19 rings, five wrist watches, nine 
men’s watches, two Elk pins, one diamond 
set masonic charm, and four pairs of ear- 
rings, making a total value of over $900. 
Detectives believe that another man carried 
the other $1,100 worth of loot away, or that 
it was so scattered in the alleged thief’s 
flight that it had not yet been found under 
about four inches of snow that had fallen 
during the night. 

The burglar alarm is arranged so that tt 
rings at the Western Union office and at 
police headquarters whenever a window is 
broken. Immediately after the alarm was 
turned in officers Berry, Kerr, Walker and 
Donahue hurried to the scene in the riot car. 
At Adams and Fulton St. they saw Lozano 
turning up Fulton St. He was slinking 
along close to the buildings, and was carry- 
ing ‘a sack. The officers jumped out of 
their machine and closed in on him. For a 
moment he attempted to flee, but the sight 
of drawn revolvers in the officers’ hands 
caused him to change his mind, and he stood 
with uplifted hands while the officers 
searched him. 

This is the second robbery that the Gold- 
stein store has suffered within cight months. 
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IF—We came to you this year with 
something totally different 
than anything we have ever 
shown you? 


IF—it were not at all like anything 
you or any other merchant has 
ever seen? 


IF—it were something that would 
positively create a sensation in 
your city? 


IF—it were something that would 
surely make every man, 
woman and child stop in front 
of your window? 








WOULD YOU WAIT? 


IF—it were something so different 
and unusual that even the 
newspapers in your city would 
give you a free write-up? 


IF—it were something that would 
make everybody in your com- 
munity talk favorably of you 
and your store? 


IF—it were something worth hun- 
dreds of dollars to you in the 
way of a business-getter but 
costs you nothing? 


IF—you say “YES” to these ques- 
tions, then wait for the 


W.W.W. Man. 


Furthermore—in the W.W.W. Ring line this year you will 
find a large assortment of rings at popular prices that can 
be retailed profitably from $5 to $10; each one, however, 


well made, well set, up to the high standard of the 
W.W.W. quality that has made the W.W.W. name famous 


the world over. 


To Buy Rings—of any one this year before seeing what we 
have to offer is doing both of us an injustice because re- 
member—not merely good rings at new popular prices— 


but marvelous advertising. 


We repeat—it will pay you to wait. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 


Buffalo, N. Y. 
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President Hufnagel’s Trip 








Head of A. N. R. J. A. Visits Jewelers in Salt Lake City and Omaha 
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Sat Lake City, Utah, March 1.—The re- 
ception tendered Edward H. Hufnagel, pres- 
ident of the American National Retail 
Jewelers’ Association, on his visit here Feb. 
28, took the form of a banquet at the Alta 
Club. Practically every jeweler of impor- 
tance in the city was present and there were 
many from outside, especially from Ogden, 
Utah’s second largest city. The gathering 
was one of the most elaborate in local 
jewelry circles in this city. The only speak- 
er of the evening was Mr. Hufnagel, who 
was introduced by President Pearsall of the 
Utah Retail Jewelers’ Association, 

Mr. Hufnagel is on a tour of many of 
the principal cities of the United States, hav- 
ing started at Pittsburgh, Jan. 28. 

He urged the need of organization as a 
means of improving the retail jewelry busi- 
ness and pointed out that the principal rev- 
enue purchasing departments of the retail 
jewelry business are diamonds, watches, 
gold jewelry and silverware. He com- 
mented briefly on the modern trend away 
from the purchase of sterling silverware and 
urged his hearers to stimulate more interest 
in solid silver. His address here covered 
in a general way the same ground as did the 
one which he delivered before the Oregon 
jewelers at a recent gathering in Portland, 
Ore., which will be found on pages 59, 61 
and 63 of this week’s issue of THE JEWEL- 
ERS’ CIRCULAR. 

The newly elected officers of the 
association besides Mr. Pearsall are 
Hubbard, vice-president, and Boyd 
secretary and treasurer. 


— 


President Hufnagel of the A. N. R. J. A. 
Speaks Before Omaha Jewelers 


Omana, Nebr., March 4.—About 100 
members of the jewelry trade and their fam- 
ilies gathered at the Fontenelle Hotel last 
evening to attend the banquet in honor of 
Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation. Retail, manufacturing and whole- 
sale jewelers of Omaha, South Omaha and 
Council Bluffs were represented and a special 
delegation of eight Lincoln jewelers headed 
by Fenton B. Fleming, president of the 
Nebraska Retail Jewelers’ Association, also 
attended. Tinley L. Combs, former presi- 
dent of the national association, presided as 
toastmaster. He introduced Mr. Fleming, 
who spoke of the work of the State associa- 
tion and introduced the other members of 
the Lincoln delegation. Ed. B. Fanske, sec- 
retary of the Nebraska association; J. L. 
Jacobson, president of the Omaha manu- 
facturing jewelers’ association; C. B. 
Brown, president of the associated retailers 
of Omaha; T. J. Bruner, of the wholesalers ; 
George Gerner, of Council Bluffs, Ia., and 
Joseph Mazer, of Omaha, were called upon 
to make short talks in which they welcomed 
President Hufnagel to Omaha and Ne- 
raska, 

In opening his speech Mr. Hufnagel com- 
Plimented the Nebraska jewelers upon their 
Organization and praised the fact that so 
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many jewelers in the State held positions of 
leadership in their communities. Although 
indications point to a good year ahead, es- 
pecially in the building trades, he warned 
those present that costs had not returned 
to a 1914 basis and strict account should be 
kept of jewelry merchandising. 

“Statistics show that from 25 to 33 per 
cent of the jewelers’ business is done in the 
month of December. This is undesirable, as 
overhead must be paid all through the year 
and the solution to this problem is to carry 
the goods that people demand at all seasons. 
By trying to spread out, the turnover will 
be increased. The average earnings of the 
jewelry trade are around six per cent, 
which is not enough. 

“Every jeweler should use the slogan 
‘Gifts That Last’ and ‘Let Your Jeweler 
Be Your Gift Counselor’ on his stationery 
and in his advertising. These slogans used 
locally and individually will link the jeweler 
with the national advertising upon which 
$100,000 is being spent yearly. If the 26,000 
jewelers of the country get behind this pub- 
licity and push it to the utmost a tremen- 
dous effect will be obtained.” 

The silverware question was discussed at 
length by Mr. Hufnagel. He pointed out 
that the long time guarantees on silver plate 
had seriously retarded the selling of ster- 
ling silver and as a result the sales of the 
latter have not justified the merchant push- 
ing this line. According to a graph, fur- 
nished Mr. Hufnagel by a silver bullion 
dealer, the sterJing silver used in the arts 
has not increased in the last 10 years, when 
the population of the country has increased 
by millions, the wealth by billions and the 
wants of the people have been steadily ad- 
vancing. Silver fluctuations during and 
since the war has been the cause for much 
backwardness in buying silver, according to 
Mr. Hufnagel. The problem of using the 
word “Sheffield” correctly was also dis- 
cussed. 

Mr. Hufnagel closed his address after an 
explanation of the horological institute that 
has been recently organized. He said that 
according to Webb C. Ball there are at 
present 4,000 vacant watch benches in this 
country and the reason is that watchmakers, 
with their understanding of fine machinery, 
are offered positions in factories at better 
wages. As an example Mr. Hufnagel told 
of a jeweler who went to a garage to have 
his car repaired and there found a young 
man who had previously been his watch- 
maker, repairing automobiles. This former 
watchmaker, after a six weeks’ course at 
an auto school, was able to obtain a salary 
of $200 a month, which was better than he 
could command at the watch bench. 








Exports from Switzerland of Watches, Ma- 
terials, Tools, Synthetic Gems, etc. 


WasuinoctTon, D. C., March 3.—Declared 
exports to the United States from Switzer- 
land in January included watch movements 
valued at 143,630.25 francs; complete 
watches, 129,503.15; watch materials, cases 
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and parts, 99,280.55; watch jewels, 45,- 
440.67; watchmakers’ tools, 547.25, and re- 
pairs to watches, 366.50. 

Synthetic stones valued at 31,909.70 francs 
were exported to the United States during 
the month and also imitetiam-pearls valued 
at 3,361 francs. No American goods were 
returned. 








President Niemeyer Names Standing Com- 
mittees of National Jewelers Board 
of Trade for 1922 


The standing committees of the National 
Jewelers Board of Trade for 1922 have been 
appointed by President Niemeyer with the 
exception of the pension and publicity com- 
mittees. The committees named are as fol- 
low: 

ADJUSTMENT CoMMITTEE: Joseph L. Her- 
zog, chairman, of Joseph L. Herzog & Co.; 
George A. Allsopp, Jr., of Allsopp Bros.; 
Simon Arnstein, of Arnstein Bros. ;. William 
E. Hayward, of Alvin Silver Co.; William 
H. Joers, of Hayden W. Wheeler & Co.; 
Jonas Koch; Zach A. Oppenheimer ; Adolphe 
Schwob, Adolphe Schwob, Inc.; Frank 
Stanbrough, Carter, Gough & Coa.; Emil 
Tas, of A. S. Van Wezel, Inc.; George H. 
Tomes, of Cross & Beguelin, Inc.; St. John 
Wood, of J. R. Wood & Sons; Bernard 
Strauss, of Oppenheim Bros. & Strauss; 
Charles Ross, of Waterbury Clock Co., 
chairman Chicago adjustment committee; 
Wesley Martin, of Martin Copeland Co., 
representing New England; Burr W. Freer, 
of Burt W. Freer Co., representing San 
Francisco; Morris Eisenstadt, of Eisenstadt 
Mfg. Co., representing St. Louis; George J. 
Gruen, of Gruen Watchmakers’ Guild, rep- 
resenting Cincinnati. 

FINANCE CoMMITTEE: William H. Joers,, 
of Hayden W. Wheeler & Co., chairman; 
M. L. Bowden, Jr., of J. B. Bowden’ & Co.; 
Milton L. Ernst; Joseph L. Herzog, of Jo- 
seph L. Herzog & Co.; O. D. Wormser, of 
Wormser & Mayers; G. H. Niemeyer, of 
Handy & Herman (ex-officio) ; Walter N. 
Kahn, of L. & M. Kahn & Co. (ex-officio). 

MEMBERSHIP CoMMITTEE: Albert Shire, 
of Shire & Strauss, chairman; Henry Bo- 
denhcimer, of Henry Bodenheimer & Co.; 
J. Fahys Cook, of Joseph Fahys & Co.; 
John Drake, of Wm. Link Co.; Julius Kauf- 
man, of Goodfriend Bros. 

Gcop AND WELFARE CoMMITTEE: P. J. 
Coffey, of J. A. & S. W. Granbery, chair- 
man; Milton L. Ernst; Lawrence D. Frank, 
of Konijn & Frank; Jonas Koch; William 
Lehrfeld, of Kastenhuber & Lehrfeld; Benj. 
F. Levy, of Benj. F. Levy, Inc.; Walter 
P. McTeigue; John W. Sherwood, of Soli- 
darity Watch Case Co.; T. Edgar Willson, 
of THE JEweELers’ CircuLar; Leo Wormser, 
of Julius King Optical Co.; Harry Higham, 
of Frank Krementz & Co.; Edward I. Mul- 
cahey, of C. Sydney Smith & Co., represent- 
ing New England; Frank Milhening, of J. 
Milhening, Inc., representing Chicago; Vic- 
tor A. Gebhardt, of Gebhardt Bros., rep- 
resenting Cincinnati; Edson Adams, of Ed- 
son Adams & Co., representing San Fran- 
cisco. 

Avupitinc CoMMITTEE: Julius Kaufman, 
of Goodfriend Bros., chairman; Henry Bo- 
denheimer, of Henry Bodenheimer & Co.; 
Wm. J. Ward, of Wm. J. Ward Co. 

The Good and Welfare Committee will 
hold a meeting today. 
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Good Platinum Jewelry 


can only be made by first class men. We have 
endeavored to pick the best men for our shop, 
so it is needless to say what we can produce. 


Try Us 


Weissner, Schierer & Katz 


Manufacturing Jewelers 
5 South Wabash Ave. CHICAGO, ILL. 
We Are Makers ‘of Platinum Jewelry Only 
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The Watch Case in Three Parts 











FRONT 


Movement to Each Customer 


Dove Tail Interlocking Grooves a 
(juarantee. 


FE DUSTPROOF 


Made in 
Any Shape Variety of Design 
XxX Gold and Platinum. 
Order Through Your Jobber 


Peerless Watch Case Co. 


41 Maiden Lane, New York 


Pp " ACK TOP BOTTOM Pp 
Enables the Jeweler to Show the 

















OU and YOU and YOU, 


We're trying to help YOU and 
YOU and YOU to push your 
BUSINESS along. 


ARE YOU WITH US? 


Here it is. 

A twelve-page bound booklet printed 
on fine enameled paper, featuring 
just the very items you have in your 
store. 

A page relative to Watch Repairing 
and current topics. 

A page about Perles. 





A page of clocks. 

A page of Rosaries. 

A page of rings and reconstructed stones. 

A page about YOUR STORE. 

You can get 500 copies of the booklet with YOUR 
NAME AND IMPRINT ON the back cover for 
$17.50. 

$3.50 per 100 copies for quantities less than 500 copies. 
No imprinting on quantities less than 500 copies. 
WRITE AT ONCE. Distribution of the booklet given to one 
JEWELER in a vicinity EXCLUSIVELY. 

SAMPLE COPY OF THE BOOKLET AND FURTHER IN 
FORMATION SENT FREE. 





ROC whips ace, 





SCRANTON PENNA ~ “Over @ Quarter of a Century in one £0cet(0n 








Manual of Diseases of 


the Eye 


By Charles H. May, MD., New York. For students 
and general practitioners, with 360 original illustra- 
tions, including 21 plates with 60 colored figures. 
Eighth edition, revised. Cloth, 390 pages. Price, $3.50. 





Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions, and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St, New York 
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The News from England 





Tassel Jewelry in Vogue—Diamond Merchant Loses Gems Valued at $60,000 
—Gifts to Prince of Wales—Wedding Gifts for Princess Mary 
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Lonpon, Feb. 24.—The tassel design for 
smart jewelry is fashionable again this side, 
the pearl once more taking a prominent part 
in the tassel scheme of ornamentation, The 
newest tassel jewelry in which the pearl 
strikes the predominant note has reached 
London from Paris. Jewelry manufactur- 
ers and retailers say that the tassel vogue 
is the legitimate outcome of the fringe and 
dangling ornament craze which has got Eu- 
rope in a grip that promises to last some 
little while. This tassel jewelry looks very 
artistic. The tassel is composed of strands 
of minute artificial pearls which hang from 
a brilliant paste cone. The fashion is to 
wear the tassel ornamentation throughout. 
That is to say: the close-fitting Winter 
toque contains two hatpins from the heads 
of which a pear] tassel swings. Tassel ear- 
rings to match are suspended from the ears. 
A tassel pendant suspended by a narrow 
ribbon hangs from the neck. If necessary 
the tassel decoration can be carried down 
to the evening shoes or used in ankle deco- 
ration. There seems to be no limit to its 
scope. Another earring novelty that Paris 
has sent across the channel is the decora- 
tion of wire circlets by small pearls. The 
small pearls are threaded on the wire and 
it is the fashion here to wear them with 
“slave bangles” that match. 

x ok Ox 

During a collision with two strangers in 
a turning out of Gray’s Inn Road, London, 
B. Sacov, a diamond merchant of Hatton 
Garden, lost his wallet, containing £60,000 
worth of diamonds, the other evening. 
Sacov, with a friend, C. Shaverine, another 
diamond dealer, were proceeding to the 
Chancery-lane Safe Deposit; where the gems 
were to have been deposited. While pass- 
ing through Fox’s Court the diamond mer- 
chants collided with two pedestrians. So 
violent was the contact that Schaverine was 
almost knocked off his feet. The strangers 
continued on their way without a word. 
Sacoy discovered his loss when the bank 
was reached, his wallet having disappeared. 
The diamond merchants say the wallet was 
hot touched after it was deposited in an 
mer coat pocket before leaving the Hat- 
ton Garden premises, and they are certain it 
did not drop to the ground during the jour- 
ney to the bank. The collision was pur- 
Posely engineered by the strangers, but how 
they got the wallet from an inside coat 
pocket during the contact of only a_ sec- 
ond's duration is the mystery. A reward 
! £5,000 is offered for the recovery of the 
: Another £1,000 is offered for in- 

‘mation leading to their recovery. 

* *k x 

\ _Magnificent scene was staged at 
i India, last week, according to the 
the ns who were present at 

Ption of the Prince of Wales by 


™ Sitdars (rulers of small states). The 
eTeat hall it 


Yellow and 
1 


c 
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1 the palace was decorated in 
fer gold, the sirdars attending in 
10thes reflecting every 


and 
Studded with « f 


after 


shade of red 
golden jewels.” File 





file of richly-dressed caliphs moved up to 
the prince and deposited the lavish jewelry 
gifts at his feet. For yards the red carpet 
was cluttered with flashing gems. The 
gifts of jewelry included diamond-studded 
plumes, armlets, necklets, gem-encrusted 
ornaments and weapons, such as_ bows, 
spears, shields and scimitars. It is esti- 
mated that the gems contained in these an- 
cient weapons alone are worth a fortune. 
em 


A diamond tiara, subscribed for and pre- 
sented by 50,000 members of the V. A. D. 
of the British Empire, is the latest gift to 
Princess Mary. It is a beautiful piece of 
work, consisting of large diamonds set in 
a shamrock pattern with two large and per- 
fect emeralds in the center. A wedding 
gift from the British army to Princess 
Mary is a solid silver toilet service more 
than 200 years old. It is believed to be the 
only one of its kind in existence and is now 
on view at Aldershot. It is going the 
rounds of the various military stations here 
under military guard. 

x ok OK 

Consolidated Gold Fields of South Africa 
announces some changes in its administrative 
make-up. Stanley Christopherson is to 
cease his active work on the management 
board, although remaining a director in 
name. Major H. L. Sapte is resigning his 
seat on the board, his place being taken by 
John A. Agnew, who was closely associated 
in the mining business with Herbert C. 
Hoover before the war. Agnew is on the 
board of the Consolidated Mines Selection 
Co. Christopherson, incidentally, has just 
been elected a deputy chairman of the Lon- 
don, Joint City and Midland Bank. 








PART OF LOOT RECOVERED 





Thief Carried Cases of Jewelry Stolen from 
New York Salesman to Another Room 
of the Hotel in St. Louis—Goods 
Recovered Include Only the 
Cheaper Lines 


St. Louis, Mo., March 3.—It looks now 
as if there is a chance of solving in part, the 
robbery of Lewis Kane, salesman for the 
jewelry house of Michael Levy & Co., New 
York, which took place at the Hotel Stat- 
ler, Feb. 25, as outlined in the last issue of 
THE JEWELERS’ Circutar. The three sam- 
ple cases containing jewelry believed to 
have been taken from Mr. Kane were dis- 
covered today in another room of the hotel 
and the police notified. Whether or not 
these contain all the loot cannot be ascer- 
tained until Mr. Kane’s arrival in this city 
and the missing jewels have been picked up. 

The robbery, which has been puzzling the 
police and the hotel people for some days, 
occurred between 1:30 and 5 on Saturday. 
Mr. Kane, who had occupied a room at the 
Statler Hotel, had had his trunk containing 
jewelry sent up to the room and he left 
there shortly about 1:30 p. m. to attend to 
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some business. ‘When he returned, shortly 
after 5 o'clock, he found the door of his 
room unlocked and the steamer trunk in 
which his jewelry was kept, forced open. 
The burglar had evidently entered the room 
with a skeleton key, had attacked the trunk 
and pried open the lock with a jimmy or 
other instrument and after taking out the 
jewelry, had disappeared. Mr. Kane re- 
ported the facts to the hotel, the police and 
to the Pinkerton detectives and left for 
New York. 

Nothing further was learned of the rob- 
bery until today when three sample cases 
containing jewelry were found in Room 
1056 by the hotel authorities. These sam- 
ple cases were found under a bed by a negro 
maid, who told the hotel people and the 
police that they had been there for several 
days; in fact she said she had seen them 
since the Monday before, but had believed 
that they had belonged to the, occupants of 
the room. Today for the first time the 
room was unoccupied and the maid, still 
seeing the cases there, thought they had 
been forgotten by the last occupant. She 
immediately communicated with the man- 
agement, who caused the bags to be taken 
to the office. One of the cases was opened 
and found to contain jewelry. The manager 
of the hotel then sealed all of them, locked 
them in a box and notified the police and 
also Mr. Kane. 

According to the report made by Mr. 
Kane at the time of the robbery, the value 
of the stolen goods was about $47,000, but 
this was exaggerated as the cost price of 
the jewelry was later found to be $23,000. 
This included $1,600 worth of rings, three 
platinum diamond brooches and an assort- 
ment of gold knives, cigarette cases, match 
boxes, emblems and other pieces. Kane did 
not have an itemized list but this was sent 
on later from the New York office. 

Word that the jewelry stolen from Lewis 
Kane had been found in another room of 
the hotel, was received Friday both by the 
Jewelers’ Safety Fund Society, in which the 
goods were insured, and also at the office of 
Michael Levy, 11 Maiden Lane, by which 
concern Mr. Kane is employed. Mr. Kane 
was immediately despatched to St. Louis to 
make an inventory of the goods found, to 
check these up and to find out if any were 
missing. 

According to word received from him 
Monday the thief or thieves had left the 
cheaper jewelry and taken the most expen- 
sive articles. The value of the jewelry left 
in the cases was placed at about $6,000. 








A problem now under investigation at the 
Rare and Precious Metals Station of the 
Bureau of Mines, Reno, Nev., is the col- 
lection of radium emanation by a high tem- 
perature method, to substitute the present 
cumbersome method from aqueous solution. 
Upon the completion of this work further 
study will be undertaken on the influence of 
radiation on gaseous reactions. The work 
undertaken by Dr. S. C. Lind on the radia- 
tion of minerals and precious stones will be 
continued and made more systematic in the 
future. A large collection of precious, 
semi-precious and synthetic stones has been 
contributed by a jewelry concern, which 
will be used in the prosecution of this work. 
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NEW AUCTION ORDINANCE 





Mayor of Baltimore Signs Measure Backed 
by Jewelry and Kindred Industries to 
Stop Fraudulent Sales by “Fly- 
by-Night” Concerns 


LD. ALTIMORE, Md., March 4.—Three 
months ago representative local jewelers 
undertook to have a law enacted by the City 
Council as a protective measure to prevent 
and control what is known to the trade as 
“squatter jewelry auctions.” Yesterday, 
Mayor William F. Broening, convinced that 
the greater number of jewelers are entitled 
to protection against “‘squatter auctions,” 
signed an ordinance which was designed to 
curb the activities of alleged “fly-by-night” 
concerns. 

The most powerful body of the trade here 
—the Jewelry and Kindred Industries Board 
of the Merchants’ and Manufacturers’ As- 
sociation—of which C. Howard Millikin is 
chairman, went on record three months ago 
backing such an ordinance to the limit. 
While it is true that the ordinance did not 
become a law at the holiday season, when 
numerous “auctions” were in full blast, it 
is equally true that the law is now in force 
and is operative from now on. 

\ copy of the ordinance was handed to 
Police Commissioner Charles D. Gaither to- 
day. Commissioner Gaither transmitted the 
copy to Deputy Marshal of Police George 
G. Henry, and, in turn, it was made a spe- 
cial order to the police force of the city. 
Local jewelers deemed it inadvisable to 
comment on the ordinance at this time. 
They expressed their satisfaction, however, 
that Mayor Broening had signed the law. 

Enforcement of the law is now up to the 
Police Department and this angle will be 
observed with keen interest. The ordinance, 
which was introduced by City Councilman 
EF. R. Downes, became a law as follows: 


“An 


public auction of any gold, silver, plated 


ordinance to prohibit the sale at 
ware, precious stones, watches, clocks and 
jewelry. 

“Section I—Be it ordained by the Mayor 
and of Baltimore, That it 
shall be unlawful for any person, or per- 


City Council 


sons, or corporation to sell, dispose of, or 
offer for sale in the city of Baltimore, at 
public auction, or cause to permit to be 
sold, disposed of, or offer for sale in the 
city of Baltimore, at public auction, any 
gold, silver, plated ware, precious stones, 
watches, clocks, or jewelry, whether the 
same shall be their property or whether 
they sell the same as agents or employes 
that this 
not apply to judical 


of others; provided, however, 


shall sales 
by executors, 


nor sales by or on behalf of licensed pawn- 


section 

or sales or administrators, 
brokers of unredeemed pledges in manner 
provided by law, nor to the sale at public 
auction of the stock on hand of any person 
or persons, or corporation that shall, for 
the period of one year next preceding such 
sale, have been continuously in business in 
the city of Baltimore as a retail or whole- 
sale merchant of jewelry; provided, fur- 
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ther, that such sale at public auctions of 
the stock on hand of such merchant or mer- 
chants, shall be held on successive days, 
Sundays and legal holidays excepted, and 
for more than thirty 


shall not continue 


days in all within a period of one year.” 








POLICE ARREST CROOKS 





Three Men Who Attempted to Rob Newark, 
N. J., Jeweler Confess That They 
Intended Visiting Other Places 

Newark, N. J., March 4.—Two alleged 
New York “gunmen” and another man, all 
giving Newark addresses, were captured by 
the Newark police a short time after they 
had assaulted Joseph Salper in his jewelry 
store at 174 Springfield Ave., with the intent 
of robbing him, have confessed that at least 
three other places had been selected by them 
for robbery. Their plans had been carefully 
laid out, and they had studied the beats 
of the patrolmen in the vicinity of the places 
selected for looting. 

The places selected, according to the con- 
fession to the police, were Proctor’s Palace 
Theatre, the steamship office of Emil Ger- 
manus at 97 Mercer St., and the pork pack- 
ing factory of A. Fink & Sons at 127 Bel- 
mont, 

3ut the outcry made by Salper when at- 
tacked, led to their arrest, before, as far as 
the police know, they could carry out any 
part of their plans. The men arrested de- 
scribed themselves as John Brice, of 44 
Thirteenth Ave., Charles Wright, of 215 
Third Ave., New York, stopping temporarily 
at Mulberry and Mechanic Sts., this city, 
and Isadore Presser, of New York, stop- 
ping here at 29 Sterling St. Two other men 
under arrest here are alleged by the police 
to be connected with the three who attacked 
Salper in having part in making the safe- 
cracking tools captured in Brice’s room in 
Thirteenth Ave, 

One of these men was John London, alias 
“London Loftus” who gave his address as 
37 Belmont Ave. He has been arrested 
many times in this city and elsewhere as a 
pickpocket, but so far as known has never 
been convicted. According to Brice he 
bought the steel from which the tools were 
made. He is also said to have spoken to 
the blacksmith who made them about the 
job. 

The other is the blacksmith, Benjamin 
Hoffman, of 32 Charlton St. He said he 
got $5 for making the tools. He said the 
steel was brought to his place by Louis 
(Greenie) Silver, of 153 Delancey St., New 
York city, arrested here on Monday as a 
fugitive from justice and for carrying a re- 
volver. In New York Silver is said to be 
wanted in connection with the robbery of a 
Canal St. jeweler last October. The black- 
smith picked Silver out of a line-up at the 
police headquarters as the man with whom 
he had dealt. London was picked out of a 
line-up by a salesman of a Newark steel and 
iron store as the man who a week ago 
bought three pieces of inch and a half steel, 
18, 20 and 22 inches long, octagon shape. 
He said he wanted to use the steel in mak- 
ing dies. 

The cleanup of the Salper assault case, 
including the capture of the three bandits, 
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together with the arrests of London and 
Hoffman, and the finding of the safe break. 
ing tools, together with the implication of 
Silver in the arrests, is one of the quickest 
on record in the Newark police annals, 
According to Presser, Silver introduced him 
to London. 

Salper said that on Thursday Brice and 
Wright came into his store and asked to 
see his shaving sets. After looking them 
over they said they would come in later and 
went out. Yesterday Wright entered and 
asked to see a set that was in the window. 
As Salper went to get it Wright hit him, 
Then Brice entered and both men pounced 
upon him. He screamed and scared them 
away, 

The two men were found in a cellar at 
66 Mercer St., near the store, about 10 
minutes after the holp-up. As the result 
of information, said to have been given 
by one of these men, Presser was later 
arrested at the Sterling St. address. 

Detective O’Gara went to the Sterling St, 
house and detective Farrell secreted himself 
in the house in which Brice roomed in Thir- 
teenth Avenue. When Presser entered this 
latter house the landlady pointed him out to 
the detective. Presser cried out that he would 
be back in a minute, and started to go out. 
Farrell jumped over the banister and gave 
chase. As they left the house Detective 
Farrell fired two shots over his head and 
called upon him to stop. Two other de- 
tectives in the neighborhood joined in the 
chase, Presser entered the hallway of Dr, 
Charles A. Scheifler at 33 13th St., where 
he was arrested. During the chase Presser 
dropped his gun. In Brice’s room the set 
of safe cracking tools was found. 

Presser was free to tell the police of his 
20 years of crime. He admitted that he was 
sent to Sing Sing for from six to 12 years 
for murder, and said he escaped last August 
from a prison camp near Comstock, N. Y. 
Presser told the police in detail how ex- 
pert cracksmen open safes, and says he has 
cracked hundreds of them. He said he 
never had a chance in the world or he 
would not have become a criminal. Except 
for the killing of the New York man, who 
he said, was trying to extort money from 
him under a threat of death, Presser said 
he never shot a man, 

Salper’s injuries are superficial. 








Campaign for Members to Be Started by 
Nebraska Retail Jewelers Association 
Lrncotn, Nebr., March 4.—Nebraska 
jewelers are preparing to boost the mem- 
bership of their State association with the 
assistance of Walter C. Mellor, field sec- 
retary of the national association, who will 
be in this State next week. While complete 
plans have not been formulated, President 
F. B. Fleming and Secretary Ed B. Fanske 
have divided the State into seven districts 
in which Mr. Mellor will work, certain 
jewelers in each district having charge of 
conveying him to those towns he will vist 
in calling upon the trade. ; 
March 8 and 9 Mr. Mellor will be in the 
Omaha district and on the following tw? 
days he will have Lincoln as his headquat- 
ters. Lincoln jewelers will hold their ree 
ular meeting and banquet on Friday of t t 
week and at that time invite all 1% 
members of the Lincoln district to atten® 
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N. Y. JEWELERS INDICTED 





Federal Grand Jury Charges Jacob Harris 
and Joseph Wiener with Conspiracy 
to Conceal Assets from 
Creditors 

It was announced at the Federal building 
in New York Monday afternoon that the 
United States Grand Jury had handed down 
indictments against Jacob Harris and Jo- 
seph Wiener, partners in the firm of Harris 
& Wiener, wholesale jewelers at 35 Maiden 
Lane, New York, against whom an invol- 
untary petition in bankruptcy had been filed 
by creditors Feb. 6. The bankruptcy pro- 
ceedings followed the report by the firm 
that Joseph Wiener had been robbed in a 
crap game at Buffalo of about $2,000 in 
cash and merchandise worth over $25,000. 

No warrants were issued as both Wiener 
and Harris, who are charged with con- 
spiracy to conceal assets, were to appear in 
the United States District Court yesterday 
afternoon and through their counsel plead 
to the indictment. 

The indictments were the result of de- 
velopments brought out at the hearings fol- 
lowing the filing of the bankruptcy petition. 
Joseph Wiener is charged in the indictment 
with perjury in that he gave false testi- 
mony before the referee in bankruptcy, 
while in another indictment both Wiener 
and his partner, Harris, are charged with 
conspiracy to conceal assets. Both part- 
ners testified before Referee Townsend in 
the bankruptcy proceedings, Wiener testi- 
fying that on Jan. 30, 1922, he went to the 
Hotel Iroquois, Buffalo, N. Y., carrying 
with him $2,200 in cash, of which $2,000 be- 
longed to the firm and $200 was his own 
money, and between $25,000 and $30,000 
worth of merchandise, owned by the Harris 
& Wiener concern. This merchandise con- 
sisted of loose diamonds and a_ general 
jewelry stock. At the hearing, Wiener tes- 
tified that on the night of .Wednesday, Feb. 
1, he engaged in a crap game with two 
men whom he had never seen before except 
in the lobby of the hotel a day or two be- 
fore the alleged game. Mr. Wiener further 
stated that he did not know the names of 
these men, or where they were stopping or 
where they came from. According to his 
testimony, Mr. Wiener lost all of the $2,200 
in cash and the entire stock of merchandise 
belonging to the concern. 

This testimony showed that he had sus- 
tained this alleged loss in the supposed crap 
game but made no report to the hotel man- 
agement or the police, but the following 
Morning proceeded to New York and upon 
his arrival notified his partner, Harris, of 
what had happened. 

At the hearing, testimony was also ad- 
duced showing that two days before Mr. 
Wiener had left for Buffalo, practically all 
the good accounts receivable owing to the 
rg been assigned to an old friend of 
7 ary family. The receiver’s account- 
it mace a careful audit of the books and 

is claimed this disclosed the fact that the 
190 was hopelessly insolvent as of Jan. 1, 
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the f quest of many of the creditors, 


pre fund of the National Jewelers 
ard of Trade was invoked and Messrs. 
reenbaum, Wolff & Ernst, counsel for the 
» Were instructed to institute a thor- 
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ough investigation into the alleged crap 
game. It has been learned that a prominent 
New York detective agency has been at 
work on the case collecting evidence tend- 
ing to disprove the contentions of the al- 
leged bankrupts. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, counsel for many of the creditors 
and for the National Jewelers Board of 
Trade, and William Jasie, counsel for the 
receiver of the bankrupt firm, have con- 
ducted voluminous examinations before the 
referee in bankruptcy and have assisted and 
co-operated with Assistant United States 
District Attorney Abraham Solomon, who 
is handling the case for the Government. 

The manner in which this case has been 
handled both by counsel and the district 
attorney has probably set a record in the 
United States District Court. On Feb. 6, 
a petition was filed against the concern and 
immediately thereafter, George W. Martin 
was appointed receiver. Since then, ex- 
aminations have been held with the result 
that within the last four weeks indictments 
have been handed down against both part- 
ners of the concern. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter, Monday, Herbert A. Wolff, attorney 
for many of the creditors, said, “It must be 
a source of comfort to the jewelry trade 
at large to know that the National Jewelers 
Board of Trade and the prosecuting au- 
thorities aie determined to put a stop to 
fraudulent bankruptcies. There have been 
altogether too many alleged robberies, crap 
games and betting losses in the jewelry 
trade. It is high time that a signal ex- 
ample be made and one that will not be 
forgotten, and will serve as a deterrent for 
others who may be similarly minded. The 
National Jewelers Board of Trade will con- 
tinue to interest itself in the Harris & 
Wiener case as well as in all other cases 
which seem to require the closest scrutiny 
and investigation.” 








ANTWERP IVORY MARKET 


Stabilization in Prices Shown in Report of 
the Department of Commerce 

Fair stabilization in the prices of ivory 
was recorded in 1921, according to a report 
to the Department of Commerce from Con- 
sul George S. Messersmith, at Antwerp. 
Prices reached their highest point in Feb- 
ruary, 1920, when certain grades were sold 
at the Antwerp sales for as much as 220 
to 225 francs a kilo. In February, 1921, 
prices had fallen to 70 to 90 francs a kilo. 
Prices reached their lowest level in May, 
1920, being about 15 per cent below the 
levels of the February sale and approxi- 
mately 46,000 kilos were sold at that time. 
At the August sale 77,000 kilos were sold 
at much firmer prices, and at the November 
sale 83,000 kilos were sold at an increase 
in price of 20 to 25 per cent over the prior 
sales. 

The stock on hand at the end of 1921 
was 119 tons, as compared to 165 tons in 
1920 and 53 tons in 1919, The arrivals of 
ivory at the port of Antwerp are much 
smaller than usual. The first of the quar- 
terly sales this year was held Feb. 1. The 
others are scheduled for May 3, Aug. 2 and 
Oct. 31. 

The imports of ivory at Antwerp totaled 
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191 tons in 1921, as compared to 440 tons 
in 1920 and 276 tons in 1919. The total 
sales at Antwerp last year were 228 tons 
as compared with 71 tons at London and 


10 tons at Liverpool. The total sales in 
1920 at Antwerp were 322 tons as compared 
to 118 tons at London and 16 tons at Liver- 
pool. The total sales in 1919 at Antwerp 
were 245 tons as compared with 70 tons at 
London and 51 tens at Liverpool. 








ROBBED ON WAY HOME 


Aged New York Jeweler Attacked by Thugs 
Who Secure Valuable Loot 


A dramatic hold-up and robbery in sight 
of throngs of worshippers at the door of 
St, Anthony’s R. C. Church on Sullivan St. 
occurred Tuesday night, Feb. 28. 

Sebastian Campanella, 65 years old, an 
expert jeweler who does repair work for 
Fifth Ave. concerns, was choked, beaten with 
a revolver butt and robbed of jewelry val- 
ued at $12,000, of which $9,000 was his prop- 
erty and $3,000 was work sent to him for 
repairs or resettings. 

Campanella lives with his wife and 
daughter at 149 Sullivan St. and his jewelry 
store is at 141, next door to St. Anthony’s 
Church. One morning recently the Cam- 
panellas, who all tend the store, discovered 
that an attempt had been made during the 
night to break open the safe containing the 
jewelry. 

They decided to get a new safe, and 
pending its arrival to carry to their home 
every night all the valuable jewelry they 
usually kept in the safe. 

When they closed the shop Tuesday 
night, Campanella put the jewelry in a 
salesman’s case and, accompanied by his 
daughter started for home. 

The Campanellas passed through the 
throng entering the church, and were almost 
at their own doors when hands clutched the 
jeweler from behind. He was jerked back- 
wards. Other hands tore the jewel case 
from his feeble grip. The men, who had 
made the sudden and daring attack in full 
view of scores of witnesses, raced to the 
corner of Houston St., where a touring au- 
tomobile, its engine running, stood waiting 
for them. 

With his whole fortune taken from his 
hands the elderly jeweler made desperate 
efforts to overtake the robbers and recover 
the booty. He reached the automobile be- 
fore it could be started, put one foot on the 
running board and his hand on the edge of 
the front seat. 

Recovering from their astonishment, the 
church bound throng surged at the car, 
shouting. The robbers and a third man in 
the car stood up with revolvers waving at 
the crowd. A pistol butt descended sharply 
on Campanella’s knuckles, breaking his 
hand, and he was shoved roughly away, fall- 
ing to the street. The robbers escaped. 











The concern formerly known as the Mon- 
arch Exchange, Butte, Mont., has changed 
its name to the Northwestern Trunk and 
Case Co. and is designing and manufactur- 
ing jewelers’ trays, display pieces, cases, 
silverware, boxes, sample cases and trunks 
at 815 S. Washington St., Butte. The con- 
cern also does relining and recovering of 
trays and cases. 








The Magic and Science of Jewels and 


Stones. I?y Isidore Kozminsky. 8x5! inches, 
434 pp. Cloth gilt, 61 illustrations (39 in cclor). 
Published by G. P. Putnam’s Sons. New York an‘ 


London, 1922 
y? will take a good many more books 
treating of gem stones and jewelry 
before the subject can be near exhaus- 
tion. There are so many viewpoints, so 
many new phases entering into the topic, 
and above all, so very many methods of 
treating the subject. As in fiction, the 
same plot can be worked up by author 
after author in such a new dress each 
time that the new work reads like an 
honest-to-goodness new one. Soth the 
magic and the scientific sides of gem- 
mology have been treated by numerous 
writers (of the past scientific treatment 
we need make no comment in THE 
JEWELERS’ CIRCULAR). The occult side of 
gem stones has been covered in mas- 
terly style by Dr. George F. Kunz in 
“The Magic of Jewels and Charms” 
(1915) and “The Curious Lore of Pre- 
cious Stones” (1916). G. H. Bratley 
gave us some years earlier (we have not 
the date at hand) the interesting work 
“Power of Gems.” But the work here 
under review blends the magic with the 
materialistic, and both brancnes 
treated in an original manner. 
Altogether, Isidore Kosminsky goes 
deeper into the occult on stones than 


ait 


has been heretofore the rule in such 
works. Every stone receives its astro- 
logical value besides its anecdotes or 


occult relations. Here we should men- 
tion that the author devotes a share of 
his space to the magic and science of 
stones other than those of gem use— 
thus we have the story of the Moslem 
Ka’bah of Mecca, the stone cave-temples 
of India, the “alectoria,’ coal. But let 
us get closer into the book’s contents. 

In chapter I. we read of the “Study 
of Precious Stones” in the past. “Dr. 
Ennemoser has recorded the effects of 
precious stones on certain psychic sub- 
jects, giving the opinion that ‘it is not 
improbable that in the early ages the 


belief in the virtues of talismans was 
induced by similar observations.’ . 
We are then reminded of the experi- 


ments which have been attributed to the 
schools of Pythagoras and of the ob- 
served effects of certain stones in the 
hands of sensitives by Baron Reichen- 
bach in the middle of the 19th century 
and of the still more recent experiments 
in the schools of Nancy. There are rec- 
ords of these experiments being carried 
out on magnetic somnambulists when 
diamonds, emeralds, rubies, loadstones, 
beryls, jaspers and other stones were 
found to produce varied and_ strange 
effects.” He tells us concerning the 
vibratory power of various stones and 
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says “color is vibration’; and how a 
“violet amethyst vibrates at the enor- 
mous rate of 750 trillions per second 


whilst a red ruby vibrates at 460 trillions. 
Hlence we can scientifically demonstrate 
distinct powers by the evidence of known 
vibratory action.” And so on. 

Chapter II. on “The Most Ancient 
Science” (astrology) is followed by 
chapters on the Jewish high priest’s 
ephod and the “Breastplate of Judg- 
ment.” In a discussion covering 38 
pages, that mystic sacerdotal equipment 
is examined in an original manner, call- 
ing in all valuable documentary assist- 
ance in carefully weighing the evidence 
on each of the 12 stones individually. 


’ 


As to the “science of jewels,” which 
the title of the book calls for, this is 
covered in pages 111 to 382 with an 
alphabetically arranged description of 
each of the precious and “semi-precious” 
stones. Interspersed in this serial treat- 
ment is much of tradition, anecdote, his- 
tory, mystic lore, etc. Concerning the 
scientific investigations of the diamond, 
there are many of us who never read 
Sir Charles Parsons’ conclusions com- 
municated to the Royal Society of Lon- 
don, in 1918. He decided: “That graph- 
ite cannot be converted into diamond by 
heat and pressure alone within the limits 
reached in the experiments. That there 


is no distinct evidence that any of the 
chemical reactions under pressure have 
yielded diamond. That the only un- 


doubted source of diamond is from iron 
previously heated to a high temperature 
and then cooled. That diamond is not 
produced by bulk pressure as previously 
supposed, but by the action of gases 
occluded in the metal and condensed into 
the center on quick cooling.” <As_ this 
may be accepted as a very late scientific 
summing up of all past experiments, it 
should have good effect in allaying fears 
of those interested in diamonds. In the 
space devoted to carbuncle we read: “A 


story was told to the author by the 
mother of an Australian captain born, 
according to astrology, with the sun 
rising in the sign of the Archer. This 


officer wore at the author’s suggestion 
a ring of carbuncle. At Gallipoli he, 
with a few men, was cut off by incessant 
gunfire which, although directed their 
way, did not injure them and from which 
they were eventually rescued. During 
this ordeal the captain looked often at 
his calm, flame-burning ring, the un- 
earthly brightness of which seemed to 
him an emblem of salvation.” 

Chapter XXXIII. is devoted to 
“Forms, Compositions, Characteristics, 
Zodiacal Classification and Places of Ori- 
gin.” It is noticeable that the author 
mentions Australia as among the coun- 
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tries where are found beryl, chryso- 
beryl, corundum, diamond, garnet, opal 
(“the finest opal is now found in Aus. 
tralia; principally at Lightning Ridge, 
White Cliffs, Stuart?’s Range, Charle- 
ville, etc.”), pearls, peridots, quartz-gems 
spinel, topaz, tourmaline, turquoise. 
We have repeatedly come across, lately, 


statements of the rich gemmiferous 
nature of the Australian soil. If such 
descriptions, as found much in French 


jewelry periodicals, be true, no one will 
object to a propaganda that will bring 
the jewelry tarde a fresh supply of gems, 
Many gem-stones in the collection of 
Kelsey J. Newman are presented in the 
illustrations, quite a number in color- 
work. We do not learn the whereabouts 
of this collection, but the graphic depic- 
tion of the great opal “The Flame 
Queen,” found in Australia and presented 
in three aspects, leads us to suppose it 
is in Australia. The two colored plates 
of opals from the same collection, in 
their great size and beauty (should our 
surmise above be correct) are probably 
also Australian, and should do mucn to 
propagate a desire in the gem-purchas- 
ing public to see some of these newly 


found gems. Taken all together, we 
might, without claiming occult power, 


express a belief that Isidore Kosminsky 
is also an inhabitant of our sister nation 
Australia. 

Certainly, a perusal of this book per- 
suades one that the author has made a 
long, deep and serious study of the oc- 
cultism connected with stones. His 
horoscopes of Kruger, Isabella II., Nich- 
olas II., James II., Alphonzo XII., Mary 
of Scotland, Elizabeth of England, Henry 
VIII. of England, and of Shakespeare 
are enlightening as to ruling powers 
that swayed their destinies. We are told 
that “neither pearls nor diamonds were 
fortunate for Mary Queen of Scots, yet 
she wore both in profusion. Her wed- 
ding dress at her marriage with Philip ot 
Spain is described as being ‘richly bor- 
dered with great pearls and diamonds,’ 
whilst she wore the great diamond which 
Philip had sent her by the Marquis de 
las Traves. Mary’s nativity favors few 
jewels. History relates that, when 
in the days of her sorrows the Scottish 
Queen was held captive by the rapacious 
Earl of Moray, this man sent her 
exquisite parure of pearls with other 
costly jewels to . . . to Queen Elizabeth. 
The reviewer is not brilliant in knowledge 
of history, but he fails to find a mate for 
the several-times-married unfortunate 
Oueen of Scots of the name of “Philip 
of Spain” lodged in his memory. He 
does remember, however, that Mary of 
England (“Bloody Mary”) married Phil- 
ip II. of Spain. Lapsus lingua@! 

A severer fault by far is that this work 
contains no index, This deprives it ot 
the advantage of being used for reference. 
Although the author gives a table yer 
of stones of the months, the planets, ant 
of the Zodiac, for some reason OF other, 
we find no list of “natal” stones. || ‘ 

So much for the book itself. yn 
comes up the commercial question t a 
ade representa 

— 


ever arises with us as tr 
— eas 
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NOTORIOUS CROOK ESCAPES 


(, M. Harris, Alias “Charles Levy,” Arrested 
by Niagara Falls Police, but Evades 
Lewiston, Me., Officer 

BurraLo, N. Y., March 3.—Jewelers of 
Lewiston, Me., Denver, Colo., and probably 
many other cities who have been victimized 
by a suave old gentleman posing as a jewelry 
salesman, will breathe a sigh of satisfaction 
when they hear that C. M. Harris, alias 
“Charles Levy,” has been apprehended by 
the Niagara Falls police. 

Carrying a description of Harris in his 
coat pocket, furnished by the Jewelers Se- 
curity Alliance, which offered a reward for 
his capture, Detective George H. Callinan 
with Detective James Keenan spotted his 
man on Falls St. one day last week. He 
ofiered no resistance when confronted by the 
officers and was taken to headquarters. Har- 
ris is said to be one of the cleverest sneak 
thieves in the country. In the role of a 
jewelry salesman he has managed to lift a 
large quantity of goods in different parts 
of the country. 

Police of Lewiston, Me., were notified, and 
he started hack there to face a larceny 
charge. When arrested he carried several 
small cases of cheap watches, merely a 
blind to disguise his real profession. 

The two Niagara Falls detectives will 
split the reward offered by the Alliance for 
the capture of this notorious crook, who has 
served time in Baltimore, Cedar Rapids and 


Joliet. 





Lewtston, Me., March 4.—Charles Harris, 
62, who escaped from a Maine Central pas- 
senger car in Portland this noon while Chief 
Field of Lewiston was learning if he 
had boarded the right train, is considered 
one of the smoothest and most elusive crooks 
in the business by .R. C, Barnstone, local 
jeweler, from whom Harris, or (Levy, as he 
also is known) is believed to have secured a 
$1000 diamond on July 24, 1919. Harris 
was being brought to Lewiston from Nia- 
gara Falls, N. Y., by the Lewiston official. 

Harris is an old offender, according to 
the local police, and has played various sec- 
tions of the country. Mr. Barnstone was 
instrumental in having him apprehended at 
Niagara Falls, the local merchant getting a 
tip regarding his whereabouts through THE 
Jeweters’ Circutar, which had Harris listed 
as getting away with gems valued at $12,000 
in New York city, Harris is known in Salt 
Lake City and Denver police circles. In 
the latter city he defaulted his bond of 
$1,500 after being arrested on the charge of 
farceny of stones valued at $11,000. It is 
said that he deposited diamonds as security 
lor his appearance. 

. Harris is such an odd man physically that 
1s doubtful if he will remain long at 
“erty. He is said to be in the neighborhood 
“l five feet tall and will not tip the scales 
tor over 115. Coupled with his slight build 
is the fact that he is a victim of the St. 
Vitus dance, an affliction which constantly 
‘auses him to bring his right arm to the 
back of his head. 
larris is no stranger in Maine and he 
btless has friends in Portland with 
whom he May stay under cover for a while. 
Road - to have played his cards with 

€ carefulness before gaining Mr. 
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Barnstone’s confidence, and a diamond ring 
valued at $1,000. He was in the habit of 
calling frequently at the Barnstone store and 
his peculiarities of manner, speech and dress 
caused him to be regarded as an object of 
pity. When he asked Mr. Barnstone to let 
him take the diamond ring that he might 
show it to some of his friends the Lewiston 
merchant readily assented, believing that 
Harris simply intended to take it across the 
street. Harris’ friends must have left the 
city on vacation for they never heard of 
Harris since. 








SEVENTY-FIFTH ANNIVERSARY 


Paul-Gale-Greenwood Co., Norfolk, Va., 
Celebrate the Founding of the Business in 
1847 with Banquet and in Other Ways 
Norrotk, Va., March 4.—The 75th anni- 

versary of the founding of the jewelry 
business of the Paul-Gale-Greenwood Co., 
Inc., which was celebrated Saturday 
night with a banquet at the Southland 
Hotel, has proved an event of great 
interest to the people of this city. More 
than 100 guests gathered in the main din- 
ing room of the Southland and among 
them were employes, stockholders and 
officers in the company as well as a few 
specially invited guests. D. P. Paul, 
president of the company, acted as master 
of ceremonies. 

After service of an elaborate dinner, 
entertainers from the Academy of Music 
gave some songs and dances and then 
there was a brief speaking program. 

Mr. Paul introduced as the first 
speaker, R. W. Peatross, city attorney, 
who extended birthday felicitations. Rev. 
J. G. Venable was the next speaker, his 
subject being the successful business. 

After Mr. Venable had _ concluded, 
Allen Ayers, representing employes and 
former employes of the store extended 
congratulations to Mr. Paul and called 
for all to stand for a moment as an ex- 
pression of respect for the head of the 
company. 

Mr. Paul thanked his employes for 
their consideration and expressed the 
hope that everybody present would be 
able to join in the celebration of the 
100th anniversary of the firm. 

Favors of sterling silver spoons en- 
graved with the names of the individual 
guests were presented to those in attend- 
ance at the banquet 

The Paul-Gale-Greenwood Co., as it 
exists today, had its beginning 75 years 
ago in the jewelry shop conducted by 
C. F. Greenwood, at No. 2 Wide Water 
St. From such humble beginnings over 
the course of three-quarters of a centurv 
the store has been developed into one of 
the largest establishments of its kind in 
the South. 

March 4, 1847, is the date on which 
history has fixed the founding of Mr. 
Greenwood’s business, out of which the 
present firm grew through a process of 
several consolidations and enlargements. 
March 4, 1922, has, therefore, been se- 
lected by Mr. Paul as the date on which 
to arrange the climax of the anniversary 
celebration. 

Throughout the week the celebration 
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has been in progress. One of the features 
of the affair is the essay contest being 
conducted by Mr. Paul, who has offered 
a series of prizes to persons writing the 
best sketch on the subject of the causes 
which have contributed to the company’s 
success during its long career. 

Mr. Paul has been the recipient of 
scores of telegrams this week from 
friends and business acquaintances in 
New York and elsewhere, extending con- 
gratulations on the anniversary of the 
store’s seventy-fifth year of prosperity. 
In addition, many of these persons have 
sent to Mr. Paul handsome baskets of 
flowers, which are on display in his store. 








Death of Andrew G. Schultz 

Battimore, Md., March 1.—Andrew G. 
Schultz, a manufacturer of silverware for 
many years, died at his home, 3410 Morton 
Ave., Howard Park, last Tuesday, follow- 
ing an operation at the Maryland General 
Hospital. 

Mr. Schultz was well known throughout 
the silverware trade of Baltimore and other 
cities and was treasurer of the Jewelry and 
Kindred Industries Board and Manufac- 
turers’ Association. 

Surviving are his widow and one daugh- 
ter, Miss Gladys Schultz. 








Recent Publications 


(Continued from page 86) 








tives: Will “The Magic and Science of 
Jewels and Stones” prove useful to 
jewelers and the industry? To those 


who desire to know all that is known 
on the subject, this new volume will 
afford fresh information. It will also 
spread the gospel of gemmology among 
the laity, and therefore cannot fail to 
prove valuable to our industry. Also we 
can say that this work covers ground, 
at least in some respects, that has not 
been deeply delved into before. Pretty 
good excuse for a book’s existence. 


C. W. C. 








Utica, N. Y. 


Joseph Wineburg & Sons, for 50 years 
in business in the down-town section of 
the city at 32 Genesee St., have acquired 
spacious and modern quarters in the new 
Mitchell building being completed on 
upper Genesee St. The concern is one 
of the leading jewelry houses in the city 
and was founded by Joseph Wineburg. 
He later took his sons in the business. 
Hyman Wineburg is now head of the 
business. 

Myron S. Liberman, for a long time part- 
ner in the wholesale jewelry firm of Abel- 
son & Liberman, Utica, has sold out to his 
partner, who will continue the business. 
Mr. Liberman plans to retire from active 
business. The firm have been wholesalers 
of jewelry and diamonds since 1893, and 
have offices in the Martin building. Barney 
Abelson will continue the business in the 
same location, with his son, Arthur L. Abel- 
son, and Mitchell A. Harris as partners. 
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The Jewelers’ Circular Publishing Co. 
Again Sustained 





The U. S. Circuit Court of Appeals Affirms Lower Court's Decision in Favor of the Jewelers’ 
Circular Publishing Co., Granting a Permanent Injunction, Recalling All Copies of the 
Infringing Book and Accounting for Profits, Damages and Costs in Suit for Infringe- 
ment of Copyright—Appellate Court in Exhaustive Opinion Fully Sustains Claim That . 
the Keystone Publishing Co. in Compiling “THE JEWELERS’ INDEX,” Pirated from 
“TRADE MARKS OF THE JEWELRY AND KINDRED TRADES,” Published by 


The Jewelers’ Circular Publishing Co. 





The Jewelers’ Circular Publishing Co. has won all along the line, first getting a favorable 
decision from former Judge E. Henry Lacombe, the Special Master who heard the evidence, 
then a favorable decision from Judge Learned Hand, of the U. S. District Court, and finally 
a favorable decision from the U. S. Circuit Court of Appeals. 





Extracts from opinion of Presiding Judge Rogers and fully concurred 
in by Judge Manton; Judge Hough dissenting, 


The court below has entered a decree holding 
the copyright valid and infringed. It directs that 
a perpetual injunction be issued enjoining the re- 
spondent from selling or distributing the Trade 
Mark Section of the Jewelers’ Index published 
by it in October, 1920, or from printing, publish- 
ing or vending of any other compilation of trade 
marks which shall contain any facsimile or color- 
able copy or reproduction which shall be made 
from any trade mark illustrations contained in 
the plaintiff’s copyrighted book. The decree also 
contains the other usual prévisions inserted in 
such decrees, and provides for an accounting and 
the payment of damages. 


The plaintiff’s publication being clearly a direc- 
tory was unquestionably copyrightable, and the 
plaintiff’s copyright was a valid copyright. The 
fact is not material that it contains a compilation 
of trade-marks, and that a single trade-mark is 
not the subject of copyright. 


* * * We think the record is full of the most 
persuasive evidence of the flagrant infringement 
by the defendant of the plaintiff’s copyrighted 
work. The evidence is very fully stated by the 
Master in his report and in his appendix thereto. 
He states that he has “a very strong impression 
that the plaintiff’s book was not used, as such 
books have so frequently been used, to locate the 
names of persons in the trade, who might have 
been overlooked by defendant’s canvassers.” The 


defendant used clippings from the plaintiff’s book. 
He cut the pictures of the trade-marks from the 
plaintiff’s book and sent them to the persons or 
firms whose trade-marks they purported to be 
and inquired whether they were correct. The 
Master in his report says: 


“From what has been set forth above and 
what is found in the Appendix the conclusion 
is reached that down to March 26, 1920, there 
had been no real effort to collect, at its source 
the trade-mark information necessary for an 
Index such as defendant’s. That to collect 
such information at first hand by independent 
and persistent inquiry of the owners of the 
marks would have involved much time and 
trouble on the part of those selected to collect 
it and that, when collected in the form in which 
it existed at the source, much of it would re- 
quire still more time and trouble to put it in 
such shape that individual designs could be 
transferred to the surface of the metal 
plate. Such work had been done in the prepa- 
ration of plaintiff’s book. The first real inde- 
pendent effort of defendant, at the common 
source of information, was to exhibit the re- 
sult of plaintiff’s work and in substance to ask 
if such result was correct. An affirmative 
answer would enable defendant to prepare its 
cut, without the doing of a substantial amount 
of work, which plaintiff had done.” 


(Continued on following page) 
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Extracts from Opinion of Presiding Judge Rogers and Fully Concurred in by Judge Manton 


(Continued from preceding page) 


The record is full of instances in which the 
defendant has simply copied the trade-mark illus- 
trations which it found in plaintiff’s work, using 
the clipping to produce the cut from which the 
mark is printed in the infringing book. That in 
itself makes out the infringement complained of. 
3ut that is not all. 

The evidence also shows the following facts 
which plainly indicate the further use which the 
defendant made of the plaintiff’s book: 


1. That there are numerous instances 
where manufacturers furnished defendant with 
additional information regarding their trade- 
marks, or mentioned additional marks which 
they were then using, or referred to a different 
classification from that in which they appeared 
in the plaintiff’s book, all of which information 
the defendant disregarded and copied into his 
book just the information which appeared in 
the plaintiff’s book. 


2. That in a large number of cases defend- 
ant has reproduced in his book the trade- 
marks of manufacturers which appear in the 
plaintiff's book although no one representing 
the defendant ever called or solicited from such 
manufacturers any trade-mark information 
whatever, although these manufacturers were 
within easy access and in communities or 
neighborhoods as to which communities de- 
fendant’s representatives testified they had 
canvassed so that it would have been possible 
to call upon them if it had been the intention 
of defendant to make a canvass of the original 
sources for trade-mark information. 


3. That in a number of instances addresses 
are given as they appear in the plaintiff’s 
book, although the addresses were wrong at 
the time the defendant began the work of 
compilation of its book, owing to removals 
from one place of business to another. 


4. That in a number of instances in which 
the names of manufacturers appear in the 
plaintiff’s book out of alphabetical order, the 
same names appear out of alphabetical order 
in the defendant’s book. 


5. That in a number of instances names of 
manufacturers appearing in the plaintiff’s book 
are reproduced in the defendant’s book, al- 
though prior to the compilation of the latter 
such manufacturers had gone out of business. 


6. That in a number of instances the de- 
fendant has published in his book old firm 
names followed by present firm names and by 
the word “successors” although the predeces- 
sors had been out of business for many years. 
An illustration is found in the following which 
appears in the defendant’s book: 


Cutler & Granberry 

Succeeded by 
J. A. & S. W. Granberry 
This is exactly as it appeared in the plaintiff’s 
book and it is the only instance in the defend- 
ant’s book in which the words “succeeded by” 
appear. In all other instances the word “suc- 
cessors” is used as where it is used by the 
plaintiff. 


7. That the cases where the plaintiff in its 
book has misspelled or inverted the names of 
the manufacturers the same mistake has been 
made in defendant’s publication. As Cham- 
penios & Co., instead of Champenois & Co., 
and O. C. Delong, instead of O. C. DeLong, 


8. The production in the infringing book of 
identical groups of trade-mark illustrations 
showing identically the same position and the 
same spacing between each individual illustra- 
tion and also between columns of illustrations. 


9. The first half of the classifications 
adopted by the defendant in its book, though 
arbitrary, are almost identical in name and 
order of succession with the classifications 


which the plaintiff used in its book. 


The plaintiff insists, and we agree in that view 
of the matter, that it is almost impossible to 
conceive of two individuals working independ- 
ently and arriving at practically the same classi- 
fication. Not only is it almost inconceivable that 
two individuals would arrive at the same clas- 
sification, but it is certainly more than a coin- 
cidence, particularly where there are so many pos- 
sible combinations and where it is shown that the 
trade arranges these groups in so many different 
ways, that they should arrange the principal 
classes practically in the same order without 
one copying the work of the other. 


It thus appears beyond any manner of doubt 
that defendant has infringed upon the plaintiff's 
copyright. The correct definition of copyright is 
that given by Lord Cranworth in Jefferys v. 
Boosey, 4 H. L. O. 815, where he said that the 
true definition of “copyright” is the sole right 
of multiplying copies. That means that you must 
not copy matter copyrighted. No one can legally 
take the results of the labor and expense which 
another has incurred in the publishing of his 
work and thereby save himself “the expense and 
labour of working out and arriving at those re- 
sults by some independent road.” The defend- 
ant id: Tec to save himself the labor and ex- 
pense of arriving at his results by an independent 
road. 

The record is full of instances of the defend- 
ant’s copying. 


Decree Affirmed. 


NOTE.—The words in heavy face type appear in regular type in the original. 
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“GORHAM” 


@ The Gorham Interests are ac- 
knowledged experts in the design 
of artistic durable silverware. 


@ They are experts in the produc 
tion of such articles at the lowest 
possible cost. 





@ They are experts in the suiting 
and satisfying of users of fine sil- 
verware. 





And they desire the trade generally to know 
that they are anxious always to be equally 
proficient and successful in their dealings 
with those who sell silverware. The name 
Gorham should mean and will mean just as 
much to the silver salesman as it does to the 
silverware owner. 


The GORHAM INTERESTS 


NEW YORK: 5th Ave. and 36th St. 


BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 
CHICAGO: 10 S. Wabash Ave. PHILADELPHIA: Widener Bldg. 
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HE referendum 
, vote of the mem- 
Agee , bership of the Cham- 
the Bonus Bill, her of Commerce of 
the United States, which was announced last 
week at the conference of trade paper ed- 
itors in Washington, commits that organiza- 
tion definitely in opposition to the cash bonus 
for ex-service men and shows that the busi- 
ness men and the business organizations 
stand firmly against the proposition that is 
causing the politicians in Washington so 
much trouble at the present time. This vote 
was of no mere majority of the members of 
the Chamber of Commerce of the United 
States; in fact, a two-third vote is necessary 
to commit the Chamber to any proposition ; 
but in this case, the vote against the bonus 
was 72 per cent of the entire membership. 
Votes were cast by business organizations 
in 375 cities and 46 States as well as the 
District of Columbia, Alaska and Hawaii 
and by the American Chambers of Commerce 
in Cuba and Mexico. 

To take the referendum occupied about 45 
days, during which a vigorous campaign was 
carried on by the veteran organizations ad- 
vocating the bonus, so that it is no mere 
snap judgment or a vote taken on sentiment 
or without due consideration. In fact, the 
principal work to influence the members of 
the bodies who voted, was made by the 
veteran organizations and others in favor 
of the cash bonus. 

As far as the jewelry trade is concerned, 
no attempt has yet been made to poll the 
industry as to its decision for or against the 
bonus or the so-called adjusted compensation 
for the veterans of the World War, but 
there is no doubt, as THE JEWELERS’ Cir- 
CULAR has constantly pointed out, that the 
trade is unutterably opposed to any proposi- 
tion, bonus or otherwise, that will mean 
additional taxation to the industry at large, 
either in the way of a sales tax or an in- 
crease in the special tax on jewelry. 

No previous advocacy of a sales or 
“turn-over” tax, as a substitute for the 
nuisance or discriminatory taxes with which 
our trade is afflicted, can in any way commit 
the industry to a sales tax for any other 
purpose. If, by accepting a sales tax, the 
jeweler can get rid of the discriminatory 
tax on jewelry, the excess profits tax, the 
surtax on income, etc., he is in favor of the 
proposition, but only as an alternative for 
the present taxes. As an additional tax, to 
those he must now pay, for the purpose of 
making the bonus possible and allowing the 
politicians in Congress to make a bid for 
the “soldier vote,” the jeweler and jewelry 
organizations are opposed to the sales tax 
without qualification, and they will stand as 
a unit in fighting it to the end. 


Business Men Are 


Beauty and Appro- PROMINENT 


priateness the manufacturer pro- 
Selling Factors of tests to us that the 


Jewelry retail jewelers of the 


country, as a class, are looking too much 
to novelty and too little to beauty, both in 
purchasing and displaying their merchan- 
dise. According to his complaint, the re- 
tailer and his clerks often hold back the 
sales of really beautiful products in jewelry 
and let these lie on their hands, because 
they do not appreciate the quality which 
this merchandise possesses, nor do anything 
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to bring it before the customer, or make the 
latter understand how desirable an addition 
it would be to his or her jewelry collection. 
Instead, he says, the jeweler, and particu- 
larly his clerks, are always stressing the 
novelties, talking about the “newest” ef- 
fects, thereby making the customer believe 
that he or she should have the newest and 
not the best. Such practices, says our in- 
formant, discourage the manufacturer and 
the designer; help to create dead stock for 
the retailer, and give the public an entirely 
erroneous impression of the function of 
jewelry and thereby retard its sale. 

Whether or not this manufacturer’s com- 
plaint is justified fully, we cannot say, as 
we are not in a position to know, though 
we have no doubt that it may be true in 
part, as we are aware of many instances 
where sales people have done exactly what 
he complains of, namely, made no attempt 
to sell really fine and artistic jewelry that 
was in stock, but have tried to interest the 
customer in something new, stressing the 
novelty and the fact that it was the latest 
thing, without talking at all about the 
beauty or appropriateness of the piece to 
the use to which it should be put. As far 
as such instances go, we feel the criticism 
is entirely just, and even if the practice is 
not general, it is sufficiently prevalent to 
make it worth while to call it particularly 
to the jeweler’s attention at the present 
time, that he may see to it that both he and 
his sales force realize the foolishness and 
harm of stressing novelty alone; instead, 
they should concentrate their efforts in edu- 
cating customers to an appreciation of 
beauty, quality and perfection of workman- 
ship and, above all, educating customers as 
to the necessity of purchasing those articles 
which are distinctly appropriate to the pur- 
poses for which they will be worn. 

It is at times proper for the jeweler to 
call attention to certain novelties which he 
has not heretofore shown, which he has 
put in stock and which are becoming popu- 
lar in other sections of the country; but 
he should never do this to the extent of 
interfering with the sale of fine and artistic 
jewelry carried regularly in stock, nor to 
the extent of making the customer believe 
that what she wants to do is to wear the 
latest thing and not the finest or the most 
appropriate. It is all very well for the 
dress goods dealer or the dealer in dresses 
and cloaks, in hats and shoes, and other 
articles of wearing apparel to feature and 
advertise the “latest goods” or the “latest 
styles,’ because with him styles change 
three or four times a year, and goods in 
old style are dead stock, so he prepares for 
this by cleaning out the merchandise that 
is out of date and keeping nothing but the 
newest effects to meet the demands of his 
customers. 

The jeweler, on the other hand, could 
not live were he to follow in the foot- 
steps of these merchants. The _ intrinsic 
value of his stock is so large and the turn- 
over so small, that he would require enor- 
mous capital, or be in a position to ‘take 
tremendous losses, if he intended to do busi- 
ness in this way. What he must do, is to 
impress upon the public that jewelry has a 
permanent quality; that it is “a thing of 
beauty and joy forever,” and that an article 
once purchased can be used over and over 
again for years, and even go down in the 
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BEAUTIFUL 


Platinum Ring Mountings 


For the Spring. Workmanship of the 
Highest Quality. Cut Shows a Few of 
Our Most Popular Numbers. Selec- 
tion Sent on Request. 
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family as an heirloom. He should stress 
the permanency of the value, and in this 
way can get people to put much more 
money in their purchases than they could if 
they have any idea that they are buying an 
ornament of transient utility. 

The jeweler should also educate his cus- 
tomers to realize that to get the most out 
of jewelry in wearing it, they must have 
jewelry appropriate to the costume. This 
does not mean that every season that the 
manufacturer changes his styles in gowns 
and the materials he puts into them, the 
jeweler must also change his styles in 
jewelry and the gems in which they are set. 
Sut it does mean that the jewelry store 
carries all kinds of jewelry appropriate for 
gowns on all occasions, no matter how the 
styles may change, and that the girl or the 
woman has not a complete or appropriate 
collection of jewelry until she has a va- 
riety that will include those pieces that will 
meet the changes of fashion’s decree from 
time to time. The jewelry does not in any 
way need to be of the latest manufacture 
to be appropriate. A piece made many years 
ago as suitable for an empire gown, is just 
as suitable for a gown of such a style next 
year, should such general styles again come 
in vogue, With dress, it is the date of the 
creation that the woman heeds, while with 
jewelry it should be the appropriateness of 
the piece that goes on the dress rather than 
the time it was made. 

This is one of the reasons that Tue 
Jewevers’ Circutar has constantly gone 
heyond the lines of the jewelry field in its 
information to its subscribers. This is why 
we have endeavored from time to time (as 
for example in the article on pages 53 to 57 
this week) to give the jeweler an idea of 
the fashions in dresses, gowns and mate- 
rials in advance of their general acceptation 
by the public, in order that he may be pre- 
pared to get out from his regular stock or 
those of the wholesalers and manufacturers 
who supply him, articles that will be appro- 
priate and proper to use with such gowns 
when they come in vogue. In doing this 
he will be enabled to urge his customers to 
buy the jewelry which they can wear to 
greatest advantage with their new clothes. 
In other words, such preparation by the 
jeweler will put him in the position where 
he may be able to show his customers the 
right thing rather than the newest thing in 
jewelry. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Weck Ended March 4, 1922 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $778,341.13 
Gold bars paid depositors........+++. 119,010.66 
AMal capes ee Seow aitobas ae $297,351.79 


Of this the gold bars exchanged for gold 


coin are reported as follows: ; 
ar — _ $261,477.76 


Feb, 28 | parade: ane 
Ma RR Dh St A Care Li 165,894. 
4 Reeree eenres sin 
March "fine iegin He rd coescsccere 118,779.27 
Be se eiawses 82,272.92 

2 On ee _.. $778,341.13 








Edear R. Barker, of Barker & Barker, 
was elected trustee for three years at the 
annual meeting of Providence Lodge No. 
14. Benevolent and Protective Order of 
Elks, 
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Julius Wodiska, manufacturing jeweler, 2 
John St., is enjoying a rest at Lakewood, 
N. J. 

William S. Honigbaum, importer of 
pearls, 80 Maiden Lane, sailed for Europe 
recently on a purchasing trip. 

The Morris Watch Case Co., manufac- 
turer of gold and platinum watch cases, has 
started in business at 106 Fulton St. 

Elbaum Freres, diamond cutters and im- 
sorters, formerly located at 95 Nassau St., 
have moved their office to 15 Maiden Lane. 

M. Kaminsky recently opened an office 
in room 601 at 106 Fulton St., where he 
will be engaged as a watchmaker for the 
trade. 

The business of Berland & Schanfein, 
manufacturing jewelers, has been moved 
from 71 Nassau St. to rooms 400-406 in 36 
John St. 

F, B. Pracht Co., engravers and carvers, 
have moved its business from 74 Lafayette 
St. to new quarters, in room 1407, at 108 
Fulton St. 

According to a report received from Al- 
bany, N. Y., last week, the American Watch 
& Diamond Co., this city, has increased its 
capital from $30,000 to $100,000. 

Jerome J. Danziger, of S. Danziger & 
Son, diamond importers, 65 Nassau St., 
sailed for Europe on Tuesday, Feb. 28, 
aboard the steamship Aquitania. 

A charter of incorporation was filed at 
Albany, N. Y., last week, by the Helbros 
Watch Co., this city. The capital is placed 
at $5,000 and the incorporators are N. G. 
Stone and G, C. Foord. 

The business of the Solar Jewelry Mfg. 
Co., was incorporated at Albany, N. Y., re- 
cently, with a capital of $10,000. The in- 
corporation papers name the following as 
incorporators: B. and W. Solar and J. 
Solar, 

I. Kobin and Louis Evelensky, formerly 
with the National Watch Co., have formed 
4 co-partnership under the style of Evkob 
Watch Co. The new firm has offices at 
37 Maiden Lane, where it will import and 
deal in Swiss and American watches. 

‘ 1). Conover and R. Quayle, formerly with 

ross & Beguelin, have started in business 
rs their own account under the style of 

mover & Quayle, 7 Maiden Lane. The 
new irm will deal in watch materials, 

Jewelers’ findings, tools, supplies, etc. 

Barnett Preston, of Preston Bros., man- 
“acturers and importers of watches, 100 

W. 21st St.. left for Europe aboard the 
“qutama, Mr. Preston will stay for two 
months in Switzerland and will also visit 
he diamond markets at Antwerp and Am- 
sterdam, 

Pony assignment for the benefit of creditors 

* executed in the County Clerk’s office 
analy by the F. F. Schwarz Co., Inc., 
“anulacturer of and dealer in jewelry con- 
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tainers and similar articles, 402 W. 40th St. 
The assignment names Cornelius Schwarz, 
residing at 2705 Marion Ave., Bronx, as 
the assignee. 

An exhibition devoted entirely to the dis- 
play of Durant faience opened at the Arden 
Gallery, 48th St. and Fifth Ave., Monday 
last, the exhibition being undertaken to in- 
troduce this product to those already inter- 
ested in the development of fine pottery. 
The exhibition will be open to the public 
until Saturday, March 27. 

The many friends of Matthias Stratton, 
general superintendent of the Jewelers’ Co- 
operative Bureau will be pleased to learn 
that he is recovering from his recent at- 
tack of pneumonia. Mr. Stratton is now 
able to be up and around for a few hours 
each day, but it will be several weeks be- 
fore he will again be seen on the “Lane.” 

According to an announcement made on 
March 1, Frank Geiger has assumed sole 
ownership of the business of the late Wil- 
liam F, Stillger, located at 192 Bowery. 
The estate of William F. Stillger was re- 
cently settled and in the future Mr. Geiger 
will conduct the jewelry and watchmaking 
business under his own name. Mr. Geiger 
was connected with the Stillger business 
for 26 years. 

According to an announcement made. last 
week, the Codman & Fralkone Jewelry Co., 
Inc., will open a new store at 237 E. 59th 
St. on or about March 9, The new concern 
is composed of J. Codman, who is also 
president of the Codman Watch Co., Inc., 
and Mr. Fralkone. The latter, however, is 
in no way connected with the Codman 
Watch Co., which is located at 1127 Second 
Ave., and is in charge of B. Covitz. 

The trade was notified last week that the 
co-partnership heretofore carried on by 
Jacques B. Rice and Louis W. Rice, under 
the firm name of Beérnard Rice’s Sons, has 
been dissolved and that the business will 
hereafter be carried on by Bernard Rice’s 
Sons, Inc., a corporation organized under 
the laws of the State of New York. The 
above new corporation has assumed all 
debts and obligations of the old firm. The 
change dates back to Jan. 1, last. It was 
also announced that Bernard Rice’s Sons, 
Inc., now own all of the capital stock of the 
Apollo Silver Co., Inc., which is also lo- 
cated at 325 Fifth Ave., this city. 

Among the members of the conference 
committee of the Design Registration 
League, which is pushing a bill for design 
registration in the present Congress, are 
Robert S. Tipping, secretary of the Jewelry 
Crafts Association; P. J. Coffey, chairman 
of the good and welfare committee of the 
National Jewelers’ Board cf Trade; Wood- 
ward Booth, secretary of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, and Frederick S. Taggart, sec- 





retary of the Sterling Silverware Manufac- 
turers’ Association. The Design Registra- 
tion League has headquarters at 373 Fourth 
Ave.; C. R. Clifford is chairman, R. W. 
Nelson, treasurer, E. R. Strempel, executive 
secretary, and J. B. Hawley, secretary. 

Eli Beline, jeweler, 986 Jennings St., Bronx, 
who was named the defendant im an equity 
action instituted last month in the United 
States District Court by Charles Holl, a 
citizen residing at Straussburg, France, 
filed his answer to the suit on Tuesday, 
Feb. 28. The action involves certain new 
and useful improvements in ring fabrics, 
used in the manufacture of bags and purses, 
which the complainant alleges are covered 
by United States Letters Patent No. 1,050,- 
216. The answer filed by Mr. Beline makes 
a general denial of the allegations set forth 
in the various paragraphs. The defendant 
also sets up the contention that the patent 
involved is null and void because it is 
claimed it shows no patentable or substan- 
tial improvement over fabrics known in the 
art and sold and used in this country and 
set forth in numerous patents and publica- 
tions previous to the alleged invention in- 
volved. The defendant concludes his an- 
swer by praying for a dismissal of the bill 
of complaint with costs, and also asks for 
such other relief as the court may deem 
proper. 

On Tuesday afternoon, March 14, a spe- 
cial meeting of the creditors of John Schu- 
macher, manufacturing jeweler, 2 Maiden 
Lane, and against whom an involuntary pe- 
tition in bankruptcy was filed several 
months ago, will be held at the office of 
John J. Townsend, referee in bankruptcy, 
299 Broadway. The meeting will be called 
to order at 4.45 Pp. M., at which time a no- 
tice sent to all creditors states that the al- 
leged bankrupt proposes to offer terms of 
composition on the basis of 25 cents on the 
dollar, which is payable 10 cents in cash 
and the remainder in three notes, five cents 
in six months, five cents in 12 months and 
five cents in 15 months. These notes will 
be endorsed by Caroline L. Schumacher, 
1760—60th St., Brooklyn. Those creditors 
who attend the meeting may also prove 
their claims, examine the alleged bankrupt, 
act upon the proposed offer of composition 
and transact such other business as may 
come before the meeting. The referee in 
bankruptcy has also notified the creditors 
that upon the filing of the requisite consents 
and the deposit of the consideration to be 
paid creditors, and moneys for priority 
debts and the cost of the proceedings and 
filing of a verified petition to confirm the 


offer of composition, application will be 
made at a hearing to be held before the 


United States District Court, in this city, 





(Continued on page 95) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


v0HN Faun? SOLIDARITY WATCH CASE CO. sccicpttmsire 


OSCAR 2 MMON * (ESTABLISHED OVER GEORGE SALZGEBER 
— Hil A mae 15 Maiden Lane, New York THIRTY YEARS) Asst. Secretary-Treasurer 











100 Years of Commercial Banking 











OFFICERS We cordially invite you to open an ac 
LOUIS G. KAUFMAN THE count with us at our main office or 
President 
Richard H. Higgins — TH the branch office best located for your 
Vice-President Trust Officer conv . 
Bert L. Haskins ; William H. Strawn BEND enience. 
Yang BN — Nutene' >, Catling Branch Offices and Managers 
ng ee ae 434 Broadway 
arkel i inkunbroomer : 
Vice-President Vice-President Cor. Howard St. W. H. Zabriskie, Mgr. 
allace T. Perkins George R. Baker Bowery anes Grand St. 
Vice-President Vice- President H. A. Clinkunbroomer, Vice-Presideat 
ilme John B. Forsyth Max Markel, Vice-President 
Vice-President Vice-President Broadway and som St. 
Vinton M. Norris eS ee PD, Sens Or . Stanley Mitchell, Vice-President 
Vice-President o 7 yg + ad 5 Sai, W. D. Pike, Manager 








mee Kan om a Vice-President : 8th Ave. and 14th St. —R. F. McKennan, Mgr. 
Vin prion Vice Prostdsat® N NS —~<<<<©= «tLe 
ice- Pres . b . P. Kennedy, Vice- 
ques +S “i Ronda ATION Third Ave. and 57th St. A. T. Strong, Vice-Pres. 
Rolfe E. Boling H, F. Meshes ‘ Seventh Ave. and 39th St. Jas. V. Boise, Mgr. 
Vice-President ice- Presiden B ANK Lexington Ave. and 86th St. A. J. Niever, Mer. 
H C. Hool 4 . : 
a iat: Caclier” , Broadway and 105th St. H. H. Budleman, Mgr. 
=, Cas Welling Seely OF THE Lenox Ave. and 116th St. _F. B. French, Mgr. 
sst H. Rob , William S. Wallace CITY OF NEW YORK, 67 W. 125th St. near Lenox Ave. M 
Ass’t Cashier Ass’t Cashier J. A. Olsen, Mgr. 
George M. Hard Broadway and 144th St. 
Ass’t Cashier Chairman Thos. W. Robinson, Mgr. 





MAIN OFFICE, 149 BROADWAY 


Cor. Liberty Street 


BRANCHES—BATTERY TO BRONX 














_ 


IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 


FULTON AND GOLD STREETS, NEW YORK 


OFFICERS ADVISORY BOARD 
Lewis E. Pigrson..............-Chairman Aaron J. Bacu Witt1aAM_C. DEMoREST Rotiin P. Grant 
ALEXANDER GILBERT ........ Vice-Chairman F. A. M. Burretr Austin B, FLETCHER Tuomas B. Kent 
ge QO Seer President Joun J. CaRLe Henry FLeTcHER Cuaries F. Noyes 
Wiiiiam_M. Rosenpate..... Vice-President W. Irving CLarK Witi1aM B. FranKtin Lrorotp STERN 
Ausert D. Berry........ Assistant Cashier F. H. Clarkson ALEXANDER GILBERT A. E. Van Doren 
Wituam H. Miriixen...Assistant Cashier Avex, H. Wray 


Every Modern Banking Service—Business and Personal Safe Deposit jm 





























March 8, 1922. 





(Continued from page 93) 








at 10 A. M. on March 20. At this time, 
creditors or other interested persons may 
appear and show cause, if any, why the 
composition should not be confirmed. The 
aggregate amount of administration ex- 
penses other than those fixed by the referee 
will not exceed the sum of $2,500. 

The firm of Frantz & Tamis, 64 Fulton 
St, has been dissolved and is now in liquida- 
tion, 

Oscar Heyman & Bros., 71 Nassau St., 
have leased a floor in the Banks building, 
58 W. 40th St. 

Irving Walker, of the Rivera Pearl Co., 
65 Nassau St., and his wife have returned 
home after a two month’s trip in Europe in 
the interests of his firm. 

Harry Edward Freund, of the National 
Jewelers’ Publicity Association, arrived in 
New York recently after a trip and is now 
stopping at the Hotel Commodore. 

Aisenstein & Donchin, Inc., doing a whole- 
sale business in silverware and clocks, 13 
Eldridge St., have taken larger quarters at 
75 Canal St., into which the concern will 
move about May 1. 

M. Aisenstein, president of Aisenstein- 
Woronock & Sons, Inc., with his wife left 
this week on an extended pleasure trip to 
California. Mr. and Mrs. Aisenstein will 
visit their daughter while on the Pacific 
coast. 

Mr. and Mrs. J. A. Golby announce 
the marriage of their daughter Rosalind 
to Henry I. Rosenblatt on Sunday, 
March 5. Mr. Golby is a manufacturer 
and jobber in diamonds and jewelry at 
9 Maiden Lane. 

Samuel Hamburger, of Henry W. 
Hamburger Co., 33 Union Sq., who has 
been on a three months’ trip through 
Germany, Austria, and other European 
countries, will return on the Agquitania 
Saturday. The headquarters of the con- 
cern are at Gablonz. 

Despite the fact that dealers said that 
the platinum market showed considerable 
Strength in the past week and there was a 
tightening all along the line, platinum 
prices started off the week at $90 per ounce 
for soft platinum, $95 for 5 per cent iridium 
and $100 for 10 per cent iridium. 

The friends of Julius Raunheim, impor- 
ter of pearls and precious stones, 527 Fifth 
Ave, were pleased to learn last week that 
he was rapidly recovering from the effects 
ot the operation which he recently under- 
went for appendicitis. Mr. Raunheim is 
expected to be out in about 10 days. 

The Acme Platinum Mfg. Co., Inc., is 
now settled in its new headquarters, 141 

ulton St, to which the concern removed 
last week and where it is better equipped 

0 take care of the needs of its customers 
tian ever before. The members of the con- 
ca are A. E. Shor, M. Toplitzky and M. 

Teen, 
ine firm of Greenfield & Berkner, which 
~ conducted as a co-partnership for 
utmal «. 15 years, has been dissolved by 
“i aoe Isidore Greenfield will con- 

/usiness at the same address as a 
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maker of platinum diamond jewelry. Mor- 
ris D, Berkner will engage in the loose dia- 
mond business and will have an office with 
Mr. Greenfield. 

Max Spiro has announced that he has 
resigned from the presidency of the Spiro 
Watch Case Co., 82 Nassau St. Mr. Spiro’s 
interests were purchased by Sydney G. 
Bernheimer and Richard Jaccarius, who ac- 
cording to the terms of an agreement agree 
to discontinue after April 1, 1922, the use 
of the name Spiro Watch Case Co. Mr. 
Spiro will shortly announce his plans for 
the future. 

A meeting of the Jewelers’ Fraternal As- 
sociation of New York will be held March 
18 at 1:30 p. M. in the rooms of the Jewel- 
ers’ 24 Karat Club. The meeting is called 
for the purpose of the members acting on 
a preposed amendment to the constitution 
to the effect that applications for member- 
ship shall not be acted on within 30 days 
prior to Feb. 1. A two-thirds vote is nec- 
essary for the adoption of the amendment 
and Secretary Wm. N. Dutemple urges all 
members to be present at the meeting. 

The following concerns are the most re- 
cent to make application for membership in 
the National Jewelers’ Board of Trade: 
Carrington & Co., Newark, N. J.; Conti- 
nental Mfg. Co., New York; Crane & 
Theurer, Newark, N. J.; Samuel R. Daw- 
son, New York; S. J. Hammond & Co., 
San Francisco, Cal.; The Henschel Co., 
New York; Herman J. Huber, Cincinnati, 
O.; K. L. Belt Buckle Co., Cincinnati, O.; 
Hyman Kasinitz, Manhattan Case Co., Philip 
Reiter, Russell & Read, Samuel Weintraub, 
H. Weitze & Co., New York; Phil Ruvel- 
son, St. Paul, Minn.; Zlotowitz & Wexler, 
Chicago, Ill. 











TRADE CONDITIONS 
Distinct signs of improvement ccntinue to mani- 


fest themselves, as the Spring advances. There is 
no guestion that many classes of citizens are in a 
better position to buy, as well as in the spirit to 
buy. The merchants themselves, it is reported, are 
chiefly holding back trade because not recognizing 
the livelier tone of trade from the standpoint of the 
ultimate consumer. Farm product prices continue 
on the upgrade and the readjustment of prices of 
the things farmers buy is steadily restoring the de- 
sired parity. For the past several months leading 
financiers have been declaring that the ‘‘spread”’ 
between farm products and commodities must be 
reduced to bring back normal business; and this 
wished-for condition seems now arrived. The 
farmer has more money, he feels more prosperous, 
and besides he is paying less for the things he 
wants. He, therefore, has many times the oppor- 
tunity to spend money for items the jeweler is 
ready to sell to him—and the people the farmer 
buys from are also now feeling the effects of im- 
proved conditions, and becoming better potential 
customers of the jewelers. 





F. C. Beckwith, of the Hamilton Watch 
Co., was a recent visitor in Kansas City. 

S. W. Norton, bookkeeper for the Wood- 
stock-Hoefer Watch & Jewelry Co., was ill 
for three days, but is back at his desk again. 

The Hensley Clock & Silver Co. has im- 
proved its display rooms, added to its lines, 
and also added to its personnel. One of 
the lines added is stationery. 

Among recent visiting retailers were Mr. 
and Mrs. F. M. Curtis, Mound City, Kans.; 
C. L. Frost, Odessa; C. D. North, Guymon, 
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Okla., and Carl Haag, Osawatomie, Kans. 

Wireless is the all-absorbing subject of 
conversation in Kansas City and territory, 
and many retail jewelers’ seeking receiving 
sets, both for time-recording purposes and 
for news and entertainment service in their 
shops to customers. Hundreds of orders 
for receiving sets are said to be piled up in 
the offices of companies selling them. 








Business Troubles. 

Albert Kleiser & Co., Toronto, Ont., is 
reported to have assigned. 

Max Plitman, Clarksdale, Miss., is re- 
ported to be in bankruptcy. 

The Standard Jewelry Co., Portland, Ore., 
is offering creditors 40 cents on the dollar. 

John W. Kalbfus has been appointed 


State Court Receiver for Anderton’s, Day- 
ton, O. 


A petition in bankruptcy has been filed 
in the matter of Davids’s Loan Office, De- 
troit, Mich. 

A petition in bankruptcy has been filed 
in the matter of the Glidewell Jewelry Co., 
Caldwell, Idaho. 

Charles L, Partin, Meridian, Miss., is in 
financial] trouble and a voluntary petition 
in bankruptcy has been filed by him. 

Archer Berlin, Washington, D, C., is a 
voluntary bankrupt. His assets are given 
as $1,700 and his liabilities at $12,885. 

A voluntary petition in bankruptcy has 
been filed by A. S. Lang, Philadelphia, Pa. 
The assets are reported to be $923, with 
liabilities of $2,281. 

A voluntary petition in bankruptcy has 
been filed by G. H. Copenhaver, Spencer, 
W. Va. The assets are $2,638 and the 
unsecured claims $7,567. 


An involuntary petition in bankruptcy 
has been filed against David Dierks & 
Son, Columbus, O. The liabilities are 
approximately $14,000 and the assets are 
about the same amount. 

The Pacific Jewelry Co., 320 Pacific block, 
Seattle, Wash., is in financial difficulties and 
is offering creditors 25 cents on the dollar 
as a guaranteed settlement. An application 
for a receiver has been made. 

P, H, Shuey, 3011 16th St., San Francisco, 
Cal., is in financial troubles and is offering 
a settlement of 10 per cent in cash and 
10 per cent in unsecured notes. The esti- 
mated assets are $1,500 and the liabilities 
$4,000. 

A voluntary petition in bankruptcy has 
been filed by the Florence Loan Office, 
Florence, S. C. An offer to creditors of 
25 cents on the dollar was previously made. 
The assets are reported to be $24,000 and 
the liabilities $40,000. 








Treasures is the name of a _ new 
publication designed for the retail jeweler 
to send to his customers and prospective 
customers. It consists of 10 pages with 
illustrations of jewelry, clocks and other 
goods, stocked by jewelers, with interesting 
reading matter and the jeweler’s advertise- 
ment on the back cover. Treasures 
is published and supplied in quantity to the 
jewelers by George Phillips & Co., Scran- 
ton, Pa. 











The Metz Platinum Refining Co. is the 
trade name filed for the refining business 
conducted at 42 Walnut St. by Werner P. 
Metz, of 470 Belmont Ave. 

Louis V. Aronson, president of the Art 
Metal Works, has subscribed $2,500 toward 
the Newark fund for the Jewish Relief Cam- 
paign. Philip Krimke has donated $1,000. 

S. Kirch & Co, is the trade name which 
has been filed for the jewelry and watch re- 
pairing business conducted at 475 Clinton 
Ave., by Samuel Kisch of the same address. 

The M. D. L. Silver Co., has taken over 
the Longford Co., of 184 Ist St. The 
company manufactures mounts for fountain 
pens. C. A. Chelberg, who several years 
ago organized the C. A. C, Silver Co., is 
in charge. 

Incorporation papers have been filed for 
the Sheffield Silver Co., of Newark. The 
authorized capital stock is $10,000. The in- 
corporators are Philip J. Morton and Milton 
Jernstein. The company was organized to 
manufacture silver goods. 

L. F. C. Theurer, of Crane & Theurer, 
Inc., manufacturing jewelers at 68 Orchard 
St., visited the trade in Philadelphia, Balti- 
more and Washington last week. He will 
leave for a trip through the New England 
States within a few days in the interest of 
his concern. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers at 
9-11 Kirk Pl., has been visiting the trade 
in the southern territory, going as far south 
as New Orleans. He is now headed for 
the middle west, where he will pass a 
week or two more before returning to 
Newark, 

Edgar Champenois is visiting the trade 
in Philadelphia, Baltimore and Washington 
in the interest of the Champenois & Co., 
manufacturing jewelers at 50 Walnut St. 
Frank Kruger is visiting the trade in the 
middle west for the same concern. E. S. 
Astley has returned from a trip through 
the southern territory. 

Incorporation papers have been filed for 
the National Optical Stores Co., whose 
registered office is at 16 Clinton St., this 
city. The registered agent is John B. 
Stanard. The authorized capital is $250,000. 
The incorporators are Meyer Gold, Charles 
A. Widman and Charles H. Monninger. 
The company was established to deal in 
optical goods. 

Louis Silver, 153 Delancey St., New York 
city, who was arrested by the Newark 
police on the charge of being a fugitive from 
justice, is suspected of being connected with 
the robbery of the Empire Dental Labora- 
tories of this city about two weeks ago. 
In this robbery gold filling and platinum 
valued at $7,000 were stolen. Silver is al- 
leged to have stolen $20,000 in diamonds 
and jewelry from the safe of a New York 
jewelry concern. 

Rudolph Krimke was given a dinner by 
the members of the Progress Club at its 
club house in West Park St., as a testi- 
monial to the manner in which he planned 
and executed the recent celebration of the 
50th anniversary of the club. Among those 
who spoke was Samuel Froelich, founder 
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and first president of the club; Louis J. 
Aronson, president of the Art Metal Works, 
and Acting Mayor John Howe. Morris 
Scheck presented Mr. Krimke with a plati- 
num watch chain, the gift of the club’s 
board of governors, 

in the Anniversary issue of THe JEWEL- 
ERS’ CrrcuLar, dated February 1, there was 
published a profusely illustrated article on 
“The Craftsman’s Art in Ancient Tibet,” 
which described the art metal work and 
jewelry which comprised part of the large 
Tibetan exhibit held during the months of 
December and January under the auspices 
of the Newark Museum. Most of the ar- 
ticles in this wonderful exhibit were brought 
to America by the Rev. Dr, Albert Le Roy 
Shelton, Medical Missionary of the Dis- 
ciples of Christ (Christian Church) who 
was the first christian missionary to be al 
lowed to enter Tibet. According to a cable 
despatch made public on Saturday last, Dr. 
Shelton was murdered by Chinese bandits 
on February 17. The cablegram was sent 
by Rev. Dr, W. M. Hardy, a Medical Mis- 
sionary in China, Part of the art metal 
work and jewelry which the Newark Mu- 
seum displayed was brought to America 
when Dr. Shelton came home on a furlough 
about ten years ago. The rest was brought 
by him on his furlough about two years ago. 
On his trip to the Coast at that time he 
was seized by Chinese bandits and held for 
ransom, His wife and two daughters es- 
caped with the Tibetan curios, and 
through the efforts of the Chinese govern- 
ment Dr. Shelton was eventually freed. He 
spent much time while in this country classi- 
fying and labelling the Tibetan articles which 
he brought to the Newark Museum. Dr. 
Shelton’s wife was not with him at the time 
he was murdered. His two daughters are 
being educated in California. 








Salt Lake City. 


William M. McConahay is doing service 
this week as a member of the Grand Jury. 

Miss Stella Lawson, with the Leyson- 
Pearsall Co., has resigned to get married to 
J. F. Pruss, Salt Lake City. 

W. T. Denn, of the Hubbard-Denn Co., 
is back at his desk, after being absent for 
about 10 days through illness. 

White & Co. is the name of a new store 
that was opened at 110 S. Main St. a short 
time ago. Adolph White is its head. 

Assistant General Inspector Stanley Pope, 
of the Webb C. Ball Co., was a recent 
visitor, Mr. Pope’s headquarters are in 
San Francisco. 

Boyd Park, head of the Boyd Park, Inc., 
and the new secretary of the local jewelers’ 
association, is home, after his honeymoon 
on the Pacific Coast. 

Donald Anderson, son of Charles D. An- 
derson, head of Anderson & Co., Main St. 
jewelers, who has been critically ill at the 
St. Mark’s Hospital, following an operation, 
is recovering. 

Clifford R. Pearsall, of the Leyson-Pear- 
sall Co., has been elected president of the 
Alta Club, of this city. Mr. Pearsall is 
the new president of the Utah Retail Jewel- 
ers’ Association. 

The G. G. Volge Co., railroad watch in- 
spectors located at 460 W. 2nd South St., 
is again doing the road inspecting for the 
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Salt Lake Route east of Caliente, Ney,, ac. 
cording to H. B. Miller, manager of the 
firm, Mr. Miller told the writer that he 
has taken on another inspector, C. E, Shel. 
don, who will start at once. 

Among recent visitors are George T. 
Brennan, of the Burr W. Freer Co, Sap 
Francisco; J. A. Barnett, Cowan-Myers 
Co., Boston; Felix B. Vollman, Powers % 
Mayer, Inc., New York; W. S. Abrams, J. 
Bulova Co., New York; A. F. Hathaway 
J. B. Bowden & Co., New York, and Adolph 
Kosches, California Jewelry Co., San Frap. 


cisco. Mr. Barnett is making his last trip 
for the firm. He will represent factory 


lines hereafter, it is stated. 


WAS HENGTON 


Sia ape cl een, a 


Hu i neefelit 

Albert Sigmund, of R. Harris & Co., has 
returned from a six weeks’ tour of Florida 
resorts. Ile reports having had an enjoy- 
able time. 

An effort was made early on the morning 
of March 4 to rob the show windows of the 
Kay Jewelry Co., 407 7th St., N. W. One 
of the windows was smashed and a quan- 
tity of jewelry was taken, the value of 
which was small. The robbery was discoy- 
ered by a policeman, who found the glass 
scattered over the sidewalk. The thieves 
were evidently frightened away before they 
could clean out the window. Detectives ob- 
tained several finger prints from the broken 
show window which may lead to the dis- 
covery of the robbers. Later in the same 
morning an effort was made to rob the wi- 
dow of the jewelry store of Salvatore Desio, 
926 F St., N. W., a short distance from the 
Kay store, and the police believe the same 
robber or robbers broke the Desio window. 
The window smashers were evidently fright- 
ened away before they could plunder the 
windows, as nothing was missing. 

















Columbus, O. 


L. P. Benua, of The Jewel Shop, spent 
the week-end in Lancaster. 

P. H. Dunn, of the C. & E. Marshall Co, 
left Monday for a business trip through 
Kentucky. 

A. L. Marshall, of the C. & E. Marshall 
Co., has been transferred to the Chicago 
office of the firm. 

Samuel Weinfeld, of Weinfeld’s Jewelry 
Store, has been appointed a member of the 
Social Service Committee of the B'nai Brith 

E. J. Goodman, of Goodman Bros., wil 
be chairman of the Jewish Relief Drive '0' 
War Refugees, to be conducted in this city 
shortly. 

Numerous silver cups to be awarded by 
the Columbus Rabbit Club at the Pet Stock 
Show are on exhibition in the windows 
Goodman Bros. P 

I. B. Jashenosky, of I. B. Jashenosky 
Son, has been selected as a delegate to the 
district convention of the I. O. B. B. to 
held in Indianapolis. 

A. Wendel, Lancaster ; J H 
Circleville; J. S. Esely, Marysville, and ‘ 
A. Tabler, Delaware, were among the yA 
of-town buyers who visited Columbus la 
week. 





W. J. Harding 
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B. Cohen & Sons, Chester, Pa., will open 
a branch store at 115 S. 11th St. about 
April 1. 


QO. C. Bagge, representing the watch ma-. 


terial department of the Waltham Watch 
Co., was in Philadelphia last week calling 
on the trade. 

William Hurlburt, of H. O. Hurlburt & 
Sons, returned to Philadelphia March 6, 
after spending a six weeks’ vacation at 
Camden, S. C. 

Henry Bodenheimer, of Henry Boden- 
heimer & Co., New York, who is vice-presi- 
dent of the Jewelers’ Club, here, was in 
Philadelphia last week, 

J. Koystal, watchmaker, who was formerly 
with Charles Hambly, 916 Chestnut St., is 
now devoting his entire time to his own 
business on Fairmont Ave. 

Among the out-of-town jewelers in Phila- 
delphia last week were Sol. Levit, Shenan- 
doah, Pa.; FE. C. Albertson, Bridgeton, Pa., 
and Robert Dietz, Hanover, Pa. 

Two prominent Philadelphia jewelers are 
leaving for Europe this month to purchase 
diamonds. [Fred B. Hurlburt, of H. O. 
Hurlburt & Sons, 813 Chestnut St., will 
sail for Europe on the Ryndam, which 
leaves New York, March 11. He expects 
to be away for two months. Mr. Hurlburt 
will visit Amsterdam, Zurich and London. 
Frank Kind, of S. Kind & Sons, 1110 Chest- 
nut St., will sail from New York on the 
Aquitania March 21; and will visit Amster- 
dam, Antwerp, Paris and London, 

Many jewelers who are members of the 
Sansom St. Business Men’s Association 
have signed  remonstrance to prevent 
Preston Gerhart, a saloon keeper from ob- 
taining a license to open a saloon at 717 
Sansom St., which was recently purchased 
by Harry F. Everline, formerly of 115 S. 
7th St. It is understood that the saloon 
man’s lease has expired and the building he 
now occupies is to be razed to make way 
for a large building to be erected by the 
Curtis Publishing Co. Jewelers say there 
is no need for a saloon in this block which 
is occupied almost exclusively by jewelers 
and members of kindred trades. 

surglars attempted to gain entrance to 
the jewelry store of Karl Kempter, 1108 
W. Girard Ave., early Saturday morning, 
Feb. 25; but were scared off by a watch- 
man. There were four men in the gang 
which attempted to rob the store. Three 
of the men tried to get into the rear of the 
store while another man acted as a look- 
out in front of the building. The approach 
of a private watchman scared the would-be 
robbers away. Philadelphia jewelers will 
recall that Mr. Kempter was shot through 
the head twice and blackjacked by a bandit 
who held him up in his store about four 
years ago. There were two men implicated 
In the hold-up at that time. One of th 
bandits killed a man outside the store while 
attempting to escape and was electrocuted 
for the crime. The bandit who shot and 
blackjacked Mr. Kempter was sentenced to 
twenty years in prison, 

Charles Eyans and Walter Yeakel, con- 
ductor and engineman, respectively, were 
Convicted of criminal negligence growing 
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out of the wreck which occurred on the 
Philadelphia & Reading Railway at Bryn 
Athyn, Pa., Dec. 5, 1921, resulting in the 
loss of 26 lives, by a jury in the Mont- 
gomery County Criminal Court, sitting at 
Norristown, Pa., Feb. 18. Among those 
who lost their lives in the wreck were two 
women employed in Philadelphia jewelry 
houses. hey were: Mrs. Morris Van 
Hart, 30 years old, Southampton, Pa., em- 
ployed by E. H. Kaufmann, 1016 Chestnut 
St., and Miss Lena George, 22 years old, of 
Churchville, Pa., who was employed by the 
firm of M. Sickles & Sons, 900 Chestnut St. 
The verdict of “guilty” included a recom- 
mendation for mercy. Pending a motion 
for new trial, the convicted men were re- 
leased under $5,000 bail each. The jury, 
which included F. H. Bloomhall, a jeweler 
of Conshohocken, Pa., remained out 18% 
hours before reaching a verdict. 











O. R. Yager is opening an optical and 
jewelry store at 402 Smithfield St. He in- 
tends to make a specialty of optical goods 
and for the present will pay more attention 
to that branch of the business. 

William Hofmann, of Heeren Bros. Co., 
who is in California writes that he is hav- 
ing a very good time and that he has re- 
covered his health. He will not retur» 
home until some time next month, 

Louis Rush, formerly with Charles 
Janov, Wheeling, W. Va., has bought out 
the Brunswick jewelry store at Steuben- 
ville, O. He contemplates some improve- 
ments in the enlargement of the business. 

At a meeting here last week of optom- 
etrists and jeweler opticians, the’ members 
of the Pittsburgh Association of Optom- 
ctrists heard R. C. Augustine, of the Na- 
tional Association of Optometrists, make an 
address. He stressed the necessity of ad- 
vertising campaigns to educate the public 
on the importance of good vision. 

Damage estimated at $2,500 was caused 
chiefly by water to the jewelry store of 
Sam H, Reichblum, 917 Liberty Ave., when 
a fire broke out under the stairway of the 
establishment last Wednesday morning. The 
origin of the blaze has not been determined. 
A furniture concern occupies the upper 
seven stories and suffered damage because 
of smoke. Slippery streets handicapped the 
firemen, there having been a rain, which 
froze about as fast as it fell! 

President J. Clare Crawford, of the 
Jewelers 24-Karat Club of Pittsburgh, was 
scheduled to hold a meeting yesterday 
with a committee of directors, regarding 
banquet plans for the club, immediately fol- 
lowing Lent. Mr. Crawford has just re- 
covered from a severe illness, having been 
threatened with pneumonia and is a little 
behind in his plans, for that reason. There 
will be a meeting of the directors of the club, 
to talk over the matter, some day next week. 

Just as soon as the plans reach the point 
to warrant information will be sent out by 
radio regarding the plans of Pittsburgh com- 
mittee as to the organization of a class to 
carrv out the Horological Institute’s idea at 
the Carnegie Institute of Technology. A. L. 
3rehm, chairman of the committee, is co- 


od 


Q/ 


operating with the institute regarding the 
proposition and every effort will be made 
to have young men take up the courses it 
is intended to have provided for the benefit 
of those who are willing to make the effort 
to help themselves. 

Frank Cohen, Duquesne, Pa., who never 
was in the jewelry business before, has 
bought the bankrupt stock of Levine Bros., 
Diamond St., which concern was thrown 
into voluntary bankruptcy a month ago. 
The sale was first made Feb. 1 for $6,500 
but the court was informed more would be 
given and the sale was not confirmed. 
\nother sale was had and Cohen bid $7,025. 
This sale was confirmed and he is now con- 
ducting an auction sale of the goods. A 
fire which started in a nearby restaurant 
last Thursday, communicated with his place, 
but was extinguished with but very slight 
loss to Cohen. 

“Guilty of murder in the second degree” 
was the verdict returned against Rufus J. 
Costner, one of the bandits who participated 
last June 10, in the hold-up of James H. 
Neal, assistant superintendent of Boggs & 
Buhl, while on his way to the bank to de- 
posit $44,000 for the frm. Mr. Neal was 
killed and the money stolen, there being 
$26,000 in checks and the rest in cash, Of 
the cash a little more than $3,000 was re- 
covered. Costner’s counsel asked for a ver- 
dict of second degree or manslaughter on 
the ground that Costner only agreed to fol- 
low his dupes, provided there would be no 
shooting. Costner had a gun on his per- 
son and 10 rounds of cartridges. ' Three 
others are to be tried for murder, including 
the one who did the actual shooting. The 
Pennsylvania law says that where murder is 
committed during robbery, those participat- 
ing are equally guilty of murder of the 
first degree. Costner who hails from 
Tennessee is the son of a Baptist minister 
and was out of work, he says, when he 
agreed to join the bandit gang. 











James Lavery is now the secretary of the 
North Attleboro Board of Trade. 

George L. Paine left last week on a busi- 
ness trip in the interests of his concern. 

J. J. Sommer returned last week from an 
extended business trip made through the 
west. 

A. W. Meyers, of the Canadian Jewelry 
& Import Co., was in town last week visit- 
ing the local manufacturers. 

A number of well-known manufacturing 
jewelers acted as waiters last Thursday 
evening at the Universalist Church Men’s 
supper. B. F. Taylor was chief waiter, and 
he was assisted by John FE. Tweedy, Elton 
Fisher, Donald Le Stage, E. H. Cummings, 
Theron Curtis, Fred Ballou, W. W. Frank- 
lin and C. Ray Randall. 

North Attleboro manufacturing jewelers 
were nominated to many offices last Friday 
evening at the Republican primaries. H. 
Alton Hall, Harry W. Fisher and Orin W. 
Clifford were named for the board of se- 
lectmen; Frederick Sturdy, Jr., park com- 
missioner; Elton B. Fisher, school commit- 
tee; Lester Wall, sewer commissioner; Jo- 
seph Noble Shawe, auditor. 


















A patent on a bead chain has been granted 
to Charles P. Kuehner of North Providence. 


Mr. and Mrs. Maurice Ettlinger have 
returned after a three weeks’ stay at Atlantic 
City. 

Mr. and Mrs. Henry G. Thresher are at 
Palm Beach, Fla., following a stay in Ber- 
muda, 

A patent has been granted to Levy J. Roy, 
of this city, covering a jewelers’ clutch for 
pin guards, 

Mr. and Mrs. William L. Mauran and 
son have returned from spending the past 
month at Poland Springs, Me. 

W. A. H. Wells, of the W. A. H. Wells 
Co., of Edgewood, R. I., is on an extended 
business trip through the middle west. 

George H. Holmes, of George H. Holmes 
Co., and wife, have returned from a briet 
stay with relatives at Philadelphia. 

Frederick W. Lewis, of this city, has been 
granted a patent on chains which he has 
assigned to the Chapin & Hollister Co. 

Alfred J. Moss, Chicago representative of 
the J. J. White Mfg. Co., of this city, is 
visiting the factory here at 144 Pine St. 

The Mays Mfg. Co., Inc., of this city, has 
had its trade mark, “Ledpen,” for use on 
metal pencils registered at the patent office. 

William G. Doelker, of the Newpor: 
branch of Udall & Ballou, New York, is at 
Miami, Fla., for a few weeks’ recreation. 

LeRoy H. D. Buck has started in the 
manufacture of jewelry and novelties as 
the Buck Novelty Co., at 37 Mathewson 
St. 

A real estate mortgage for $6,000 against 
Sigmund Rosen has been discharged by the 
trustees under the will of Charles H. Per- 
kins. 

Arthur Henius and William H. Thurber 
are members of the citizens’ committee to 
raise funds for the benefit of the ex-service 
veterans. 

Paul C. Nicholson, vice-president and 
treasurer of the Nicholson File Co., has 
been elected a director of the Industrial 
Trust Co. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, was in New York the 
past week. 

Joseph Samuels, president of J. Samuels 
& Bro., Inc. (The Outlet Co.), and wife, 
have returned from a six weeks’ stay at 
Palm Beach, Fla. 

The will of the late Roswell C. Smith, 
treasurer of C. Sydney Smith Co., has been 
filed in the Municipal Court for probate and 
referred to March 21. 

The Providence Cutlery Co., Inc., has 
removed from 74 N. Main St., where it 
has been located for the past year, to larger 
quarters on Federal St. 

Albert H. Eddy, of Cranston, R. I, has 
been granted a patent on a belt buckle, 
which he has assigned to the Payton & 
Kelley Co, of this city. 

The manufacturers of Rhode Island are 
being consulted by federal census enumera- 
tors in the taking of the usual five-year 
census of manufactures. 

Russell Grinnell, a director of the Gor- 
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ham Mfg. Co., and wife, were among the 
guests at a dinner party last week at the 
New Mid Pines Country Club at Pinehurst, 
m, &. 

Mr. and Mrs, A. T. Wall, of this city, 
and their daughter, Mrs. E. Donaldson 
Clapp, of Auburn, N. Y., left Friday from 
New York for a six weeks’ trip to Porto 
Rico, 

The L. J. Varrett Fountain Pen Sales 
Co., 136 Fountain St., this city, is owned 
by Louis J. Varrett, of Riverside, RK. L, 
according to his statement on file at the city 
clerk’s office. 

Lenna Zetlin, administratrix of the estate 
of the late Salkind Zetlin, of the A. & Z. 
Chain Co., has filed her final account with 
the Municipal Court, which has been re- 
ferred to March 10. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held in the rooms 
of the association in the Turks Head build- 
ing, this city, Friday afternoon, March 16. 

The regular monthly meeting of the New 
England directors of the National Jewelers 
Board of Trade which occurs March 6 has 
been continued until March 13 when Presi- 
dent C. H. Niemeyer and _ Secretary 
red C, Backus are expected to be present. 

L. E. Briggs, proprietor of the former 
Arthur E. Smith & Co. retail jewelry store, 
Main St., Franklin, announces that he is to 
give up this business on April 1 and is con- 
ducting a closing out sale. Mr. Briggs has 
a retail jewelry store at Vineyard Haven, 
Mass. 

The office of Harry T. Buzzell, room 17, 
in the Vinton building, 350 Westminster St., 
was broken into on Thursday night aid 
unfinished jewelry to the value of about $25 
stolen. An attempt was made to open a 
small safe with some of Mr. Buzzell’s 
bench tools, 

The Parisian Novelty Co., of Providence, 
capitalized at $5,000 for the purpose of 
manufacturing novelties and jewelry, has 
been granted a charter under the laws of 
Rhode Island by Secretary of State Parker. 
The incorporators are Max Katz, Nathan 
Braverman and Samuel Braverman, all of 
this city. 

The new so-called Shifter Association 
that is having such a tremendous member- 
ship drive throughout the country, is ziv- 
ing considerable business to Louis Kesten- 
man and Max Kestenman, who have com- 
menced the manufacture of pins, emblems, 
etc., at 74 Clifford St., under the firm style 
of the Official Shifter Emblem Co. 

Edward S. Hubbard, 36 years old, a well 
known journeyman jeweler, living at 92 At- 
lantic Ave., was found lying on Elmwood 
Ave. Saturday evening badly injured, hav- 
ing been struck by an automobile that con- 
tinved without giving any assistance. He 
was removed to the Rhode Island Hos- 
pital where his condition is regarded as 
critical, 

An order for 200,000 pocket knives which 
will be made by the M. S. Rodenberg Co., 
corner of Baker and Eddy Sts., is said to 
be one of the largest of its kind ever re- 
ceived by a manufacturing jewelry concern 
in New England and will take the Roden- 
berg company nearly three months to fill the 
order. The knives will be shipped to a dis- 
tributing point in the middle west, 
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Among the recent jewelry buyers reported 
in this city and vicinity were the following: 
A. W. Myers, of the Canadian Jewelry & 
Importing Co., Winnipeg, Man.; Joseph 
Hammerschmidt, Philadelphia; Joe Loftis 
and John Haas, of Loftis Bros. & Co., Chi- 
cago; Mr. Marcouillor and Mr. Grant, of 
W. T. Grant Co., Inc., New York city; 
Mr. Foster, of Samstag & Hilder Bros, 
New York city. 

Saspo De Petrillo, who keeps a retai{ 
jewelry store at 130 Acorn St., reports to 
the police that some time last Wednesday 
night thieves by means of false keys entered 
his store and stole a number of cheap 
watches and other property, all to the value 
of nearly $100. 

The stock, tools, machinery, fixtures, 
book accounts and other personal property 
belonging to the manufacturing jewelry 
concern of S. K. Merrill Co., 116 Chestnut 
St. this city, are advertised for sale at pub- 
lic auction both by the sheriff of Providence 
County for taxes and per order of the 
mortgagee of the concern at mortgagee’s 
sale to be held. The tax sale is set for 
March 10, and the mortgagee’s sale for 
the 16th. The concern is one of the 
oldest in the city, having been established in 
1878 by Sylvester K. Merrill, who is now 
president of the corporation. Ten years 
later he admitted his son-in-law, the late 
Robert E. Budlong, Sr., as a partner. Up- 
on the latter’s death following the failure 
of the Atlantic National Bank of which he 
was a director and in which he lost heavily 
through the levies of the receivers upon his 
property, the affairs of the S. K. Merrill Co. 
were found to be very much involved. His 
son, Robert E. Budlong, Jr., who was 
elected secretary and treasurer after his 
father’s death, has considerably reduced 
the liabilities. Sept. 21, 1921, the firm gave 
a chattel mortgage upon its plant to the 
Central Realty Co., Patrick J. Carter, pres- 
ident for $12,000 and it is the foreclosure of 
this mortgage that has resulted in the an- 
nounced mortgagee’s sale. 

Last evening the Casino building at the 
Gorham Mfg. Co.’s plant in Elmwood was 
crowded by more than 150 of the oldest 
employes of the corporation who had 
gathered in attendance at the annual meeting 
of the Gorham Quarter Century Club. An 
informal reception and get together was 
held while the members were assembling 
and a number of former employes who are 
now on the retired list were given cordial 
greetings and were afforded an opportunity 
of renewing old associations. At the busi- 
ness meeting at which the reports of the 
officers and committees were listened to 
with considerable attention, it was shown 
that during the past year the club had added 
11 names to its membership list but having 
had 10 deaths the net gain had been only 
one, the present membership being 289. The 
following officers were elected for the ensu 
ing year: President—James A. * Major: 
vice-president, Charles W. Corey; secretary, 
George H. Wightman: treasurer, Charles C. 
Roffee; auditors, Arthur G. Jerome and 
Charles W. Gower; membership committee, 
Harry V. Gardiner and Charles W. Gower: 
entertainment committee, A. E. Carignat, 
W. I. Abbott and Christopher W. Clissold. 
At the conclusion of the business meeting 
the entertainment committee took charge. 
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Miss Manning and Miss Rogers, of the 
J. B. Varick Co., Manchester, N. H., were 
in Boston last week on a pleasure excursion. 

William Jardine, of Davis Bros., had the 
misfortune last week to break one of his 
legs while he was cranking his automobile. 
The limb is yielding to medical treatment. 

W. F. Galvin, from whose store, 5 Brom- 
field St., Christmas Eve, $14,000 worth of 
diamond and other rings were alleged to 
have been stolen, has been petitioned into 
bankruptcy. Recently his affairs were 
placed in the hands of a trustee, who called 
a meeting of creditors. 

Miss Mary L. Hickey, of Brookline, 
proved herself to be the owner of a dia- 
mond ring found by a farmhand in Wal- 
tham among garbage. He took the stone 
to a Waltham jeweler to have it appraised 
and the jeweler notified the police. They 
communicated with the man and found that 
the garbage came from Brookline and in- 
formed the police of that town. 

Charged with the theft of diamond rings 
and other jewelry, valued at $5,400, from 
several Boston stores, Anna S. Rustling was 
arraigned before Judge Parmenter, Feb. 27. 
She pleaded not guilty and the case was 
continued for two weeks. While she was 
in the court corridor talking with her at- 
torney she was rearrested on a John Doe 
warrant, charging her with the larceny of 
a diamond ring valued at $375 from Charles 
Henry & Crowley Co., City Hall Ave. This 
case also was continued. 

Silverware in multifarious forms, orna- 
mental, serviceable, unique in design, all 
works of art and aggregating several 
thousand pieces valued at 
included in a “road” exhibition by the 
International Silver Co., Meriden, Conn., 
at the Parker House. Invitations had 
been sent to all wholesale and retail 
jewelers within a radius of 200 miles or 
Boston to visit the display which continued 
for a period of three’ days. To “house” 
the mountain of silver which _ the 
company brought to Mahomet, five 
of the largest rooms in the Parker House 
were requisitioned, but so comprehensive 
was the assemblage of silverware that not 
all the articles could be accommodated. 
The exhibition in room 42, assembled 
under the direction of Frank Spies, sales- 
man for Factory W (Wilcox & Evert- 
sen) with the assistance of Messrs. C. D. 
Munson, Walter Young, W. F. Mowry, 
Emery Sweetser, Arthur Brooks, J. S. 
Curren, George Ohl and John H. Harm- 
stone consisted of admirable specimens 
of hollowware, flatware, toiletware and 
novelties, teaware, dinner services, vases, 
flower baskets, center pieces, bread trays, 
bowls, water pitchers, loving cups, and 
many other articles. Following the Boston 
exhibition the display, under the care 
of Mr. Spies will journey for similar 
trade inspection to Baltimore, Philadel- 
Phia, Washington, Richmond, Pittsburgh, 
Cleveland, Detroit, Chicago, Cincinnati, 
Louisville, Memphis, Birmingham, At- 
lanta, New Orleans, Dallas, San Antonio, 

os Angeles, San Francisco, Portland, 

Ore, Seattle, Washington, Salt. Lake 


$50,000 were’ 


THE JEWELERS’ 


City, Denver, Kansas City, St. Louis and 
Chicago. The itinerary will conclude 
June 7. Two or three days’ exhibition 
will be given in each place. 








Trenton, N. J. 


The Sheffield Silver Co. was chartered in 
the office of the Secretary of State to operate 
in Newark with Charles Weston as the 
agent in carrying on a general business of 
selling silverware and manufacturing the 
same, as well as to import silverware and 
kindred lines. The concern has a capitaliza- 
tion of $10,000, which is composed of 100 
shares at $100 per share, while the amount 
that will be devoted to the starting of 
business is $1,000. The incorporators and 
the number of shares held by each are 
Philip J. Bernstein, Newark, 4; Morton 
Sernstein, Newark, 3, and Milton Bern- 
stein, 3. 

Buying, selling, importing, exporting, 
trading and dealing in gold, silver or any 
and all manufactured products in which 
metals enter or have a part are the prin- 
cipal objects of the M. & B. Co., which has 
been chartered in the office of the Secre- 
tary of State to operate from 763 Broad 
St., Newark, with Carl T. Freggens as the 
agent. The concern has a capitalization of 
$50,000, which is composed of 500 shares at 
$100 per share, while the amount that will 
be devoted to the starting of business is 
$1,000. The incorporators and the number 
of shares held by each are Charles F. Bur- 
roughs, of Newark, 4; Harry D. Madden, 
of Bloomfield, 4, and Carl T. Freggens, of 
Newark, 2. 

The Kaplan Jewelry Co., 3 E. State St., 
Trenton, with Henry Kaplan as agent, was 
chartered in the office of the Secretary of 
State Thursday to deal in gold and. silver- 
ware, jewelry, precious stones, bronzes, 
watches, clocks, articles of virtu, etc. The 
concern has a capitalization of 1,250 shares 
of common stock at $100 per share, while 
the incorporators and the number of shares 
held by each are Henry Kaplan, of 14 
Newell Ave., Trenton, 6371%4; Hiller Kap- 
lan, of 14 Newell Ave., Trenton, 306%, and 
Hyman Kaplan, of 511 Northampton St., 
Easton, Pa., 306%. This company simulta- 
neously filed a certificate showing that it 
had paid in in property $125,000, the amount 
with which it commenced business. 

Trenton jewelers and dealers in jewelry 
and similar goods will participate with much 
enthusiasm in the annual Spring Style 
Show, which will be conducted on March 
15, 16 and 17. These dates have been de- 
cided upon by the Retail Merchants Divi- 
sion of the Trenton Chamber of Commerce. 
The local merchants have been selecting 
goods and merchandise for some time for 
the exposition. Indications point to the 
show being the largest in the history of 
the city, as more tradespeople will take 
part and a much greater variety of mer- 
chandise of all kinds will be displayed. The 
store windows of all of the jewelers and 
other merchants will be elaborately adorned 
for the occasion both day and _ night. 
Thousands of purchasers are expected from 
Trenton and the surrounding communities. 
A publicity campaign is being used in the 
outskirts of Trenton for the purpose of at- 
tracting the buyers. 
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Connecticut Notes. 


Walter Camp spoke recently on “Keeping 
Fit” at the annual father and son banquet 
in the gymnasium of the Church of the Re- 
deemer, New Haven. 

Susan A. Armstrong Kirby, widow of 
Samuel H. Kirby, founder of the jewelry 
firm of Samuel H. Kirby & Sons, died Feb. 
28, in her 73rd year. Mrs. Kirby was born 
in New Haven in 1850. 

Large photographs of the children at the 
Seaside Sanatorium, Crescent Beach, playing 
in the snow and ice on the shore in zero 
weather, have been placed in the window of 
the Harvey & Lewis store, Chapel St. The 
photos were placed there by the State Tu- 
berculosis Commission. 

The Elder Co., Middletown, Conn., has 
announced that Otis A. Edwards, Jr., has 
acquired an interest in the company and has 
been elected vice-president, in charge of 
sales. The growth and expansion of the 
business necessitates the opening of a New 
York city office at 21 Maiden Lane, with 
Mr. Edwards in charge. 

The second annual exhibition of the In- 
ternational Silver Co.’s lines of sterling sil- 
ver is now being shown on the road. The 
exhibit will be at the Raleigh Hotel, Wash- 
ington, D. C., March 9-10 and 11. On 
March 13 and 14 it will be at the Hotel 
Jefferson, Richmond, Va., and on March 
15-16 and 17 at the William Penn Hotel, 
Pittsburgh, 

A fire in the jewelry store of Benjamin 
Spector, New Haven, last Thursday, 
followed the explosion of an alcohol stove. 
The fact that the building is fireproof saved 
a disastrous blaze. A clerk in the store was 
about to polish silver and had just filled his 
little stove with alcohol and lighted it. 
Standing beneath him was a gallon can of 
alcohol with the lid off. Just as the clerk 
was stooping to put the lid on, the stove 
exploded. The clerk escaped injury. 








By sad experience the jewelry trade has 
learned to distinguish between pens and 
metal pencils made by outsiders and those 
made by and for jewelers. It is for this 
reason that they have given a warm wel- 
come to the Shur-Rite line made by the 
Sandfelder Corp. of Chicago and Attleboro, 
Mass. This house has been making fine 
jewelry items for about 40 years and the 
pencil line reflects the skill in design and 
excellence of workmanship which such ex- 
perience has given the makers. Shur-Rite 
lines include five dozen different styles in 
silni metal, gold filled, green gold and sterl- 
ing, and might also has been termed “priced- 
rite’ and “made-rite” as well as “Shur- 
Rite.” The salesmen of this house have 
been exhibiting to customers the demon- 
stration pencils that have been pounded, 
bent, knicked and otherwise maltreated to 
an extend that few pencils ever get in 
ordinary use, and yet they still continue to 
feed out the lead as smoothly as when they 
left the Attleboro factory or the general 
sales office in the Heyworth Bldg., Chicago, 
Ill. The concern has a New York office at 
32 Union Square, with Herbert Weiss in 
charge and in addition its product is dis- 
tributed on the Pacific Coast through W. 
P. Horn & Co., San Francisco, Cal., and in 
Canada by A. R. McDougall & Co., Ltd., 
Toronto. 
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Amended articles have 
Lemon & Son, Louisville, 
capital stock to $100,000. 

Frank J. Harvey, Markle, Ind., recently 
died at his home in that city. Mr. Harvey 
was a frequent visitor to local houses. 

J. E. Reagan, secretary-treasurer of the 
Baldwin, Miller Co., wholesalers of this 
city, attended the annual dinner of the 
Chicago Jewelers’ Association, 

Surglars at Ashland, Ky., on Sunday 
night, Feb. 26, entered the jewelry store of 
I. N. Pollock, from a rear door, and se- 
cured diamond jewelry valued at $500. No 
clew was left. 

A. L. Bennett, Sheridan, was a recent 
visitor to local jewelry wholesale firms. 
Mr. Bennett recently purchased a new 
store at Sheridan, and has established 
his residence there. 

Word has been received by local 
wholesalers’ distributors that Frank Kiser, 
of Muncie, Ind., recently left for Roches- 


ter, Minn., where he will undergo an 
operation. Mr. Kiser is a member of 
the J. F. Kiser Co., jewelry store there. 


The Paul Johnston Optical Co., Louis- 
ville division, has been sold to S. T. Hemp, 
who was manager here for the compary 
and who was with the store when it was 
operated by A. B. Latta. Mr. Hemp has 
moved the business from a 4th St. stcre to 
300 Starks building, where he has a very 
attractive room. : 

Early one morning recently robbers broke 
a window with a brick at the store of Roth 
Bros., jeweler, in the Rialto Theater build- 
ing, 618 S. 4th St., taking watches and 
jewelry valued at $300. The company im- 
mediately afterward put up a card stating 
that the man wanted a good watch and 
came and got it at the right place. 

Governor E. P. Morrow called a confer- 
ence of merchant interests and _ trading 
stamp interests on Tuesday, Feb. 28, and 
later took under consideration the matter 
of whether he will sign or veto the anti- 
trading stamp bill, ‘passed by the upper and 
lower branches of the General Assembly. 
Governor Morrow doubts whether the law 
is constitutional. 

The R. Baude Co., capital $25,000, has 
been chartered to handle the jewelry busi- 
ness operated for many years by R. Baude 
as an individual. The charter persons are 
Rudolph H. Baude, Emma H. Baude and 
A. J. Hackman. The debt limit is placed at 
$10,000. Mr. Baude is one of the older 
members of the trade, having been in busi- 
ness many years, 

With a capital stock of $8,000, the Serv- 
ice Optical Co., manufacturer, has been 
chartered by Richard L. Kesselring, B. Bay- 
less Keller, I. K. Kesselring and I. D. Kel- 
ler. The debt limit is $15,000. This com- 
pany some time ago purchased the manu- 
facturing department of the George Katz- 
man Co., when the latter company decided 
to quit manufacturing optical lines and to 
job jewelry and optical lines exclusively. 

Due to illness, George Rieger, local 
jeweler, was unable to serve on a jury dur- 
ing the week, but his letter explaining the 
situation and carrying a note from his 
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physician, failed to reach Judge William 
Krieger, of the Circuit Court promptly, and 
following a third failure to appear, Judge 
Krieger instructed his clerk to issue an at- 
tachment for the absentee, and the latter 
turned it over to a deputy sheriff for serv- 
ice. Later the letter was received and 
everything straightened up, but newspapers 
carried a story which would indicate that 
Mr. Rieger was “ducking” jury service and 
subject to arrest, which of course was not 
so. 

The buyer of the property at 38 W. 
Washington St., which has been occu- 
pied for many years by E. J. Gausepohl 
& Co., was Mrs. Mabel B. Sipe, widow of 
J. C. Sipe, diamond merchant and jeweler 
in Indianapolis for 40 years. The 
property has a frontage of 22% feet on 
Washington St. and is 120 feet deep, ex- 
tending to Court St. There is a four- 
story brick structure on the site. It is 
probable that the new owner of the 
property, with her son, Charles Sipe, who 
is associated with Mrs. Sipe in the jew- 
elry business, will replace the old Griffith 
building with a modern structure. Mrs. 
Sipe said she did not know at this time 
what would be done with the property. 
She said new quarters for the jewelry 
store, which is now on the second floor 
of the Waverly building, southwest seg- 
ment of the Monument Circle and Meri- 
dian St., will have to be obtained, but 
would not say whether it was planned to 
move to the Griffith building. All occu- 
pants of the Waverly building, which 
will be razed soon to make way for a 











seven-story office building, have been 
notified to vacate by April 1 
San Antonio, Tex. 
San Antonio traveling salesmen report 


that the new store of the Albrecht Jewelry 
Co., Yoakum, Texas, is very attractive. 

Wiley Purl, jeweler of Karnes City, 
Texas, has moved to Austin, Texas, and 
will be connected with J. C. McKinnon & 
Co., of that city. 

George Hemple, jeweler of Bartlett, 
Texas, has undertaken the remodeling of 
the entire front of his store, installing very 
much larger display windows. 

The E. Hertzberg Jewelry Co. recently 
furnished 25 very attractively designed 
medals for the Alamo Heights School 
athletic, debating and literary contests. Two 
loving cups were also furnished. 

Pfaeflle & Co., Waco, Texas, are con- 
templating a new location. Plans for much 
larger quarters will be realized in structure 
in the near future and this step of advance- 
ment will make it one of the largest and 
most up-to-date jewelry stores in the south 
west. 

Victor Rote, owner of the Joseph Rote 
Jewelry and Optical Co., spent a few days 
in San Antonio, recently. A. Franke, of 
A. Franke Jewelry Co., Stockdale, and J. 
A. Manning, of Floresville, Texas, were 
also visitors of the past week. 

John T. McCutcheon, who has for a 
long time been established in the jewelry 
business at Austin, has recently opened an 
attractive jewelry store under his name at 
Waco, Texas. J. C. McKinnon & Co, 
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Austin, have bought John T. McCutcheon’s 
former store. 











The 24-Karat Club 
stag party sometime in April, probably in 
Seames and Zeitler’s cafe. At the last 
meeting of the club a committee, headed by 
H. F. Vander Voort, was chosen to make 
arrangements for the affair. The other 
members of the committee are: Charles T. 
Evans, George Petersen, Ben. Freedman, 
Fred C. Smith and Alfred O. Bald. 

Miss Anne Rusling, held in Boston on a 
larceny charge in connection with the theft 
from. jewelers there of $5,000 worth of 
gems, is a western New York woman. 
She is under suspended sentence from the 
Steuben county court after pleading guilty 
in 1914 to the theft of $8,000 worth of 
jewels from a woman friend at Keuka Lake. 

Jewelry valued at $1,175, stolen from the 
Antwerp Diamond Co. last Oct. 11, was re- 
covered last week when detectives arrested 
William Patterson Thomas at his home 
261 Hickory St. The sleuths laid in wait 
for their man 24 hours. A reward of $200 
for his capture will be divided between 
Detectives Barry and Flynn of the Syca- 
more St. station. Charges of burglary, 
grand larceny and receiving stolen prop- 
erty were preferred against Thomas. A 
large quantity of other merchandise was 
also found at his residence, police said. 

Preparations for the annual dinner of the 
Buffalo Retail Jewelers’ Association which 
is to be held in the Lafayette hotel on 
March 17, St. Patrick’s Day, are taking 
definite shape. The local association will 


“have on that occasion as their guest of 


honor, President Edward H. Hufnagel, of 
the A. N. R. J. A., and he is the magnet 
that is expected to attract upwards of 150 
jewelers from western New York to this 
affair. Assurances were given Alfred 0. 
Bald, one of the members of the arrange- 
ments committee, by James B. Given, pres- 
ident of the Rochester association that the 
neighboring city would be represented at 
the dinner. Cities and towns within a ra- 
dius of 50 miles are expected to send rep- 
resentatives, such as Batavia, Niagara Falls, 
Lockport, Medina, Hornell, Olean, Corning 
and Dunkirk. Charles T. Evans and Fred 
J. Dorn are the other members of the com- 
mittee in charge of details, Mr. Evans be- 
ing chairman. Mr. Bald, as secretary of 
the State association, is expected to give the 
local jewelers the benefit of his observations 
as a delegate to the Canadian national con- 
vention, recently held at Quebec city. 








The recent convention of the South 
Bend Watch Co. was featured by ad- 
dresses by Clement Studebaker, Jr. 
president of the company, and Paul & 
Kuhn, vice-president of the Burnet 
Kuhn Advertising Co., Chicago. Mr. 
Kuhn cited instance after instance of big 
selling organizations which, during 1921, 
capitalized the depression and succeedé 
in selling more goods than ever before. 
According to Lew Fleming, sales ma” 
ager, this year’s convention was one ? 
the most successful held by the compat: 
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\\. G. Drosten, treasurer of the F. W. 
Drosten Jewelry Co., who visited New York 
recently to make purchases for the Spring 
stock of the company, has returned home. 
F. W. Drosten, president of the company 
intends to sail for Europe, June 3, on a 
combined business and pleasure trip. 

George J. Hess was re-elected president 
of the Hess & Culbertson Jewelry Co., at a 
recent meeting of the board of directors and 
other incumbent officers were re-elected as 
follows: Leo J. Vogt, vice-president; S. 
Roy Culbertson, treasurer; L. N. Culbert- 
son, secretary and Nova P. Logan, assistant 
secretary. The board of directors in addi- 
tion to these officers includes Arnold Appel 
and James V. Dunbar. 

According to the monthly report of 
jewelers on general conditions in Federal 
Reserve District, in which St. Louis is lo- 
cated, there was a decrease in their January 
sales of from 12 to 18 per cent. as compared 
with the same month in 1921. Relative to 
collections a general comment is that bills 
contracted during and since the holidays, are 
being promptly paid, but on accounts dating 
before that time, payments are slow. This 
applies to other lines of retail business 
also. Merchants in general, as well as 
jewelers are making more rigid investiga- 
tions and are inclined to be less liberal in 
the matter of extensions. Jewelers state 
that in the cities and larger towns, unem- 
ployment is mentioned as accounting in a 
measure for the unsatisfactory state of 
trade, while the principal reason given by 
the country merchants is the low price of 
farm products. In both city and country, 
there is a marked disposition to economize 
and continue purchases to necessities and 
the cheaper goods in that category. 








Omaha 


A. S$. Hepner has opened a watch repair- 
ing business in Omaha. 

T. J. Bruner and George F. Taylor at- 
tended the State jewelers’ convention at 
Lincoln. 

Gordon Smith, of the A. F. Smith Co., 

has been ill at his home for some days, but 
Is Improving. 
_ Benjamin Torgensen has opened a new 
Jewelry store at Manning, Ia. He pur- 
chased an opening stock of the T. J. Bruner 
Co. recently. 

W. H. Marks has opened a jewelry store 
at 148 W. Broadway, Council Bluffs, Ia. 
Mr. Marks was with George Gerner, jewel- 
er, Council Bluffs, for many years. 

N. Nielson, manager of the Los Angeles 
branch of the T. J. Bruner Co., visited at 
the home office in Omaha a few days ago, 
having heen called back to this part of the 
country on account of the death of his 
mother, 

Phillip Helgren, of the Byrne-Duff Jewel- 
ty Co., Omaha, had the misfortune to step 
into a store in Omaha a few evenings ago, 
lust before the holdup men came in to rob 
the place. The result was that he was 
among those who had to line up along the 
Wall, hands in air, and allow their pockets 
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to be rifled. 
money. 

William Smith has sold his jewelry store 
at Huron, S. Dak., and has taken an apart- 
ment in Omaha temporarily. He is taking 
a needed rest and in the meantime taking 
his time in looking over new opportunities. 
Mr. Smith is a brother of A. F. Smith, of 
the A. F. Smith Co., Omaha. 

H. A. Scarr, Mondamin, Ia., has been in 
an Omaha hospital for some time suffering 
with blood poisoning as a result of a slight 
blister on his foot. He is making improve- 
ment ,and is expected to be out soon. He 
has made arrangements to turn over the 
management of his store to Ed Blankenship, 
of Mondamin. 


He lost a watch and $9 in 











Clarence Loeb is making a short trip 
through Indiana for L. Loeb & Sons. 

Herbert C. Schwab, who was recently 
confined to his bed with the grippe is now 
again on the road. 

G. A, Starke, bookkeeper for Peck, Sel- 
meier & Peck, is back at work after being 
confined to his home for over a week with 
grippe. 

J. P. Knight, a diamond cutter, has pur- 
chased a lot 150 by 297 feet in Kennedy 
Heights, where he is planning to spend 
$14,000 in the construction of a residence. 

Herbert Oskamp, who was operated on 
in Baltimore, Md., some time ago, has 
been returned to his home. He is recovering 
slowly. Mr. Oskamp is one of the officers 
of the Oskamp Jewelry Co. 

C. M. Wallace, Huntington, W. Va., ac- 
companied by Mrs. Wallace, was in the 
city for several days recently while he at- 
tended the meeting of Masonic Lodges. They 
came on here from French Lick, Ind., where 
they had been visiting. 

Gus Peck is cheering members of the 
firm of Peck, Selmeier & Peck, by the 
letters received from him during his western 
trip. He reports finding business excep- 
tionally good in the territory he has visited 
and his orders apparently prove his state- 
ment. 

Joseph P. Weissfeld is out to see the trade 
in the south and southwest for A. G. 
Schwab & Sons. Philip Adler, who has 
just returned from a southern trip, states 
that the prospects in the south are 
steadily improving and he looks for more 
business during the year. 

The Jewelers’ Bowling Team was the step- 
ping stone by which one of the leading 
teams in the Hamilton County league moved 
up a notch a while ago, as they dropped 
all three games. They had _ previously 
dropped three games to the league 
leaders so they showed no partiality. Wil- 
let scored the largest individual score with 
a 212 in one game. 

Samuel Savin, 36 E. 6th St., has filed suit 
in Superior Court seeking to recover $800 
from Miss Margaret Banks, 914 Rogers 
Place, which he claims is the value of a 
diamond ring belonging to him which he 
declares she lost. Savin charges that he 
gave her the ring to sell for him on com- 
mission Feb. 9, but that the ring was lost 
or stolen from her, and he claims to have 
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been damaged to the extent of $800. Miss 
Banks after admitting that she had sold 
some diamonds belonging to herself through 
Savin and that he had then asked her to 
sell the ring for him, promising her $50 if 
she would do so, refused to make any 
comment further regarding the transaction. 

A robber held up and robbed Max Uhlig, 
19 E. 11th St., Covington, Ky., Monday 
night, Feb. 27. The man entered the store 
and told Uhlig to “Stick ’em up and be 
quick about it.” The man was masked. 
After Uhlig had been ordered to turn over 
his money he took a double back pocket- 
book from his coat and opened one side 
where he had a small bill. The robber took 
that and grabbed a watch lying on the 
counter. He then ran out of the store after 
warning Uhlig not to give a warning. On 
the other side of the purse, Uhlig told the 
police later, he had $70 in large bills. A 
companion had previously entered the store 
and he also fled with the robber. A de- 
scription of the unmasked man was given 
the police together with the meager de- 
scription possible of the masked man. 

A double bereavement of interest to local 
jewelers has been noted during the past 
week with the death first of Frank L. Beile, 
67, watchmaker, connected with the Oskamp 
Jewelry Co., who died Thursday, Feb. 23, 
followed on Tuesday, Feb. 28, with the 
death of his widow, Mrs. Emma C., Beile, 
who died without knowing that her husband 
had passed away. Mrs. Beile had been ill 
for some time and was in such dangerous 
condition it was not considered advisable to 
notify her of her husband’s death when he 
was. stricken with pneumonia. Beile’s 
death was very sudden. He had been work- 
ing for the Oskamp company for the last 
eight years and was identified with local 
concerns as a watchmaker for practically 
all his life. He was buried from the home 
of his daughter, Mrs, James Carr, 2826 
Erie Ave., Hyde Park, the day before his 
wife died. She was buried from the same 
place Saturday, March 4, and the bodies 
placed side by side following requiem high 
mass at St. Mary’s Church. 

When common stock of the D. Gruen 
Sons & Co. was offered to the public for 
the first time under a new financing propo- 
sition, the offerings were subscribed for 
in one day and all the stock made new 
high records. The participating preferred 
was especially strong, moving up nine points 
to 190, or 52 poinfs above the 1921 high 
level. The common scored a five point ad- 
vance, with 181 bid, while the first pre- 
ferred sold at 103. The syndicate, headed 
by local brokerage company, announced the 
offering of the new stock issues of the 
Gruen Watch Co., formed to control the 
business of the associated Gruen companies, 
comprising the Gruen Watch Mfg. Co. of 
Switzerland; the Gruen Watch Case Co., 
and the D. Gruen Sons & Co. of Cincin- 
nati. The new company will have a capitali- 
zation of $2,000,000, seven per cent cumula- 
tive preferred, of which $1,000,000 will be 
issued, and 100,000 shares of no par value 
common, of which 90,000 shares are to be 
issued. The public offering comprised 6,000 
shares of the preferred and 16,000 shares of 
the common. Of the latter, 26,000 shares 
are reserved for employes and dealer 
agencies. 
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There is no secret about the 
steadily growing demand for 


ILLINOIS WATCHES 


They satisfy and for years satis- 
fied customers have been their 
best advertisements. 











Satisfied customer advertising 
will mean as much to your 
watch business as it does to ours. 


Illinois Watch Company 


Springfield 
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_ Chicago Notes 


O. H. Dorsey, of Thos. J. Dee & Co. 
left last week for a long trip through the 
northwest. 

J. Walsh, of Despres, Bridges, & Noel, 
returned last week from a trip through 
lowa and Wisconsin, 

Olaf L. Johnsen, 3503 W. Chicago Ave., 
recently left for Cuba, where he will spend 
several weeks resting. 

Charles P. Hirtenstein, returned 
week from California where he 
several months on pleasure bent. 

H. K. Green, Chicago manager for the 
Dowd-Rogers Co., spent several days last 
week calling on the trade in Milwaukee. 

Harry Lesch, of Lesch & Lewis, recently 
returned from an extensive trip through 
the west and reports conditions favorable. 

Joe Stein, of the Stein & Ellbogen Co., 
returned from Cincinnati last week where 
he spent several days attending to business. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., spent several days 
in Milwaukee last week calling on the trade 
there. 

C. H. Greenwood, of the R. Wallace & 
Sons Mfg. Co., returned last week from a 
short business trip to Sioux City and 
Omaha. 

H. C Rowbotham, 1102 Heyworth build- 
ing, left last week on an extended business 
trip through the south, in the interest of 
the firms he represents, 

Ernest Block, of Louis Stern & Co., re- 
turned recently from an extended trip to 
the Pacific Coast, in which territory he 
reports business fairly good, 

H. C. Seebeck, of Sykes & Strandberg, 
left last week for Attleboro, where he ex- 
pects to stay for a couple of weeks visit- 
ing at the factory and getting his new 
samples, 

J. Levine, returned last week to Chicago 
after having passed a couple of weeks at 
Jackson, Mich., where he went to buy out 
the stock of J. C. Moyers, who is retiring 
from business. 

While out on a business trip in Kansas 
A. W. Wallace, of R. Wallace & Sons Mfg. 
Co., was taken ill, for a couple of weeks 
and is now recuperating a week at Con- 
cordia, Kansas. 

G. Love, of the Alvin Silver Co., re- 
turned last week from a seven weeks’ trip 
through Illinois. He will leave again the 
first of the week on a six weeks’ trip 
through Illinois and Indiana. 

J. D. Grassick, special representative of 
the Alvin Silver Co., left the, first part of 





last 
spent 


the week on a tour which will embrace all 
the large cities in the middle west. He ex- 
pects to be gone for about three months. 
H. H. Evans, of the C. & E. Marshall 
Co., returned from a four weeks’ trip 
through Illinois last week, and, after spend- 
ing a few days at the home office, left for 


another extended trip through the same ter- 


ritory. 
Martin Fox. diamond merchant, who has 


been located in room 1110 Heyworth build-. 


ing for some time, has been able to find 
larger quarters on the same floor of the 
building in room 1102. Mr. Fox located 
in his new quarters March 1. 

I, S. Richter, 1104 Heyworth building, has 
taken on the line of the Acme Ring Mfg. 
Co., of Newark, N. J., and will represent 
this concern in connection with his other 
lines through the middle west territory. He 
is making his headquarters in Chicago. 

R. R. Schuber has associated himself with 
Hutchinson & Huestis, Providence, R. I., 
and will represent them through this terri- 
tory making his headquarters at the Colum- 
bus Memorial Vaults. Mr, Schuber former- 
ly was connected with the Chicago office of 
the Ostby & Barton Co. 

B. R. Hoffer, of the National Railway 
Time Service Co., recently returned after 
a months business trip through the south. 
A few days later he left on a three weeks’ 
trip through Texas. Milton Hess, of the 
same concern, returned last week from a 
short business trip through Michigan. 

Word has been received at the office of 
F. X. Wahl & Son, Mallers building, that 
Mr. Wahl, accompanied by his wife and 
daughter arrived safely at Plymouth, Eng- 
land. They recently sailed on the America, 
and will visit England, France and Ger- 
many, returning here in about three months, 

The Victoria Watch Co., Inc., which has 
been located on the third floor of the Hart- 


ford building for several years, moved the: 


first of the month to room 302 Masonic 
Temple. Here the concern has practically 
the same amount of space but the location 
is far better situated for all its require- 
ments, 

Louis DeHart, of the C. & E. Marshall 
Co., returned last week from Lincoln, Nebr., 
where he spent several days attending the 
convention of the Nebraska Retail Jewelers’ 
Association. Earl F, Corbett, who repre- 
sents this firm through the northern part of 
Indiana, spent the past week here visiting 
at the home office. 

Alfred Friske, who recently sold out 
his jewelry business at 1649 W. Madison 
St., at auction, has bought out the busi- 


ness of George Kummer, 4112 W: North 
Ave. At the present time he is running 
an auction sale. Mr. Kummer has 
retired from the jewelry business and. as 
yet has made no plans for the future. 

Baker & Co., who have been located on 
the 15th floor of the Mallers building, 
moved on March 1, to rooms 1412 and 1413 
the same. building, where they have taken 
over practically double the amount of space 
to take care of the expansion of their busi- 
ness. The office is fitted up in such a way 
that it is now far more convenient for ther 
to handle their increasing business, 

J. L. Miller, 208 N. Wells St., returned 
last week from the east where he spent a 
couple of weeks forming new connections. 
Mr. Miller has associated himself with 
Sylvan Levy, of New York, A. M. For- 
man, New York, and H. J. Heine; Newark, 
N. J., and will call on the jobbers in the 
interest of these firms through the Pacific 
Coast territory, making his ,headquarters at 
the above Chicago address. 

J. S. A. Granducci, formerly of Cincin- 
nati, who .has_ been. associated with 
Leubusher & Schumann, of this city, since 
the organization of the business, has dis- 
posed of his interests to his associates. Mr. 
Granducci has had charge of the office work 
but for the past several months his. health 
has been failing and the change was made 
for this reason. He has purchased a farm 
in Hamilton County, O., near Cincinnati 
and will reside there. _His many friends 
in the trade hope-.that under the changed 
conditions he will rapidly regain his health. 

N. Schwartz, diamond broker, with office 
in Masonic Temple Vault, returned this 
week from a business trip to Wisconsin and 
reports that while in Wausau he was robbed 
of diamond merchandise to the value of 
$8,200. He claims that he had difficulty 
in getting a room at one of the hotels and 
was referred to another where he was 
assigned to a room. During the early part 
of the evening he left his portfolio, locked, 
with the clerk at the desk. When he re- 


turned about 10 o’clock and received his 
portfolio he claimed there was evidence of 
it having been tampered with and upon 


examination discovered his loss. When he 
complained to the proprietor of the hotel 
he received only a slap in the face and 
ordered to get out. He then went to Madi- 
son for the night. When he returned to 
Chicago he filed his claim with the insurance 
company. 

L. E. Clarke, who represents the Norris, 
Alister-Ball Co., in New York, spent several 
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days here last week visiting and getting his 
line in shape. J. C. Johnson, manager of 
the Los Angeles office of the above firm, 
also spent several days here last week 
visiting. 

L. W. Bruns, Columbus building, has re- 
turned from a two weeks’ trip through the 
east. 

Norbett Hofman, of Eichberg & Co., New 
York, called on the trade here last week 
en route home, 

A. W. Thomas, of Allsop Bros., returned 
last week from a trip through the north- 
west and west. 

“Billy” Little, of Geo. H. Fuller & Son, 
returned last week from a two months’ trip 
through the east. 

Frank Hillinger, of R. J. Hillinger & 
Co., returned last week from a trip over 
the eastern circuit. 

Lloyd P. Maritz, St. Louis, Mo., spent 
a few days here last week visiting at the 
Chicago office en route home from the east. 

Milton Pence, Heyworth building, left 
last week for El Paso, Tex., where he will 
spend a couple of weeks attending to busi- 
ness. 

S. H. Felt, of the Arts & Crafts Shop, 
Columbus building, returned recently from 
Rochester, N. Y., where he spent several 
days last week. 

Wesley Nolting, of the Oskamp, Nolt- 
ing Co., Cincinnati, O., is spending several 
days in Chicago calling on friends and 
visiting the markets. 

S. H. Levinson, of the American Dia- 
mond Cutting Works, of New York, spent 
several days here last week calling on the 
trade en route home. 

George E. Smith, of the San Francisco 
office of the Keystone Watch Case Co., 
spent several days here last week visiting 
at the Chicago office. 

Irving Bodenheimer, of Henry Boden- 
heimer & Co., New York, spent a few days 
here last week visiting B. W. Englehard, 
their Chicago manager. 

P. B. Noyes, president of the Oneida 
Community, Ltd., Co., spent the past week 
here visiting the Chicago office and re- 
newing old acquaintances. 

M. Zabel, representing R. J. Hillinger & 
Co., and the Grieshaber Pen Co., returned 
recently from a six weeks’ business trip 
to Minnesota and Wisconsin. 

Paul A. Gowell, representing the Snow & 
Westcott Co., New York, arrived in Chi- 
cago last week and has opened Chicago 
headquarters in the Masonic Temple. 

W. T. Earl, assistant sales manager of 
the Oneida Community, Ltd., Co., spent 
several days here last week visiting at the 
Chicago office en route to the northwest. 

C. H. Mueller, formerly connected with 
Harry Goldstein, of Peoria, Ill., has joined 
the traveling force of the C. & E. Mar- 
shall Co., and will represent this house in 
Missouri, 

Joe Goldstone, of the Blauer-Goldstone 
Co., is calling on the trade through the 
west, and will be home in about two weeks. 
Dave Goldstone, of the same firm, is mak- 
ing a short trip through Ohio and Indiana. 
A large plate glass window in the store 
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of Henry P. Epstein & Co., 55 W. Madi- 
son St., was broken last week when a large 
stone shot out from under a passing auto- 
mobile. No damage was done to the dis- 
play. 

An involuntary petition in bankruptcy 
was filed last week against the Schatz 
Jewelry Co., 6803 Stoney Island Ave., by 
F. Hovey, for the benefit of the creditors. 
The liabilities approximate $4,200 and assets 
about $1,500. 

Gus Verboomen, of the Arthur-Strauss 
Co., Mallers building, is now on his initial 
Spring trip through Iowa, Missouri and 
Oklahoma, and reported a steady improve- 
ment in business conditions throughout that 
section of the country. 

Alan Pinero, Chicago manager for the 
LeStage Mfg. Co., and the E. [. Franklin 
€o., who has been located on the 11th floor 
of the Heyworth building, has found a 
very desirable space in room 803 Heyworth 
building, and is now located in his new 
quarters. 

Mrs. Hillinger, wife of R. J. Hillinger, 
had the bone in her right arm removed 
last week at the Robert Burns Hospital. 
She is getting along very nicely. This 
operation was necessitated on account of 
a fall that Mrs. Hillinger had in her home 
last Spring. 

Joe Block, of the Block-Weinfeld Co., 
returned recently from a three weeks’ trip 
through his western territory. Berny Drach, 
of the same firm, returned from a months’ 
trip through Michigan, and after spending a 
few days here left for another four weeks’ 
trip through Illinois. 

B. O. Hess, Chicago manager for Frank 
Krementz Co., returned last week from 
a business trip through the northwest and 
middle west, and reports very favorable 
business conditions there. After passing 
only a few days here he left for another 
three weeks’ trip through the east. 

Louis Kohn, who has been associated with 
the wholesale jewelry trade for a number 
of years is now connected with A. Quint & 
Co. as buyer and general manager. Mr. 
Kohn assumed his new duties the first of 
the month and his experience in the past 
year amply qualifies him for this responsi- 
ble position. 


Wallner & Dean, engravers for the trade, 
located on the 12th floor of the Silversmith 
building for the past 20 years, have been 
able to contract for more room, They are 
taking a large space adjoining their room, 
and with this additional space together with 
their present room they are better equipped 
to take care of their business. 

Harold Charmack, Chicago manager for 
E. & J. Bass, Inc., arrived here last week 
from New York to take charge of the new 
office this concern is opening on the 7th 
floor of the Columbus Memorial building. 
New mahogany wall cases and counter 
cases have been installed, which gives this 
office a very beautiful appearance. 

Among the visitors in Chicago last week 
were: Joseph Goldman, Milwaukee, Wis.; 
H. H. Radcliffe, Madison, Wis.; F. L. 
Weekley, Lowell, Ind.; Harry Chase, Cedar 
Falls, Ia.; H. Anderson, Schuyler, Nebr.; 
T. F. Barnes, Grand Rapids, Mich.; Charles 
Strauss, Peoria, Ill.; John Godfrey and 
wife, Battle Creek, Mich.; Arthur Rovel- 
stad, of Rovelstad Bros., Elgin, II. 
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Albert Lauzon, is now associated with 
Wexler Bros., and will represent them in 
Michigan, Indiana, Kentucky and Ohio, 
Mr. Lauzon, formerly was connected with 
Benj. Allen & Co., and prior to that time 
with Jacob Siegel, Detroit. He is wel] 
known throughout the entire territory, and 
his many friends wish him success. Mr, 
Lauzon recently left on his initial trip and 
will be gone for about four weeks, 

The W. R. Anderson Co. is the name 
of a new jewelry manufacturing concern, 
that has opened up in suite 914-32 N. State 
St. The members of the firm are W, R. 
Anderson, John F. Wiler and John M. 
Noesges, all who were formerly connected 
with Leboit & Co., for the past three years, 
and prior to that time with J. Milhening 
for 1Z years. This firm will manufacture 
a high grade line of platinum jewelry. 

An exciting bandit chase occurred in W. 
Roosevelt Road, one day last week, when 
two youthful bandits attempted to hold up 
the jewelry store of Leo Jacobsohn, at No. 
1624. One of the bandits entered the store 
and asked Jacobsohn to put a crystal in 
his watch. When Jacobsohn went to the 
crystal cabinet the other bandit entered and 
he was ordered to put his hands up and 
go into a rear room. Jacobsohn walked 
towards the rear of the store, and in pass- 
ing his last counter laid the watch and 
crystal on top. While doing this he drew 
his own revolver and pursued the men, who 
fled on sight of the pistol without taking 
anything with them. The bandits escaped. 

Lesch & Westen, a new retail jewelry 
firm, consisting of Martin Lesch, formerly 
of Lesch & Lewis, and Charles Westen, re- 
cently of Detroit, formally opened their 
new place of business at 52 W. Madison St. 
last Saturday. This building was formerly 
occupied by the Morris Jewelry Co. and 
the complete fixtures were purchased from 
the trustee in bankruptcy. The new firm 
will specialize in diamonds and diamond 
merchandise and carry a complete general 
line of jewelry. They have installed in the 
window an automatic balopticon, which will 
be used to familiarize the public with the 
various processes of preparing a diamond, 
from the time it is mined until the final 
polishing 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past weck: 


Domestic 

Selling Price _Silver 

London U.S. Govt. Standard 

Date Official. Assay Bars. Price. 
Reb; 28 ....... 323% 65% 9914 
March 1....... 32% 6614 99% 
March 2 , 32% 65% 99% 
March 3 . 32% 66% Hy 
March 4. 33 66% 99 
March 6 . 325% 65% 99% 
March 7 . 33% 665% 99% 








An annual meeting of the Iowa Retail 
Jewelers’ Association will be held at Cedar 
Rapids, Monday and Tuesday, April 24 and 
25. Walter H. Mellor, field secretary of 
the American National Retail Jewelers’ As 
sociation, will be in attendance at the com 
vention on Tuesday. On Monday the dele- 
gates to the convention will be the guests 
of the Cedar Rapids Rotary Club at lunch- 
eon. The program is now being af 
and will be soon mailed to Iowa jewelers. 
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William Emlich, Kewaskum, Wis., jeweler 
was a recent visitor at the E. E. Thomas 
Optical Co. 

The Rank & Motteram Co. furnished the 
Milwaukee Gun Club with several of its 
trophies at the club’s last shoot. 

James Havlista, of the O. H. Bingen- 
heimer Co., wholesale jewelers is reported 
to be seriously ill at his home 1231 26th St. 

George Elvis, of the G. H. Elvis Co., 
Medford was a recent visitor to Milwaukee. 
Mr. Elvis was unable to make train con- 
nections for Medford for four days during 
the damaging blizzards that raged in its 
vicinity. 

L. A. Kuesel, president of the Kuesel 
Bros. Co., a wholesale concern has returned 
from a five weeks’ pleasure trip at St. 
Petersburg, Fla. The capital stock of the 
Kuesel Bros. Co. has been recently in- 
creased from $30,000 to $40,000. 

The following are on the out-of-town 
visitors list of the E. H. Warnke Co., B. 
Panik, Cudahy, Wis.; Mrs. F. H. Coburn, 
East Troy, Wis.; Amidon Bros., Hartford, 
Wis.; E. Starkey, Waterford, Wis.; and 
J. Schneider of the Schneider Bros. Co., 
Burlington, Wis. 

C. W. Olney, well known jeweler of 
West Allis, Wis., is having plans drawn by 
architect L. W. Ernst for the construction 
of a $12,000 home. It will be constructed 
of brick, have tile floors, and a steam heat- 
ing system will be installed. _Workmen 
will commence operations in a month. 

J. M. Bostwick, well known Port Wash- 
ington jeweler, recently underwent an 
operation at the Deaconess Hospital, Mil- 
Waukee. His condition is not critical, he 
is on the contrary making a slow but 
steady improvement. Mr. Bostwick is 85 
years old active in the jewelry business for 
a number of years and is president of the 
Wisconsin Chair Co. 

August H. Leichtfuss and C. J. Meyer, 
salesmen of the Boszhardt & Possin Co. a 
wholesale concern, were stranded three 
days in northern Wisconsin during the last 
severe snow storms. Mr. Leichtfuss at 
Wautona, Wis., and Mr. Meyer in the Fox 
River Valley. For three days they were 
unable to get train connections to Mil- 
waukee, 

H, E. Pelzer, jeweler, Hartford, Wis., 
had a pretty and appropriate window dis- 
play, in honor of Washington’s birthday, 
Feb. 22. His window was decorated with 
large red cardboard hatchets. In the center 
of the display on a small stage, stood a 
miniature bust statue of George Washington 
arranged so that electric lights illumined 
the statue intermittently. The effect was 
very attractive and created a great deal of 
attention. 

The Manufacturing Jewelers’ and Jobbers’ 
Association held its monthly meeting last 
Week in the office of the president, L. A. 
Kuesel of the Kuesel Bros. Co. Affairs of 
a interest to the profession were dis- 
“pg It was decided at this meeting to 
_— oo meetings regularly every 
associat uring the past three months the 
me a has held but one meeting. A 

ormal talks were given by L. A. 
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Kuesel, president and E. H. Warnke of the 
E. H. Warnke Co., and others. 

L. D. Merrill who has been engaged in 
the jewelry business at Sparta, Wis., for 
more than a half century has sold his busi- 
ness and building on Water St., to Edward 
Perham. Mr. Perham was formerly en- 
gaged in the jewelry business at Sparta but 
had sold out last year and went to California 
intending to make his future home there. 
Since then he has returned, purchased the 
Merrill store and will again go into busi- 
ness at Sparta. 

Robert Nicoll, well known jeweler of 
Kenosha, Wis., a man connected with the 
business interests of that city for nearly 40 
years, was nominated for the office of 
councilman-at-large in petition taken out in 
the office of the county clerk. He is de- 
clared to have the active support of a large 
number of business men of the city who are 
signing his petitions. His long connections 
with the business interests of the city and 
his prominent connections with many or- 
ganizations for civic improvement has made 
the taking out of petitions a matter of un- 
usual interest. He is certain to have a large 
support at the coming primaries. 

The David Goldman Co., Milwaukee, 
Wis., was recently noted as incorporated 
with a capital stock of $50,000. The firm 
will conduct a jewelry store at the corner 
of W. Water St,, and Grand Ave. Incor- 
porators are, D. Goldman, L. Goldman and 
S. Manhoff. The new company will take 
over the business of David Goldman, well 
known local jeweler who is making the 
change to relieve himself of some of the 
details of the management of the business, 
conducting his store alone for 35 years. 
He will'retain an interest in the new com- 
pany but will devote his time to his large 
cherry orchards in Door County, Wis. 

Milwaukee jewelers are taking an active 
interest in plans for a Style Show to be 
held at Milwaukee, March 19-25. Many 
of the prominent jewelers will have ex- 
hibits and booths of their own while others 
plan displays in connection with women’s 
wear exhibits. In all of their displays they 
plan to feature their slogan ‘Gifts that 
Last,” and play it up strongly with the 
intention of making it as well known as the 
men’s clothing and florists’ slogans. Nine 
of the cups donated by the Rank & 
Motteram Co. and Bunde & Upmeyer Co. 
were on display in the former company’s 
window and attracted considerable attention. 
These cups will be offered as awards in the 
window decorating contests. 








The sale of the bankrupt stock of Joseph- 
Myers, Inc., well-known retail jewelers, 
Memphis, Tenn., will be held at the firm’s 
store at 1 Pp. M. on Tuesday, March 14. 
This sale is looked upon as one of the big- 
gest and most important of its kind ever 
held in the south, and jewelers from vari- 
ous parts of the country will attend. 
The amount of merchandise involved is 
reported to be worth about $206,297, which 
consists mainly of diamond stock. The dia- 
mond stock is said to have a total value of 
about $155,126, while the halance of the 
merchandise to be placed on sale, including 
watches, flatware, jewelry, leather goods, 
loose stones, watch material and other mis- 
cellaneous articles, is reported to be worth 
about $111,170. 


CIRCULAR 





101 





Des Moines. Ia. 





Henry Fair, for many years in the em- 
ploye of the Frank Schlampp Jewelry Co., 
Des Moines, will open a jewelry store at 
403 Sixth Ave., March 15. 

A. F. Boyson, Cedar Rapids jeweler, has 
purchased the interest of P. H. Boyson in 
the Boyson Co., and will continue the busi- 
ness under the old firm name. 

J. A. Harmon, Jefferson, has established 
a shop at his residence, and is advertising 
special prices on repair work. He was 
formerly located on the east side of the 
square in the business district. 

J. H. Woodstock, former Clear Lake 
jeweler, was elected temporary secretary of 
the Clear Lake Commercial Club recently 
to take the place of H. G. Palmer, resigned. 
Mr. Woodstock will serve until a permanent 
man is secured. 

R. G. Anderson, Osage, has bought a 
building from the James A. Smith estate and 
will move from his location in the Pohle 
and Hanson drug store in the Spring. He 
expects to enlarge his stock and to put im 
new and modern fixtures. 

The Royal Jewelry Co., will open a re- 
tail store at 715 Kahl building, Davenport, 
in the near future. It is said to be the 
first upstairs retail jewelry establishment 
in the city. A specialty will be made of 
watches and rings. Sales will be made on 
the installment plan. 

B. M. Torgerson has opened a store at 
Manning. He had his formal opening Feb. 
25, and displayed an attractive line of 
newly purchased jewelry. He has been in 
business in Manning for five years. He 
was formerly a member of the firm of 
Schelldorf & Torgerson which was dissolved 
a few weeks ago. 

About the middle of January last, Steve 
C. Wilcox & Son, manufacturing jewelers 
and diamond setters, Des Moines, Ia., sent 
notices to creditors telling them of their 
inability to meet their obligations and of 
their willingness to offer a settlement of 
25 per cent. on the dollar, or to consent to 
bankruptcy, whichever the creditors might 
elect. Last week the concern sent out 
notices to the effect that creditors repre- 
senting over 60 per cent. of the claim had 
already accepted the offer of compromise, 
and asked others to do the same. 

Mrs. Carrie Schlampp as executrix of 
the estate of the late Frank Schlampp, well 
known Des Moines jeweler, has filed a suit 
in the Polk county district court against 
the Travelers’ Insurance Co., Hartford, 
Conn., for the sum of $4,464 alleged to be 
due on a health and accident policy. Mrs. 
Schlampp in the petition charges that the 
company has failed to pay the claim 
although full proof of Mr. Schlampp’s total 
disability for a term of 89 weeks prior to 
his death, has been furnished. She alleges 
that the policy calls for $50 a week to be 
paid during the period of disability of the 
holder. 








A de luxe roast turkey dinner was served’ 
last week at the Universalist Church, at 
North Attleboro, Mass., with the following 


manufacturing jewelers as head waiters: 
J. E. Tweedy, Donald Le Stage, C. 
Ray Randall, Theron S. Curtis, E. H. 
Cummings, C. L. Rhodes and W. G 
Franklin, 




















Albert Hanson, of Seattle, is passing a 
few weeks here. 

Lee Myers, of R. & L. Myers, sailed 
Saturday on the Hoosier State for Hono- 
lulu. 

H. A. Harris, of R. & L. Myers, has 
just returned from a trip through the 
San Joaquin Valley. 

A. J. Francis, general manager of the 
Morgan & Allen Co.; has just returned 
from a ‘business trip to New York. 

Joseph Kielty, of Mayer & Weinshenk, 
left by the Hoosier State, on Saturday 
for one of his periodical business trips 
to the Hawaiian Islands. 

Burr W. Freer, president of the Burr 
W. Freer Co., is in New York. Ed. C. 
Prentiss, of the Burr W. Freer Co., is 
preparing to leave for the north. 

Walter Marble, who represents the 
Bugbee & Niles Co..in this territory, has 
been calling on the local trade, ‘but plans 
to leave at the beginning of March. 

George F. Miller has returned from a 
trip to Los Angeles, in the interests of 
the Gorham Co. Mr. Miller reports that 
he found business in a satisfactory con- 
dition, 

Fritz Barkan, diamond importer of 704 
Market St., has just returned from a trip 
to southern California. He seems to be 
satisfied with conditions as he found 
them. 

Travelers who have left, or are just 
about to leave, after visiting the local 
trade are: Herbert Reichman, of Reich- 
man Bros., Inc., New York, and Alfred 
Nathan of Henry Baschkoff, New York. 

William Davidson, diamond importer, 
has recovered from the recent illness 
which forced him to hurry home from 
New York. Clyde Schoenfeld is leaving 
for his territory to represent William 
Davidson. 


A. I. Hall & Son enjoyed a visit the 
other day from Baron Kato, noted Jap- 
anese diplomat. The firm is well-known 
throughout the Orient. Baron Kato 
called on his way from Washington, 
D. C., en route for Japan. 

B. M. Tassie, the new western manager 
for Manning-Bowman & Co., arrived 
from the factory at his headquarters, 150 
Post St., and left almost immediately for 
Los Angeles. He expects to be back in 
San Francisco early in March. 


J. H. Waterman and Ed. Zeissler, both 
of M. Schussler & Co., Inc., have re- 
turned to the office after a few days’ ill- 
ness. A. M. Gilbert has returned from 
a southern trip, representing M. Schussler 
& Co. Mr. Gilbert speaks of business as 
being good. 

George Fox, of the Fox Mfg. Co., was 
ill for several days, under the care of a 
physician, at the St. Francis Hotel. He 
is now able to call on the trade again, 
and will leave shortly for the south. 
Speaking of business, Mr. Fox said it 
was proving to be satisfactory. 

William V. Molkenbuhr, connected 


with the wholesale jewelry business in 
this city, was married recently to Miss 
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Lillian L. Schussel, 
Schussel, Martinez, Cal. The wedding 
occurred in San Francisco where the 
bride and groom will make their home, 
following the honeymoon. 

At the convention of the Western 
Material Dealers’ Association, recently 
held in the rooms of the San Francisco 
Commercial Club, C. F. Cischo of Los 
Angeles was re-elected president and A. 
V. Davidson was re-elected secretary. 
The next convention will be held on 


daughter of Carl 


._ May 26 and 27 in Los Angeles. 


Two new firms have just been elected 
to membership in the National Jewelers’ 
Board of Trade, through the Board’s 
western offices of which A. V. Davidson 
is manager, First National Bank building, 
San Francisco. The firms are: Isaac 
Licht, diamond importer, Los Angeles, 
and Miller-Steinman, manufacturers’ rep- 
resentatives and jobbers of Portland, Ore. 

Herbert Weinshenk, who recently de- 
cided to start in business for himself, 
has taken offices at 206 in the building 
704 Market St. He is carrying general 
lines of jewelry and watches. He plans 
to make short tours to bay cities and 
other points easy of access from San 
Francisco, but his jobbing business, for 
the present, will be largely in San 
Francisco. 

Retail jewelers, calling on the trade 
during the past few days included: R. C. 
Haun, Merced, who is accompanied by 
his wife and child; Louis C. Koberg, 
Healdsburg; Dave Goodfriend, of Good- 
friend & Traube, Salinas; Ralph Beland, 
Beland Bros., Fresno, Cal., accompanied 
by Mrs. Beland; T. G. Patton, Placer- 
ville, Cal.; A. G. Prouty, Napa, and A. 
White, Vallejo, Cal. 

Changes in various buildings are driv- 
ing some of the retail jewelers to seek 
new quarters. The latest firm to run 
the possibility of interference with its 
location is Blair & Levy, well-known re- 
tailers of 335 Geary St. They occupy 
part of the Techau Tavern building and 
this famous restaurant is now planning 
to go out of business and new tenants 
might want to use the store frontage. A 
large wholesale and retail candy firm is 
considering the Tavern building, for a 
new home. 








Pacific Coast Notes 





Peter Engel, Marysville, Cal., has sold his 
jewelry. business to Leo J. Smith. 

The death of E. M. Clarke, well-known 
jeweler of Hemet, Cal., occurred recently. 

The firm of Frank Fraiberg, Sierra 
Madre, Cal., has been succeeded by Tucker 
& Fraiberg. 

The Lichtenstein Jewelry Co., of 
Bakersfield, Cal., is holding an auction 
sale, to reduce stock. 

M. H. Burris, Freewater, Ore., has 
closed his jewelry business temporarily, 
pending a visit to the east. He expects 
to reopen before the end of March. 

A. S. Shaddow, jeweler of Fresno, has 
sold the branch business at Bakersfield, 
Kern County, to his brother Jack Shad- 
dow, who has been with the concern 
for some time. 
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Hovey H. Tislow, Petersburg, Ind, 
was a business visitor in Evansville 4 
few days ago and reported trade in hig 
community improving. 

John H. Rholander, former  retaij 
jeweler of this city, who. has been in 
poor health during the past year, ig te. 
ported to be some better at this writing, 

Percy Wilder, who formerly worked ip 
a jewelry store at Petersburg, Ind., and 
who afterwards developed into a well 
known baseball pitcher, has been playing 
ball during the Winter months in Florida, 

Arthur ,Bitterman, of A. Bitterman & 
Son, wholesale jewelers of this city, who 
has been ill at his home here for the 
past several weeks, continues to improve 
and his friends are hoping for his speedy 
recovery. 

Harry B, Smythe, Portland, Ore., who 
represents a large jewelry concern at 
Cleveland, O., in the western States, who 
came here a few days ago to attend the 
funeral of his father, Henry Smythe, 
has returned to his home. 

Local dealers report that the demand 
for diamonds has been very good dur 
ing the past year and a great many have 
been sold here. Dealers say that asa 
rule diamonds sell well in times of busi- 
ness depression as business men regard 
them as a good investment. 

Four men who robbed a general store 
at Millersburg, Ind., a few miles east of 
here and carried away many watches, 
clocks and other articles, were tried in 
the circuit court at Boonville, Ind., last 
week and were sentenced to the Indiana 
reformatory for a term of from two to 
14 years. 

Theodore Bitterman, of Bitterman 
Bros., retail jewelers, who buys a great 
many Wabash River pearls during the 
season each year, says in his opinion this 
is going to be a very good year for pearls 
as the mussel camps promise to be ut- 
usually active during the coming Spring 
and Summer months. 

James Oyler, manager of the Ealk 
Pearl Button Co., at Grayville, Ill, re 
ceived orders a few days ago from the 
head office at Binghamton, N. Y.,, to 
close the button factory for an indefinite 
period and the factory was at once shut 
down. The factory had been operating 
three days a week since last Fall and 
had a fairly liberal supply of shells on 
hand. The button factory is one of the 
largest industries in the town of Gray: 
ville. 

A former Rockport, Ind., girl, Mrs 
H. A. Gilmore, of Madison, Wis, who 
was Miss Blanche Basye is the “secom 
lady” of the Philippine Islands. Her 
husband, Professor W. A. Gilmore, of 
the law faculty of the University 0! 
Wisconsin at Madison, has been a 
pointed vice governor general of .o 
Philippine Islands and with her husban 
sailed for their new post from Sas 
Francisco on March 4. Mrs. Gilmore ¥ 
a sister of T. C. Basye, a well heey” 
retail jeweler at Rockport, Ind. 
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Notes from Ohio 





TRADE CONDITIONS 

Expected improvement in the jewelry industry in 
the Canton district with the turn of the year has 
geome about much more quickly than either whole- 
giers or retailers anticipated. The first few weeks 
of the new year have shown that retailers’ stocks 
are low, due not a little to the cautious purchasing 
of the latter part of 1921. The quick disposal of 
merchandise has given them ready return on their 
investments, and in turn this reflects to the advan- 
tage of the wholesale element, since collections are 
decidedly better. The retail field is replenishing its 
socks, and a wider variety of jewelry, watches, 
docks and silverware, as well as novelties, is being 
taken. Opinion among leading wholesalers here is 
that the expectations for 1922, that more business 
will be done, are already being realized. Indus- 
trially the Canton district shows further improve- 
ment with the arrival of March and jewelers believe 
that their business soon will pick up from all angles, 
Collections are better and dealers are now prepar- 
ing to take care of the graduation time rush. De- 
mand for loving cups is on the increase. 





Jewelry valued at $200 was stolen from 
the C. A. Poet store, 202 Tuscarawas 
St, Canton, last Wednesday night. 
The loot consisted of three dozen tie pins, 
two watches, four gold bracelets and five 
gold-filled watch cases. 

Alexander Neff, 430 Tuscarawas St., 

E., Canton, died in Mercy hospital, Can- 
ton, Monday, February 27. Deceased 
had been engaged in the jewelry business 
in Canton for the past eight years. A 
widow and one child survive. 
_Leon Rubin, head of the Rubin jewelry 
firm, East Liverpool, O., has been made 
chairman of the retail merchants com- 
mittee of the East Liverpool Chamber of 
Commerce; J. H. Morton, another 
jeweler, also is a member of the com- 
mittee. 

Jewelry valued at about $300 was re- 
cently stolen from the store of George 
H. Cassidy, 224 Market Ave. S, by 
thieves who broke the front display win- 
dow according to a report made by 
Detectives Herdlicka and Skotnicky. 
Several watches, a number of rings and 
several watch chains were stolen. 

On Wednesday, March 1, the jewelry 
business conducted by Ludwig Wolff, 
126 Tuscarawas St., Canton O., will be 
under the ownership of Joseph E. Fisher, 
who recently acquired the shop. The 
same policies will be continued, Mr. 
Fisher announces. He plans to add sev- 
“sa new departments and some new 
ines, 

J. A. Conn, Cleveland, O., conducted 
a successful auction sale at the Merritt 
jewelry store, Tuscarawas St., W., Can- 
ton, recently. The sale ran just a week 
and according to E. L. McQuiston, man- 
ager of the shop, considerable merchan- 
dise was sold. New merchandise has been 
received and the store is now ready for 
the Spring business. 

All jewelers of Canton have been in- 
vited to the noon-day luncheon of the 
Canton Chamber of Commerce in the 
Hotel Northern when Judge E. F. Rob- 
son of Ravenna, O., will speak on “The 
Diamond Industry.” Judge Robinson has 
gathered some interesting information 
on the diamond industry starting with 
the time the diamonds are taken in the 
Tough form until they are mounted in 
elaborate pieces of jewelry. 


urglars recently hurled a_ stone 
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through the display window of Klivans 
Jewelry store, 117 E. Federal St, 
Youngstown, O., and took approximately 
$1,000 worth of merchandise. James 
Nolan while making his rounds dis- 
covered the shattered windows and noti- 
fied the owners. No diamonds were 
stolen as they had been placed in the 
safe when the store was closed. A num- 
ber of watches, rings and _ valuable 
trinkets were included in the loot. This 
is the second jewelry store robbery in 
Youngstown by window thieves this 
year, police said. 

Jewelers of Canton will co-operate 
with other retail merchants in the stag- 
ing of the annual Spring Style Exposition 
to be held this year March 23, 24 and 25. 
This decision was reached at a meeting 
last week of the Canton retail merchants 
division of the Chamber -of Commerce. 
The exposition will follow the same gen- 
eral lines as last Spring. Merchants will 
decorate their windows and will have 
their most attractive Spring merchandise 
on display in their stores. The curtains 
in downtown store windows will be raised 
on the evening of March 22, formally 
opening the exposition. 











Kenneth Sischo, of C. F. Sischo & Son, 
is confined to his home by illness. 

Arthur Turner, traveling salesman for 
the E. W. Reynolds Co., is confined to his 
home by illness. 

Edward B. Kizer, a jeweler of Clinton, 
Wis., is spending a short time in southern 


California. He is living temporarily in 
Pasadena, 

Raymond Klein, representing Goldsmith, 
Stern & Co., and Alfred Nathan, represent- 
ing Henry Baschkopf, New York, are among 
the eastern salesmen who are here. 

N. Nielson, salesman for the Los Angeles 
branch of the T. J. Bruner Co., has returned 
from Iowa, where he was called by the 
death of his mother a few weeks ago. 

Fritz Zimmer, manager for Wm. Petry, 
lapidary, has been taking a rest and re- 
cuperating at Gilman’s Hot Springs, near 
San Jacinto, for a couple of weeks. He is 
expected home soon. 

J. S. Hornick, traveling salesman for the 
Paul D. Walsh Co., had, when ‘ast heard 
from, covered Colorado, Oregon and Wash- 
ington. He reported business better than 
he expected to find it. 

E. Gerson, diamond merchant with offices 
in the Title Guarantee building, has re- 
turned from a very enjoyable trip to San 
Francisco for business and pleasure. He 
was accompanied by Mrs. Gerson. 

Phillip Sternberger, traveling representa- 
tive of the T. J. Bruner Co., wholesaler, 
who has been on a northern tour for a 
weck or two, has found business better than 
anticipated and is sending in unexpectedly 
large orders. 

Fred C. Reeve, salesman in the jewelry 
department of the E. W. Reynolds Co., has 
been kept at home several days by his own 
illness and that of his wife and two sons. 
Mrs. Reeve is still seriously ill, though Mr. 
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Reeve and the sons are somewhat better. 

Samuel Friedman, formerly in the jewelry 
business for himself on South Broadway, 
is assisting Jack Rose in the auction sale 
for B. T. Williams, 225 W. 5th St. Mr. 
Friedman quit the jewelry business a few 
years ago to take up ranching a few miles , 
from this city. 

Most of the wholesale and material: 
houses have practically decided to close 
their places of business every Saturday: 
afternoon from March 1 to Oct. 1. C. F.; 
Sischo & Sons, dealers in jewelers’ sup- 
plies, have, during February, been allow- 
ing half their force to have Saturday after- 
noon off each alternate week. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: N. P. Frandsen, Bell; 
Mr. and Mrs. Phillips, of Smillie-Phillips, 
Pasadena; E. B. Lang, of Bilger & Moore, 
Venice; Mrs. Chas, Connor, Pasadena; C. 
E. Perham and R. F. Winslow, San Pedro; 
Mr. Cole, of Cole Bros., Whittier; Ray- 
mond Finch, Covina; Mr, Everard, Pasa- 
dena. 

Glenn Ewing, of the repair department of 
Feagans & Co., has suffered severe atflic- 
tion in the sudden death of his mother, who 
passed away on an: operating table in a 
hospital where she was about to undergo. 
an operation after an illness of only two 
days. Mr. Ewing is'a young man scarcely 
out of his teens. He has the sincere sym- 
pathy of his associates in the store and 
many other friends. 


George Godfrey, 623 Bumiller) building, 
has invented and applied for patent for a 
combined engagement and wedding ring 
which is attracting some interest here. At 
the side of the setting of the stone in the 
engagement ring is a notch inte which the 
wedding ring will fit when donned, thus 
allowing the two to come into close juxta- 


“position, without being so united as to ap- 


pear as a single ring. 

The California State Gold and Silver- 
smiths’ Association will hold its annual 
meeting in Los Angeles on April 6, 7 and 
8. No definite program has yet been 
arranged, but the local committee on 
arrangements, of which Jas. A. Montgomery 
is chairman, has held one or two meetings 
and discussed matters in a general way. 
An effort will be made to have addresses 
from two or three able speakers. Godfrey 
Eacret, president of Shreve, Treat & 
Eacret, San Francisco, is president of the 
association and is expected to preside at 
the meeting. 

A considerable number of the jewelers 
who have been incapacitated for work by 
the prevailing epidemic of what seems to 
be a mild form of influenza have recovered 
sufficiently to return to their business. 
Eleven of Brock & Co.’s force were out at 
one time and several are still out. Similarly 
large percentages of those in other houses, 
both wholesale and retail, have been and 
still are out. Mr. Brock himself is at 
present confined to his home. Geo. E. 
Feagans has been out for about two wecks, 
but has not been seriously ill and expected 
to be in his store again in a few days. His 
son-in-law, Mr. Joy, a salesman in his store, 
is still confined to his home. Walter 
Butler, department manager in the E. W. 
Reynolds Co.’s store, has recovered. 
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Birds Eye View of Plant. Established Since 1890 


We herewith announce a substantial re- 
duction of prices of our entire line effective 
February 1, 1922. Catalogue and price 
list on application. 





No. 308 , No. 2015 No. 302 
Mahogany. Westminster Chime. na ae Westminster 


Mal fa Nestminster ‘ . - : 
Eenegeny. westmmnetet 12 inches high. 22 inches wide. ha ‘ 
Chime. 81 inches high, 


Chime. 82 inches high 


24 inches on. Resale price $85.00 including war tax 21 inches wide. 
Resale Price Resale Price 
$230.00 $180.00 

Including war tax. Including war tax. 


The well assorted line of Mantel, Wall and Grandfather Hall Clocks we introduced the past 
year contain our new model eight-day spring wind three train movement and chimes Westmin- 
ster on “symphony” rods of sweet, harmonious and resonate tone of great carrying power. The 
chimes at all times render the correct notes at each quarter through our patent automatic device. 
The chimes may be silenced at will. ‘The material, construction and finish is of the high grade 
for which our clocks are known. ‘The dials are designed and finished to a degree of refinement in 
keeping with the artistic and well proportioned mahogany cases. 


Complete samples of all our lines are on exhibition at our New York Salesroom, 
586 Fifth Ave., between 47th and 48th Streets. 


The Herschede Hall Clock Co. posse 


Office and mmc ee and Essex Place Sener a 
Cincinnati, Ohio, U. S. A. ‘eee 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with Tur 
Jewerers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con 
















nection with their business. 




















Developing Organized Loyalty 





Various Methods Adopted with Success 























[' is a military axiom that a small organ- 
ized force will always defeat a large dis- 
organized mob. 

In a business sense we realized that size 
does not count for much unless it is or- 
ganized. The effectiveness of a retail store 
depends upon the ability and willingness 
of all workers of the store to co-operate 
in the interest of the business. 

This spirit of loyalty to a store and its 
proprietor is the natural outcome of a real 
loyalty of the proprietor to his help. The 
retail merchant cannot hope to have will- 
ing workers unless he makes working and 
living conditions so happy that people want 
to work for him. 

Money is not enough—you can’t make 
a man happy by giving him a lot of money. 
A man might accept disagreeable working 
conditions for a time if the pay was big 
enough—but eventually he would sacrifice 
the big salary for a more modest one which 
had happy living conditions attached to it. 

The first thing that the retail merchant 
should do for his help is to be human with 
them. He should take a real interest in his 
workers as fellow human beings and not 
merely as human profit-making machines. 

A certain chain store organization had a 
very high labor turnover. No sooner did 
it get a man trained than he quit for no 
other ostensible reason than that he was 
going elsewhere or that he wanted to go 
back to his home town. 

Of course, they had to send men to vari- 
ous towns, wherever they were needed. 
The salary paid was more than the men 
could get for similar work in the ordinary 
shoe store (it was a chain shoe store), yet 
the labor turnover was tremendous. 

It got so serious that an outside investi- 
Ration disclosed some interesting facts. A 
new man would go to a town and take 
rooms temporarily until he could find a 


i “Reprinted by permission from the book, “How 
un a Store,” by Harold Whitehead, head of 
samtment of sales relations, College of Business 
par Mistration, Bostcn University. Copyrighted 
published by Thos. Y. Crowell Co.. New York. 


house. Most of the men were married so 
the wife, with the children, prepared to 
“camp out” until they found a suitable 
place. 

Now finding a house for rent during the 


past few years made looking for a needle ™ 


in a haystack appear a most simple task. 
Houses just weren’t to be had. The result 
was that the wife hunted and hunted in 
vain. She would leave her cheerless room- 
ing house and go off on a false chase, and 
return to the dreariness of furnished rooms 
more and more discouraged. The fact that 
they were saving some money lost its 
glamour very quickly. The salesman re- 
turned home—home did I say? What a 
farce to call a furnished room “home”’—lI 
repeat he returned home and found a dis- 
comforted despondent wife. Is it any 
wonder that he quit the job and went back 
to less money but where he could live in a 
home and among friends? 

The company realized the situation and 
at once set about to correct the evil. Be- 
fore a man was sent to a town the manager 
of the local store was notified to start a 
hunt for a house. When the man arrived 
at the town he was met at the station by the 
manager and invited to his home for the 
night. The next day the manager and the 
new man together made the round of suit- 
able rooming houses, or, if they were in 
luck, of apartments or houses to rent. 

The man’s wife was invited to the man- 
ager’s home. The manager’s wife was 
visited back. Other salesmen’s wives called 
on the new man’s wife. She was made to 
feel that she had friends there, as indeed 

-she had. Everybody worked to get the 
new salesman and his wife happily settled 
in the new town. The result was that tem- 
porary disagreeable features of getting 
located in a new town were forgotten in the 
pleasure of new friendships. 

No wonder labor turnover was substan- 
tially reduced! 

A large, highly successful grocery estab- 
lishment enjoying a very high reputation, 


has a splendid way of making new salesmen 
feel that they “belong.” 

This business has three stores but all 
help is hired in the central store. Before 
a salesman is hired he has to undergo rigid 
investigation. It is not easy to get work 
with this organization. It is an evidence 
of superiority to be selected for employment 
with the company. This fact is known gen- 
erally with the result that salesmen are 
glad of an opportunity to work for the 
concern. 

When a man is hired he is first intro- 
duced to the head of the company itself. 
The employment manager says, ““Mr.—, this 
is Mr.—who is going to begin work for us 
next Monday.” The usual felicitations are 
indulged and the new salesman goes off for 
a brief salesmanship training course. The 
man is surprised, one morning, to receive a 
letter at his home from the general man- 
ager saying that he is glad to welcome 
him into the organization. He is told some- 
thing of the history of the company and a 
little of its policies, etc. 

He is then ready for his assignment. Per- 
haps he is to be sent to a branch store in 
which case he receives a formal letter of 
introduction to the branch store manager. 
On arriving there he at once meets the 
manager who invites him to sit down in 
his office. The manager and the new sales- 
man chat for some fifteen minutes. Then 
the manager may say, “I am going to as- 
sign you to the dairy counter. Mr.—, the 
head of the department, is a fine man. I’m 
sure you'll like him, I’ll ask him to step in 
here.” 

The head of the dairy supplies department 
is phoned for and introduced to the new 
salesman. A few more minutes is spent 
in friendly conversation and the department 
head takes the salesman with him to the 
department. When there he is introduced 
to the salesmen in his department and goes 
to work. 

Notice how skilfully the salesman has 
been “sold” the organization. He is “one 
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Westclox 





A salesman who works 
for nothing 


ECULIARLY, the best salesman 

at work for you gets no salary at 

all—at least out of your own cash box. 

That salesman is the national mag- 

azine advertising back of Westclox 
alarms. 

For years now these good-looking 
Westclox pages have been on the job 
in the large circulation periodicals of 
the country. 

Each one of these advertisements 
is your business card, helping you 
sell Westclox. 

The only effort you need make to 


get your share of this business is to 
identify your store with the goods 
they talk about. 

Get a good display of Westclox 
into your windows. Have some out 
on your counter. They’re already 
more than half sold when you do 
that. The advertising has done that 
for you. 

All you need to do is to display 
them and ring up the sales. 

Think of the advertising this way 
and see how profitable it proves for 
you. 


WESTERN CLOCK CO., LA SALLE, ILLINOIS, U.S. A. 


Factory: Peru, Illinois, In Canada: Western Clock Co,, Limited, Peterborough, Ont. 





March 8, 1922 












Big Ben, $3.50 


Baby Ben, $7.50 


America, $1.50 


Sleep- Meter, $2.00 


Jack o Lantern, $3.00 


Pocket Ben, $1.50 - Glo~ Ben, $2.50 
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even before he has greeted his 
He knows that the com- 
He begins 


of them” 
first customer. 
pany is a grand one to work for. 
right. 

Happy living and working conditions do 
not of necessity stimulate a man to do his 
best. He needs an incentive to do his ut- 
most and that incentive generally takes the 
form of a bonus or commission, or both. 

Some merchants depend upon the p. m. 
to provide the necessary stimulus. Premium 
money may-help to push some slow-moving 
stock, but the morality of premium money is 
open to serious question. 

A p. M. is not a commission. A commis- 
sion is a percentage paid on all sales, a P. M. 
is a bonus paid on the sale of specified items. 

When a retailer finds himself caught with 
a lot of ‘unsalable ‘merchandise he may pro- 
ceed to “slap a P. M. on it.” In other words, 
he says to his salespeople, “Push this old 


stock and I’ll give you twenty-five cents on - 


every one you sell.” 


Then, every customer interested in any- 
thing approaching that ms M.” item is 
urged to buy the “p. m.” item. Does the 
“pm.” item really meet the wishes of the 
customer? Maybe not, but the salesman 
gets a quarter for .selling what the boss 
wants sold while he gets nothing for selling 
what would be most satisfactory to the cus- 
tomer. , 

A “p. mM.” offered on an entirely new 
article may be satisfactory, for it encourages 
salespeople to sell something extra rather 
than to push something different to what 
is desired. Of course, in theory the sales- 
man should only sell a “p. m.” item when 
it will really suit the customer’s require- 
ments. But the theory does not consider 
the salesman’s eagerness to grab some of 
those sweet little “Pp. mM.” quarters. 

If merchandise is old or damaged or in 
any way unsalable at regular price, let the 
customer have the p. M. Cut the price so 
that the customer has the benefit of price 
as a reason for which she might sacrifice 
something in merit. 

A commission on all sales encourages 
salesmen to push goods generally.. He can 
drive hard for business and consider the 
customer’s interest at the same time. 

A commission plan which was success- 
fully installed by a retail concern was on 
the following basis: ; 


The concern had previously paid its on 
men $22.50 a week salary. The average 
total sales for each man was $325 a week, 
in round figures. 


Salary was reduced to $15.00 a week, 
with a bonus of two per cent. on all sales 
up to $300 a week. If a salesman’s book 
came to $300 he received $21.00 a week, 
or $1.50 a week less than formerly. 

On all sales between $300 and $350 a 
week the sales man received three per cent. 
commission. Thus if he sold the old aver- 


re of $325 a week his earnings were as 
9 Ows: 


” 


Salary $15.00 
Two per cent. on $300.00 6.00 
Three per cent. on 25.00 75 


$21.75 
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and this amount was 75 cents less than 
formerly. 

On all sales between $350 and $400 a week 
the commission was four per cent. while on 
sales over $400 a week the commission was 
five per cent. 

After this new plan had been in operation 
but a few weeks the average total sales for 
each salesman had increased to $385 a week. 
The salesmen’s earnings were thus as fol- 


lows: 
Salary $15.00 
Two ~ per cent. on $300.00 - 6.00 
Three per cent. on 50.00 1.50 
Four per cent. on .35.00 ~°1.40 
$23.90 


or $1.40 more than the old, wage level.: 


This amount, remember, was the average. 
Some of the men ran away over the $500 a 


’ week. The men who hit the $500 a week 


mark received $29.00 a week and more. 


Special bonuses were added to earnings . 


as living costs climbed but these bonuses 
will doubtless drop as living costs ‘descend. 
This plan, effective though it is, does not 
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much as should have been sold. If ac- 
counts are caretessly sent out the charge 
customer will complain and some will take 
their business elsewhere so the bookkeeper 
can add to, or take from, sales. 

Let us agree that everybody connected 
with the store contributes directly or in- 
directly to sales. 

Imagine a store with, a sales total for the 
year of $100,000. One per cent. of this is 
$1000, and~this is the sum we have for 
bonuses. Imagine a total of ten people on 
the pay-roll, at salaries varying from $12.00 
to $60.00 a week. 

We will first cut ovr bonus money in 
two and then distribute one half of it as a 
bonus for ability and the other half as a 
bonus for loyalty. ° 
. Ability and usefulness to the store are 
_ estimated by the salary paid, while length of 
service is an indication of the employes’ 
loyalty. 

A man may make an excellent janitor 
yet he is not capable of more important 
work in the store. That man should not 
be penalized because he lacks education, 











We have $500 to distribute in 
bonus money. 


by years of service. 
bonus money. 








by salary. So every dollar earned weekly earns two dollars of 


We mave $500 to distribute in the form pt loyalty bonus gauged 
So evety year's sepvice earns fers dollars of 





Ability Recerd Loyalty Record: 
Employee 1 earns $12.00 a week, and has worked for thé compgny 3 years 
Employee 2 earns 15.00 a week, and has worked for .the company.~ 2 years 
Employee 3 earns 16.¢0 a week, and has worked for the ccmpany 6 years” 
Employee 4 earns‘ 18;00 a week, and has worked for the company 2 years. 
‘Employee 5 earns 20,00 a week, and has worked for the company 14 years 
Employee 6 earns 20.00 a week, and has worked for the company 8 years 
Employee 7 earns 25.00 a week. and has worked for the company 3 years 
Employee 8 earns 28.00 a week, and has worked for the company 3 years 
Employee 9 earns 36.90 a week, and has worked for the company 5 years 
Employee 10 earns 60.00 a weék, and has worked for the company 4 years 
- — - 8 — i] 
Total pay-roll is. .$250.00 Total years of service is......0..... 50 years 


the form of ability bonus gauged 

















Ability L “oyalt 
Bonus Bonu 
Employee i gets $24.00 and = 00, or a total of $54.00 , 
Employee 2 gets . 30.00 and 0, or a total of 50.00 
Emplovee 3 gets 32.00 and 60, , or a total of 92.00 ‘ 
Employee 4 gets. 36,00 and 20.00, or a total of _ 56.00 
Emplcyee 5 gets 40.00.and 140.00, or a total of 180.00 
Employee 6 gets 40.00 and 80.00, or a.total of 120.00 
Employee 7 gets 50,00 and 30.00, or a total of 80.00 
Employee : gets 56:00 and - 30.00, or a total of 86.00 
Employee 9 gets. 72.00 and 50.00, or a total of 122.00 
Employee 10 gets 120.00 and 40.00, or a total of 160.00 
Total: .Ce0: $500. 00 $500. 00 $1,000.00 
adequately meet modern conditions. The physical skill or common sense. He is using 


success of a salesman does not depend 
wholly on the amount of his sales. The 
scarcity of returns is surely a matter for 
consideration, and the care and neatness of 
stock is also of great importance. 

Another obvious omission in this plan 
is that it rewards ability but ignores loyalty. 
Surely loyalty is a quality highly to be de- 
sired and worthy of recognition with 
ability ! 

This might be taken care of by the fol- 
lowing plan. 

Take one per cent. (more would be bet- 
ter) of total sales and use it for bonuses in 
which every one working for the store shall 
share. True, the salesmen actually do the 
selling but if their work is to be effective 
every one must back them up. 

If the floor is unswept it affects sales, so 
the janitor directly contributes to sales. If 
advertising is crudely written it will not pull 
business and so the salesman cannot sell as 





what he has to the best of his ability and 
he is loyal—so reward his loyalty. 

Carrying this bonus plan to its conclusion 
we would use up the $1000 something like 
this. 

Every year a worker stays with the store 
his bonus grows for his, share of the loyalty 
bonus increases. 

Take the case of scutes number five. 
He is an “odd man” perhaps, sweeps off the 
sidewalk, washes windows, delivers parcels 
and does all the odd work of the store. He 
does his work well, takes pride in seeing 
that the brass name plates shine lustrously 
—yet as a salesman he would be a joke for 
he has neither the ability nor temperament 
for it. 

He is a success in his present work and 
he is happy, doing well what is within his 
ability. Yet he has ambitions and they are 
satisfied by the loyalty bonus. Do you 
think any one could bribe him from his job 
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of Hawkes Crystal. 


numbers quickly. 
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HAWKES 


Hawkes Crystal Glass 


Paves the way for really worth while sales! 


You can make your store headquarters for gift buyers 
if you keep showing in your window, sparkling new bits 


This exquisite candlestick with its unexpectedly low price 
will impress your customers deeply. 
good taste and unusual values with your store, whenever 
they have to buy a gift. 


You can order in small quantities and replace popular 
Your profit is better-than-usual. 


We'll ship the day your order reaches us. 


T. G. Hawkes & Company 


Corning, N. Y. 
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Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 


They will associate 











No. 3671 Candlestick Caprice. 6”. Pacific Coast Office: 140 Geary St., San Francisco, Cal. Famous French 
$3.00 per pair, net. ge Mixing 
f ° 
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The fixtures shown were installed in one of the finest 
Jewelry stores in Atlanta, Ga. 
The Outfit Consists of 

2—11 ft. Jewelry Wall Cases 1—16 ft. Rear Screen 
1—4 ft. Mirror Connection (With two doors and cutout for 
2—10 ft. Show Cases safe) 
2—8 ft. Show Cases 1—6 ft. Screen with door 

(Glass top, front and ends) (Birch-Mahogany finish) 

We will sell the complete outfit for $1500.00, Boxed, 

F. O. B. Atlanta 


This is a bargain, as they were only used for six months 


Atlanta Show Case Co. 


10-16 E. Foundry St. ATLANTA, GA. 











SIMSON BROS. 


125 Canal Street New York 


Pierced Shanks 





2310 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 
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when his years of service earn him a bonus 
larger than any one in the store? And 
don’t you think that other men would think 
twice before leaving a job that recognizes so 
substantially both loyalty and ability ? 

Delivery boys from one store were re- 
warded by being given a bonus of $2.00 
every week from which certain deductions 
are made for delinquencies. 

Tardiness in reporting in the morning 
deducts 10 cents each offense. Any com- 
plaints from a customer of impudence or 
discourtesy costs the boy 25 cents. Report- 
ing for work with a dirty face or soiled 
collar or dirty shoes, etc., costs 5 cents. 

This plan improves punctuality, courtesy 
and cleanliness, three highly desirable vir- 
tues in boys. 

A common plan in some stores is to give 
bonuses only around Christmas time. Sales- 
people may be paid one half to two per cent. 
commission on sales, depending on what 
they are selling, from November 1 to De- 
cember 24. This bonus puts salespeople on 
their mettle and also takes care of Christ- 
mas overtime. 

Another plan is to pay a bonus on all in- 
crease over the average for the past three 
years. Suppose the salesman’s weekly sales 
averages for July in the past three years 
were $460, $480, and $540. These three 
amounts total $1480 of which one third is 
$493. The quota is therefore $493 and the 
salesman gets a bonus around half of what 
the sales expense percentage was for the 
same months of the past three years. As- 
suming that the selling expense was six 
per cent., the bonus for excess business 
would be three per cent. 


A bonus or commission plan in some form 
or other should be adopted by every retail 
merchant. It satisfies the workers that 
effort is rewarded. Yet the bonus by itself 
will not build up a corps of loyal workers. 
The working conditions must be cheerful. 

One retailer holds semi-monthly meetings 
with his employes at which the men can 
talk as freely as they wish, everything said 
is “privileged.” They have a dinner first 
and then get together. The outcome of this 
meeting plan is closer friendship and mutual 
understanding and respect. Workers who 
frst used the meetings to complain soon 
began to use them to give constructive 
ideas, 





Teach your salesmen salesmanship. This 
education and the stimulation will do won- 
ders for your sales. Start a store library 
for the benefit of all workers. Subscribe 
to all your trade journals, mark any per- 
‘nent articles contained therein, and then 
circulate it amongst the help. Ask travel- 
ing salesmen to talk to the help. If a prom- 
ment speaker on business visits your town 
take the force with you. Observe that 
work “take”—don’t try to send them. If 
you don’t go you cannot expect your help 
‘0 go. The attitude of the boss should be 
‘ne of “come on” rather than “go on.” 

“icourage your salesmen and others to 
realize that the success of a store depends 
" both collective and individual effort. 
‘t up a sign after this style: 


If 


W every worker were just like me 


hat kind of a store would this one be? 
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And while you are about it, you might 
as well ask yourself that question. Help 
is far from perfect I know, yet I have still 
to find the proprietor who is a candidate 
for a fiery chariot driven by an angel chauf- 
feur on the direct route to the Celestial 
regions. 





Why They Looked and Passed On 





‘SWES,” sadly admitted Brown, the lead- 
ing dry goods merchant in his home 
town, “it’s a fine show window, and it’s 
filled with big values. But what’s the use? 
Men stop and look, but they don’t come in 
and loosen up! Bluntly putting it, that 
window is an artistic success but a financial 
failure. And it cost a lot of money, too!” 
Brown was talking to Smith, an artistic 
young man whom he had recently employed 
to arrange his show windows. Brown al- 
ways had been skeptical on the subject of 
show window displays, but he was pro- 
gressive in spirit, and when young Smith 
came along and pestered the merchant to 
give him a try-out he finally was employed 
on a make-good basis. 

The window contained a fine display of 
men’s goods, of which the store carried a 
line that really was better than the average, 
each article being priced at a figure as low 
as was consistent with good business prac- 
tice. There was no left-over stuff, marked 
at “bargain” prices, but everything was new 
and up-to-date. It was the kind of a show 
window that is looked at with joy and long- 
ing by the discriminating male window 
shopper. I wonder how many merchants 
know that the average man wanders around 
looking at show windows until he sees what 
he wants. 

Along came Jones, a wise seller of shirts. 
He had looked at that show window. before 
he entered the store and it had pleased him to 
note that his line was well and conspicu- 
ously arranged. 

“Some show window!” he 
shaking Brown’s hand. 

“Yes,” was the reply, “but it is not mov- 
ing any goods.” 

Then Brown introduced Smith to Jones, 
explaining that the young man was his new 
window dresser. 

“That window should bring people into 
the store, for the articles are all right and 
the prices are all right, but the men just 
take a look and pass on. The women look 
at the other window and come in to ask 
about articles displayed, but the men just 
take one short look and leave. They don’t 
seem to be interested.” Young Smith thus 
explained the matter to Jones. 

“Well,” said the canny Brown, addressing 
the shirt salesman, “there is no need to try 
to sell me more shirts until we find out 
why we can’t sell what we have.” 

“Then | shall proceed to make an effort 
to find the reason,” quickly responded Jones. 
“It is now 10 o'clock. I'll see you again 
at 2—and sell you some shirts later.” 

Jones commenced his investigations by 
going across the street, where he stood for 
a time watching the men as they paused at 
the show window, looked a moment—and 
then passed on. Then he went over to the 
other side of the street and drifted along 
with a well-dressed man. The man, like 
the others, looked into the window but a 


exclaimed, 
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moment. Back and forth Jones went, fol- 
lowing a score of men to the window and 
watching their actions. Only one entered the 
store. 

“Just a case of over-anxiety—that’s all,” 
said Jones to himself. “I'll go back at 2 
o’clock and show them.” 

At 2 o'clock Brown, Smith and Jones 
went into conference. In substance, Jones 
said: 

“The whole trouble with that window 
rests in the fact that three people are too 
anxious to have it make good. The back 
of the display is not screened off, and there- 
fore the men who look into the window can 
see the interior of the store.” 

“I wanted them to do that,” interrupted 
Smith, 

“And therein lies the root of the trouble,” 
continued Jones. “Women are the root of 
all evil,” he misquoted, “but in this case the 
female of the species had the best of inten- 
tions, but she helped to queer your window. 
Miss Banks is stationed right back of this 
window, and—don’t blush, Smith—she 
wants your window to be a success. There- 
fore, she longingly glances out at the men, 
hoping that they will come in. 

“Then, Mr. Brown, for other reasons, 
wants that window to bring people in, so 
he spends a good part of his time gazing 
at the men who look in. In addition to 
this, because you are so anxious, Smith, 
you spend a lot of time gazing at the men 
who stop. Thus, there is nearly always one 
pair of eyes looking out at the window 
shoppers, and sometimes there are two or 
even three pairs of eyes wistfully focused 
on the man on the outside. 

“Now, I have long known that there is 
nothing in the world that will drive away 
a male window shopper more quickly than 
a person gazing at him from the inside of 
the store. Every merchant knows that nine 
men out of ten think that if they enter a 
store it is their bounden duty to buy some- 
thing. The psychology of this show win- 
dow matter is just this: 

“When a man looks up and sees a pair 
of eyes taking him in, his subconscious mind 
tells him that, constructively, he is in the 
store. Thus, he finds that he is where he 
thought he was not, and being confused, he 
automatically leaves the window. The man at 
first thinks that he will sneak up on you 
and get a private view, so to speak, and 
when he finds somebody gazing on him from 
the inside of the store, his privacy is in- 
vaded—and he passes on. 

“Put a curtain at the back of that dis- 
play! Then you will find that a reasonable 
percentage of the men will enter. Do it at 
once, and note the result. I shall come back 
tomorrow afternoon. If it turns out that 
I am right, I shall expect Mr. Brown to 
look at my samples.” 

Jones showed his samples to Mr. Brown 
the next afternoon, and he sold him a nice 
bill of goods.—Novelty News. 








One of the most novel advertising propo- 
sitions put out by the trade in Chicago in 
a long time is that of the Mary Garden 
cut-out dolls originated by the Stein & Ell- 
bogen Co. of that city, in connection with 
the sale of wrist watches. Some of the 
retailers in Chicago have had marked suc- 
cess with it among the school children. 
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Special for a Limited Time Only 


Good American-Made Alarm Clocks 
Case lots of 50, each ................. 69c 


Why pay more for a discontinued article? Our prices 
always just a little bit lower. 








EWELERS’ Show Case and Window 
Display Trays that reflect the full value 

of the merchandise they contain. Every arti- 
cle made from the best material obtainable. 





Learn about our wonderful complete line. 
E # 4 Our Special American made 30-hour time alarm with shut-off 
Write for price list and F RE E Catalog switch, height 6 in., dial 4 in., nickel case, highly polished, high 


grade movement, perfect alarm adjustment, each care- 69c 
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Always remember we allow no one to undersell us. When order- 
ing, please refer to our catalogue No. 51, illustrating some interest- 


Western Tra & Case Co ing values in watches, clocks, jewelry, silverware, ivory, fancy 
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: to call on you. Our prices do not permit it. 
Established 1864 


429 Plum Street, Cincinnati, Ohio JOSEPH HAGN COMPANY 
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How Ingenuity Helped Sales 











HOW the older-fashioned “bean-link” cuff 
buttons, which have given way to the 
double link soft-cuff buttons, can be altered 
to meet the demand of today is told by 
Walliam F, Ehmann, Buffalo, N. Y., as 
follows : 

“The bean link cuff button was very much 
in style when stiff cuffs were more in vogue 
for everyday wear. 

“And then came the soft cuff, bringing 
with it the double or soft-cuff link. As the 
demand for this newer style supplanted that 
for the bean-link cuff buttons, many of the 
dealers found on their hands dozers of pairs 
of these latter, for which there was little or 
no demand. 

“In my visits as secretary of the Buffalo 
Jewelers’ Association to various stores, I 
found many dealers overstocked with bean- 
link buttons which were a drug on the mar- 
ket. But I determined that they shouldn’t 
remain that way; that they could make them 
into a marketable stock. 

“I placed an order with a manufacturer’s 
salesman for a quantity of cross bars and 
comecting loops, such as are used in the 
present day soft cuff-link buttons. From 
the old-style links, I removed the bean but- 
tons and their posts. Then I took the front 
faced buttons and matching them, pair with 
pair, I made them into the newer-style of 
cuff links. I was careful about matching, 
putting dome backs on dome buttons, and 
flat backs on flat buttons. I found that I 
had some pairs of bean link buttons which 
I could not match in my stock, So I or- 
dered some pairs of plain soft-cuff buttons 
of similar size and shape and matched them, 
using a pair of the soft-cuff buttons for 
two pairs of the bean-link ones. In adopt- 
ing this plan of taking care of the odd pairs, 
the question at first arose in my mind as to 
whether a fancy front and a plain back 
would meet with a ready sale. I found 
they would. For I hit upon suggesting to 
the customer that he utilize the plain backs 
for initials and monograms. And it has 
proven pleasing to the trade. 

“In making use of the cross bars in al- 
tering the cuff links, I would suggest the use 
of gold filled bars for gold filled and cheaper 
gold buttons. But where buttons have fine 
settings, than it will be found most advisable 
to use gold cross bars. 

“All things taken into consideration, the 
cost of this alteration is little or nothing. 
Two pairs of bean-link buttons selling at 
$4 per pair can be made into soft-cuff but- 
tons which will bring approximately $7 to 
$8 per pair. And when the gold from the 
bean buttons and posts removed from the 
links is sold, the extra cost for labor, etc., 
18 wiped out. And you will have made mar- 
ketable a portion of your stock for which 


the demand has been practically dead for 
some time.” 








Glenn P. Heckert, Massillon, O., reports 
that he was aroused about 2 a. M. one day 
recently and that his display window had 

smashed. Upon investigation he found 
about $275 worth of miscellaneous 
G0ods had been stolen. 
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a especially interesting feature of a din- 
ner and meeting of proprietors and sales 
people of Brock & Co., Los Angeles, Cal., 
was a series of reports and suggestions 
presented by H. Victor Wright in connec- 
tion with his address on “Team Work.” 
These communications were written on 
telegraph blanks and purported to be mes- 
sages from various members of the sales 
force. The following extracts from them 
will indicate their character : 

From E. J. Smith: I wonder if, as a 
sales force, we might improve our service 
if we were a little less abrupt in answering 
inquiries that may happen to be directed to 
us by customers—not merely saying, for 
example, “Over there,” or “Straight ahead,” 
but making our replies sufficiently adequate 


to convey a sense of willigness to serve. In: 


this connection, I notice that we are all 
inclined at times to let our vision rest upon 
the doorway or some distant point when a 
customer has apparently passed us by, while 
an unobtrusive watchfulness upon our part 
would reveal the fact that our customer has 
abruptly stopped immediately behind us and 
that it'is our department which the customer 
is seeking, and ours the privilege to be of 
service. I believe that we should not be too 
hasty in endeavoring to close a sale. 


From A. S. Varian: When you are sold 
out in every other department, or when 
would-be customers are looking toward the 
door, just mention to them that we carry 
23 patterns of sterling flatware and six pat- 
terns of plated ware, and possibly the silver 
department could meet their requirements. 
Also that the silver department offers some 
unusually convenient and appropriate gifts 
in individual pieces, such as tea strainers, 
tea balls and napkin rings, while for men 
there is particularly appropriate and ac- 
ceptable gift in poultry shears, and for chil- 
dren one of our child’s sets, either in ster- 
ling or plated ware. 


From Miss M. G. Tilley: Four bags were 
sold in my department last week directly 
as the result of suggestion—one of them 
alone adding $350 to our December sales. 
One customer inquired for a silver desk 
set and purchased a beaded bag. Because 
a customer appears interested in securing 
one article, it does not follow that he can 
not be interested in others. I believe that 
opportune and intelligent suggestions would 
largely increase our holiday trade. 

From E. K. Hart: We have in our de- 
partment a very important line of bags and 
of vanities, which will undoubtedly appeal 
to men who do so much last-minute shopping. 
We have some attractive merchandise in 
discontinued pieces—attractive in quality 
and attractive in price—real values. Please 
do not overlook suitable opportunities of 
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directing the attention of customers to this 
merchandise. I would like to suggest that 
we should be watchful in passing customers 
along from one department or line of mer- 
chandise to another, as for example, from 
gold to silver novelties—escorting them or 
turning them over to some one on the floor 
when possible. I believe that we should 
be more alert in directing customers. The 
majority of people entering the store stop 
at the front counter for information, and if 
our new Sales people will look over the store 
in order to get an idea of the different lines 
of merchandise carried and their location, 
it will greatly assist in directing customers 
and in the making of helpful suggestions. 
From the Watch Department, signed by 
Thompson, Roessler, Spratt, Gitt, Barstow; 
Hope you are having fine time and enjoying 
good dinner. Business in the Watch De- 
partment is swell. Selling more watches 
than last December. Are little short of 
help. Wish you would send some salesmen 
from other departments. Will assist them 
all we can. Just tell them to ask us a little 
about stock and not miss a sale because 
watches wanted by our customers are not 
in sight. Have a big assortment in styles 
and prices. Instruct men to bring their sales- 
books. Will make out their sales-slips if 
they will help us to sell watches for Brock 
& Co. All we want is sales and are not a 
bit particular who gets credit for them. 
From G. L. Kronmiller: We start out 
every year with the intention of improving 
upon the year just past, and to this end we 
must take advantage of every opportunity 
that presents itself. One great opportunity, 
it seems to me, is to become better ac- 
quainted with the customers of previous 
years. The sales person who has waited 
upon these customers in the past, if given 
opportunity, can make suggestions more fre- 
quently, knowing better the inclinations and 
the tastes of the customers and also what 
jewelry they have already acquired. 
I would suggest, therefore, that an earnest 
effort be made upon the part of our sales 


-force to see that our customers are served, 


in so far as possible, by the sales people 
with whom they have the best acquaintance. 

From Miss M. Richter: When you have 
exhausted your own selling ability, give me 
a chance with one of our guests’ sets, rang- 
ing in price from $15 to $20. There is no 
more appropriate or pleasing gift from a 
young fellow as an addition to his wife’s 
silver, and do not forget the server for 
either jelly or fudge with “Los Angeles” 
in the bowl, which sell for $3.50, and serve 
as a souvenir of our city and a happy re- 
membrance at one and the same time. 

From H. T. Anderson, window-dresser: 
The demand for window space by depart- 
ment heads is greater than ever before and 
we are trying to meet it. A three-day sched- 
ule is now operating, so that every class of 
merchandise can be represented in our win- 
dow displays. We are also timing our dis- 
plays to synchronize with the topics of our 
current advertising, and with this additional 
effort we should secure big results. I would 
particularly suggest that salesmen and sales- 
women alike familiarize themselves with 
the merchandise on display in our windows, 
in order to avoid saying to a customer, “It 
must be sold,” when the article is in the 
window. 
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Wadsworth 


Case 


Are You Getting Your Share? 


FTER the people of your community 

have paid for the absolute necessities 
of life—food, clothing, rent and taxes—there 
is only a certain amount of surplus money 
from their incomes which can be spent to 
satisfy their higher desires. 


For the spending of this money, you must 
compete with the automobile dealer, the 
florist, candy merchant, and purveyor of 
musical instruments, amusements and so on. 


If you are to meet all this competition and 
get your full share of the business to be had, 


you must keep your merchandise and your 
name constantly before the public so they 
will think of you and your wares first when 
there is money to be spent. 


You can do this by attractive window dis- 
plays of watches, newspaper advertising, 
moving picture slides, street car cards and 
other effective means in whatever measure 
and frequency you can afford. 


Make your public conscious of your name 
and your merchandise and you will sell more 
watches and jewelry. 


THE WADSWORTH WATCH CASE COMPANY 
‘Makers of Watch Cases Exclusively” 


DAYTON, KENTUCKY 


OFFICES: 


New York 
17 Maiden Lane 


Chicago 
31 N. State St. 


San Francisco 
150 Post St. 


Note: Illustrate your newspaper advertisements with watches. Electrotypes like those 


above or others will 





be sent free on request to any jeweler. Order by number. 























“ge rah 
<: 


77 
iLL 





Y), 


] 





























The Horological Situation 
in the United States 








Address delivered Feb. 27, by Dr. A. F. Beal, Chief, Time Section, of the United States 
Bureau of Standards, before the Philadelphia Jewelers’ Club, Philadelphia, Pa. 

















[' is with pleasure that | appear before 
you tonight to tell you jewelers and 
watchmakers how I view the horological 
situation in the United States. Lately we 
have been hearing that the horological in- 
dustry is not in the best of condition and 
that certain things were needed for its bet- 
terment. I am much interested in the im- 
provement of the science of timekeeping, 
and the Bureau of Standards in Washing- 
ton, D. C., where I am employed, desires a 
high standard of efficiency for all kinds of 
measuring instruments; to that extent the 
Bureau is interested in seeing that the horo- 
logical profession is kept in good condition. 

It is an old story that the jewelry trade 
during recent years, and especially during 
the war, has been seriously handicapped by 
a shortage of watch repairmen. This short- 
age was so acute that many incompetent 
watchmakers were able to obtain regular 
employment, even though their work was 
very poor. At the present time the trade 
is confronted with two problems. First, to 
increase the number of watchmakers, and 
second, to improve their quality. 

Relative to the first of these problems, 
let us first consider the methods available 
for obtaining new recruits. I have made 
a little personal study of this question and 
feel that it is time that some special action 
be taken concerning it. Briefly, reliable in- 
formation shows that the number of men 
now in the United States who have learned 
the watchmakers’ art and are now working 
as watch repairmen or as jewelers, is at 
least 40,000, and it is estimated that the 
average length of service of a man at the 
bench is about 20 years. This would indi- 
cate that on the average 2,000 men will re- 
tire each year, and that this same number 
of recruits should be obtained each year. 

From the standpoint of a remedy, the 
outlook is not promising. The number of 
men taking up watchmaking in recent years 
as been comparatively small. This is espe- 
ally true with regard to apprentices. For 
Years the various jewelry associations have 
calling upon their members to take in 


boys as apprentices, but to no avail. Ap- 
prentices are a thing of the past. In New 
England a survey was made a few years 
ago, and I understand that the result 
showed that only three apprentices were 
found in over 500 stores. A similar situa- 
tion probably exists in the remainder of the 
country. Horological schools are practi- 
cally the only means now utilized for tak- 
ing American boys into the watchmaking 
profession. The trade should recognize this 
fact and combat any prejudice against re- 
cruiting watchmakers by this means. Some 
men foolishly criticise engineering schools, 
but their criticism has not convinced the 
world that engineering schools are unneces- 
sary. Aid the good horological schools as 
much as possible. : They are our only means 
of salvation. 

From the schools as well as from appren- 
ticeships a comparatively small number of 
recruits have been obtained. It has been 
estimated by men who are in a position to 
know, that about 500 students graduate 
from the horological schools in the United 
States each year. Of these about half com- 
plete the major portions of the standard 
course in the good horological schools, and 
the other half receive instruction in short, 
superficial courses. Including apprentices, 
as well as boys from the schools, it is surely 
safe to estimate that not more than 600 
annually enter the profession. 

These estimates indicate that about 2,000 
or more watchmakers may be expected to 
retire each year, while the number of 
American boys added to the profession each 
year does not exceed 30 per cent. of this 
number. Obviously, the jewelry trade must 
make a mighty effort and start to educate 
young men for the watch repairing trade. 

One thing that the trade very much needs 
at the present time is the standardization 
of curricula or courses of study in the 
schools. In my opinion there are too many 
short courses in horology which do not 
develop compenent watchmakers There 
should be eliminated, and effort should be 
spent in developing and enlarging those 


schools which now have, or will later adopt, 
a thorough course of instruction. The 
method of instruction which is most ef- 
licient for producing good watchmakers 
should be universally followed. Some of 
the existing horological schools in the 
United States are doing good work, but in 
general the students do not stay in school 
long enough to get thorough instruction. 
The students should be encouraged to res 
main in school until they have graduated, 
rather than be induced to start at the bench 
for a small wage when they are barely able 
to do the most simple kind of repair work, 
To encourage a boy to leave school pre- 
maturely is working against the best inter- 
ests of both the boy and the trade. 

This last statement leaves me very close 
to the subject of wages. This is a very 
delicate subject to handle, but one which 
| think you will all agree is fundamental 
in the watchmaker problem. The trade will 
have to work out this wage problem for it- 
self as this problem is not in the field of 
the Horological Institute of America, con- 
cerning which I will tell you more pres- 
ently. My topic for this evening is the 
existing horological situation in the United 
States, and the wage problem is part of 
this situation. Therefore I feel free to talk 
upon it. Relative to this question of wages 
a very excellent statement was sent by one 
of the leading watch manufacturers of the 
country to the National Research Council 
on the occasion of the first horological con- 
ference last May. This statement exposes 
the roots of the question so ably that I 
wish to quote it verbatim. It is quite short 
and is as follows: 

“It is to be hoped that the really practical 
side of this question may be brought out 
clearly; that is, that the only way good 
watchmakers can be obtained will be by 
paying them good wages. Neither endowed 
schools nor governmental assistance is go- 
ing to solve this problem—it is strictly up 
to the retail dealer himself to pay wages 
sufficient to encourage young men to study 
watchmaking. In order to pay good wages 
the jeweler must ask reasonable prices for 
repair work and must get away from the 
old habit of doing a lot of real work free 
of charge and then putting an insufficient 
charge on the balance of the work. Any 
man on the street can clean an automobile, 
whereas not one man in a hundred thousand 
could properly clean a watch, yet the charge 
for doing these two widely divergent jobs 
is practically the same. As long as such 
conditions hold, there is going to be a short- 
age of watchmakers, and we trust that the 
conference will bring out a few of these 
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basic economic facts which are really at the 
bottom of the whole thing.” , 
Now I believe you will agree that the 
author of this letter has undoubtedly fourtd 
the source of the wage problem. The peo- 
ple of the country should not expect one 
man to clean a watch’for the same pay that 
another man receives for washing the mud 
off an automobile. I do not intend to tell 
you what the solution of the wage problem 
is, but I do want to say that in my opinion 
the trade has a wage problem and that it 
will stay with the trade until a satisfactory 
solution is reached, whatever that may be. 
I now want to talk to you concerning 
the Horological Institute, of America. Like 
many other desirable movements, its forma- 
tion was the result of a crisis, The sever- 
ity of the watchmaker shortage was tre- 
mendously emphasized in Washington, 
D. C., by the large number of Government 
employes brought to that city during the 
war. Every war worker carried a watch, 
which sooner or later was turned in for re- 
pair. The repair departments of the jewelry 
stores were overwhelmed with work, and 
the situation became so acute as to cause 
George W. Spier, of that city, to wonder 


if it were not possible to obtain a. perma-. 


nent solution of this problem which had 
been vexing the trade for a number of 
years. He prepared plans for its remedy 
and presented his case to the National Re- 
search Council of that city. Last May a 
conference was called by that body to con- 
sider the horological situation, invitations 


being extended to the watch manufacturers, 


horological schools, and other scientific and 
vocational training institutions interested in 
this field. At that second conference some 
committees were appointed which met dur- 
ing the Summer. In October another con- 
ference was held in Washington, and at that 
conference the Horological Institute of 
America was organized. George W. Spier, 
one of the leading jewelers of Washington 
and Custodian of Watches of the National 
Museum, is its president. Its secretary is 
Paul Moore, of the National Research 
Council. The Bureau of Standards has 
also been very intimately associated with 
this movement from the very first, and at 
the present time a member of that Bureau 
is carrying on an important part of the 
certification work concerning which more 
will be given later. 

The institute has been almost a year in 
the process of formation. Its plans have 
been well considered. It is believed that the 
institute is founded ona firm- foundation 
and will result in something worthwhile to 
the trade. It is the purpose of. the insti- 
tute to selve the horological problems of 
the trade, leaving the other problems, such 
as accounting and methods of merchandis- 
ing, for example, to other agencies for 
their solution. The advent of the Horo- 
logical Institute of America has been ap- 
Plauded by the American National Retail 
Jewelers’ Association, as well-as a number 
of the State associations. Mr. Hufnagel, 
President of the American National Retail 
Jewelers’ Association, js now returning 
from the Pacific Coast, where he has’ been 
on a‘tour of the country spreading the good 
word as to what the Horological Institute 
of America is doing for the trade. Our 
Primary ‘purpose is.to improve the prestige 
Ot standing of the watchmaking profession 
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‘vancement. 


We believe that the institute has a wonder- 
ful opportunity and a wonderful future, and 
we invite your co-operation. 

There are a number of ways by which 
the Horological Institute plans to aid the 
trade. You will hear regarding these in 
due season. At the present time the insti- 
tute is placing its emphasis upon the cer- 
tification of watchmakers. There has been 
considerable in the press in recent months 
on this subject and I presume you are all 
more or less informed as to the institute’s 
plans with regard to this. The details of 
the certification work are carefully ex- 
plained in the issue of THE JEWELERS’ Cir- 
CULAR of Feb. 1, and in other trade papers. 
The institute is now engaged in holding ex- 
aminations for watchmakers for granting 
certificates of proficiency. The examina- 
tions are not compulsory. The foundation 
for all of our certification work is the prin- 
ciple of voluntary application for examina- 
tion and certification. 

There are three grades of certificates, 
each representing different stages in ad- 
The title to be applied to the 
lowest grade is “certified junior watch- 
maker”; the middle grade, “certified watch- 
maker”; and the highest grade, “certified 
horologist.” The general requirements for 
a certified watchmaker are that he. shall be 
able to clean watches and satisfactorily re- 
place with ready-made materials certain 
broken parts, such as staffs, jewels and 
mainsprings. A certified watchmaker shall 
be able to do the work of the lowest grade, 
with the addition of making new parts, ad- 
justing the lever escapement, and replacing 
hairsprings. A certified horologist is to be 
able to do all required of the other two 
grades, with the addition of wheel cutting, 
repairing of complicated watches, and ad- 
justing a watch for high requirements in 
position and temperature. In other words, 
it is planned that the certified horologist 
will be the man with exceptional ability, 
the expert, with only about a thousand of 
them in the country. To become a certified 
horologist is to be the ambition of every 
workman in the trade. The grade of cer- 
tified watchmaker is to include the large 
majority of good workmen, while the grade 
of certified junior watchmaker is to include 
the beginners in the trade and those who 
have spent considerable time at the bench, 
but for some reason or other have not 
acquired much skill. 

The examination is to 
parts, viz.: 


Ist. A practical job of actual 
repair work so arranged and super- 
vised as to constitute a reliable test 
of the applicant’s ability to repair 
watches. 

2nd. A written examination to 
cover any questions suitable for a 
test of this kind. 


consist of two 


The method of examination is such that 
a watchmaker can be examined in his own 
home city. The written examination shall 
be held before a monitor, probably a school 
teacher, specially chosen for that purpose. 
The practical portion of the examination 
will be held before some competent watch- 
maker in the applicant’s city who is satis- 
factory to the institute. The results of both 
parts of the examination will be graded by 
the institute in Washington. 
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The certification committee of the insti- 
tute which has this work in charge has re- 
quested the Bureau of Standards -in Wash- 
ington to take over as much of the grading 


work as possible. Certain parts of the 
grading work are quite similar to a kind of 
work which the Bureau has been doing for 
a number of years. This is the testing of 
watches. In this work which the Bureau 
has been doing, if the performance of a 
watch meets certain definite requirements a 
certificate of precise timekeeping is given 
the watch. The Bureau has specific re- 
quirements for its own certificates, but in 
doing this work for the institute, the Bu- 
reau merely tests the watches and reports 
their performances to the institute, which 
uses its own standards in grading the re- 
sults and grants its own certificates. 

As stated previously there are to be three 
grades of certificates. For the purpose of 
placing all men upon the same basis, and 
so as to avoid the dissatisfaction which 
would result from a man’s failing in an ad- 
vanced examination for which he is not pre- 
pared, we have felt it best to require each 
and every man to obtain the lowest grade 
certificate first and the others in rotation. 
This means that a man will not be exam- 
ined for the middle grade certificate until 


- he’ has previously obtained the certificate for 


the lowest grade. 

There are a number of reasons why the 
certification of watchmakers is advisable and 
can be utilized by both the retail jeweler 
and the watchmaker. When a jeweler has 
the task of selecting a watch repairman, he 
is ‘in a quandary; he is completely at a loss 
as to what he should do. A personal inter- 
view enables him to judge to some extent 
a man’s deportment and his _ theoretical 
knowledge, but about the only way he can 
determine the man’s ability to repair 
watches is to give him a trial at the bench. 
Frequently a man’s poor ability is not real- 
ized until after several weeks, when a num- 
ber of watches are returned with com- 
plaints. Jewelers who are removed from 
the centers of industry usually have con- 
siderable trouble in obtaining satisfactory 
help. It would, therefore, be of great value 
to the employer if a prospective employe 
could present a certificate issued by a re- 
liable authority stating the degree of skill 
and knowledge possessed by the applicant 
It likewise would be of great value to a 
watchmaker applying for a position, espe- 
cially if he is a good workman. At the 
present time an applicant is assumed to be 
a poor workman until he has proved that 
he has high ability. A certificate would en- 
able an employe to be rated by his pros- 


‘pective employer according to his merit 


rather than be assumed of inferior rank. 

I now wish to state what a man should 
do to be examined. Whenever a _ watch- 
maker desires to be examined for a cer- 
tificate he shall send three things to the 
certification committee of the _ institute. 
These things are: 

1. An application for examina- 
tion written upon a blank form 
specially prepared for that purpose. 

2. A fee of $5 to cover the ex- 
pense of the examination, and 

3. A 16-size watch having 15 or 
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GRIMSHAW, BAXTER & J. J. ELLIOTT, uw. | | C.W. BUTTS, Inc. 47" 


29/37 Goswell Road, London, England aalinien of 





Cablegrams, Grimbax, Larb, London. C P d t d B 
Manufacturers of the celebrated rowns, en an $ an ows 
London made We make a specialty of white gold crowns and bows, and afe 

on ™ ‘ prepared to make very prompt deliveries of same for bracelet watches. 
ELLIOTT 





Chime Movements 
on Tubular Bells or Gongs of the PIONEER PLATING CO. 
highest quality and also Chime or Cos GOLD, SILVER AND NICKEL PLATERS 

—<—° GENUINE PLATINUM PLATING 


Special sizes for “Grandmother” cases. Movements 64 FULTON STREET NEW YORK 
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{Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of Feb. 21, 1922 


1,406,971. BUCKLE. Cuarres E, Brapsnaw, 

. Waterbury, Conn., assignor to Robert N. Bas- 
sett Co., Inc., Shelton, Conn. Filed July 17, 
1918. Serial 245,323. Renewed Dec. 22, 
1921. Serial 524,298. 7 Claims. 

A sheet metal buckle for running webbing com- 
prising a back having a web-holding lip at its lower 
extremity and forwardly turned side ears the top 
edges of which are provided with inwardly project- 





ing trunnions disposed in a plane substantially at 
right angles with the front face of the back, and 
a lever member having rearwardly turned side ears 
which are clcsely embraced by the side ears on the 
back and provided with apertures in which the 
trunnions are journaled and a shelf which swings 
through the axis of said trunnions during the 
movement between the lever and back, the said 
shelf being cut away at its extremities to make 
room for the inwardly projecting trunnions on the 
back. 

1,407,185. BELT BUCKLE.’ IsrazL BENJAMINS, 
Brooklyn, N. Y. Filed April 30, 1921. Serial 
465,884. 5 Claims. 

In a belt buckle a socket-piece and a hand-piece, 
each of said pieces having a front, which is a con- 
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tinuation of the front of the other piece, combined 
with a U-shaped spring situated in and adapted to 
kt in a plane substantially parallel to the front of 
che buckle, said spring being connected to the hand 
piece, and adapted to be detachably interlocked 
with said socket piece. 

1,407,231. PENDANT SETTING MECHANISM. 
Epwarp StaEHLI, La Grange, Ill. Filed Jan. 
17, 1921. Serial 437,795. 13 Claims. 

A pendant winding and setting mechanism for 

Watches including a stem, a clutch wheel carried 





ay the stem, a primary bar operatively engaged by 

stem and having a vertical part slidably 
d to one side thereof, a secondary lever for 
ng the clutch-wheel, and cam mechanism car- 


™Mounte: 
shift; 
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ried by said bar and lever beyond the vertical part 
of the bar whereby the operation of the primary 
bar actuates the seccndary lever to shift the clutch- 


* wheel. 


1,407,310. HAND BAG. Henry Wiener, New 
York, N. Y., assignor, by mesne assignments, 
to Whiting & Davis Co., Plainville, Mass. 
Filed Oct. 12, 1920. Serial 416,430. 6 
Claims. 

A handbag comprising a pair of hinged frame 
members which converge upwardly, a bridging por- 
tion extending across the space between the sides 
of one of the frame members, fabric for complet- 
ing the bag carried by the frame members, and an 





outwardly opening receptacle provided with a 
hinged cover mounted in said bridging portion, the 
receptacle extending into contact with the fabric 
carried by the other frame member and being 
made shallower at the top than at the bottom so as 
not to cause a bulge in said fabric, where it con- 
tacts therewith. 

1,407,660. VANITY CASE. Witiiam G. Ken. 
DALL, Newark, N. J. Filed March 22, 1921. 
Serial 454,591. 5 Claims. 

In a vanity case, a case body having an inwardly 
bent rim at the top and having at the front and 
rear inwardly extending dents spaced from the 
bottom of the case body, bottom plates resting on 
the bottom of the case body and adapted to support 





cosmetic carriers, the said dents carrying the said 
bottom plates, transverse partition members rising 
from the said plates and dividing the case body 
into two compartments, spring tongues struck up 
from the bottom plates and adapted to engage the 
peripheral edges of the said cosmetic carriers, and 
lugs struck up from the said bottom plates and 
extending under the said rim. 


DESIGNS 
60,456. FINGER RING. Avcust Kien, Cam- 


1O 


den, N. J. Filed Aug. 21, 1920. Serial 
405,210. Term of patent 14 years. 


60,457. FINGER RING. Avucust Kuein, Cam- 








den, N. J. Filed Aug. 21, 1920. Serial 
405,211. Term of patent 14 years. 
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6,470. BRACELET. Joun Louis Saspsatu, Mon- 





treal, Quebec, Can. Filed June 27, 1921. Se- 
rial 480,931. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Feb. 21, 1922 


Ser. 147,400. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Mixes F. Brx- 
LFR Co., Cleveland, O. Filed May 9, 1921. 

The figure of the woman shown in the accom- 
panying drawing is fanciful. No exclusive right 
is claimed for the words “Staple Jewelry” apart 
from the mark herein claimed. 
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STAPLE JEWELRY 





Particular description of goods.—Scarf Pins, 
Ladies’ Watch Chains, La Vallieres, Lingerie 
Clasps, Bar Pins, Brooches, Lockets, Silver and 
Gold Plated Pencils, Finger Rings, Bracelets, 
Necklaces of Pearl Beads and of Imitation Pearl 
Beads, Pendants, Pin Sets, Silver and Gold Plated 
Cigarette Cases, Men’s Collar Pins, Men’s Watch 
Fobs and Watch Chains, Tie Clasps, Tie Pins; 
Fraternity Pins, Buttons, and Charms Made of 
and Plated with Precious-Metal Ware; Charms 
other Than Fraternity, Belt Buckles, Link Buttons, 
and Collar Buttons Made of and Plated with Pre- 
cious-Metal Ware. 

Claims use since about Oct. 1, 1919. 

Ser. 153,971. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Excin Nationat Watcr 
Co., Chicago. Filed Oct. 11, 1921. 


6conomy 


Particular description of goods.—Watches and 

Watch Movements. 

Claims use since on or about Sept. 1, 1921. 

Ser. 147,413. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Contr- 
NENTAL JEwerry Co., Cleveland, O. Filed 
May 9, 1921. 

No exclusive right is claimed in the term “Ex- 
presses Your’ Individuality” and the word 

“Jewelry” apart from the mark herein claimed. 





bntinental Jewelry 


Expresses Your Individuality 


Particular description of goods.—Scarf Pins, 
Ladies’ Watch Chains, La Vallieres, Lingerie 
Clasps, Bar Pins, Brooches, Lockets, Silver and 
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HERPERS SAFETY CATCH 
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Made in the Following Sizes: 


#9ggds aa 


1288, 600 68601 855 Wl 


In Both Stamped and Unstamped 





MADE WITH YOUR TRADE MARK 
IF. ORDERED IN QUANTITIES 
QUOTATIONS CHEERFULLY GIVEN 


HERPERS BROS., NEWARK, N. J. 
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It is too expensive 


TO EXPERIMENT 


If in doubt, 
“LOOK UNDER THE SUN.” 

















HOPE MFG. CO. 


Trade Mark 


DEHOPE 


Jewelry 


Enameled—Sterling—Plated—Plate 
Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price. list and samples 
Retailers get information from wholesalers 


Factory and Main Office 


BRANCHES: : 
111 Fifth Ave.......... New York 102 Friendship St. 
1102 Heyworth Bldg...... Chicago 


Providence, R. I. 


322 Phe Bldg., Francisco 





CUTTLE FISH BONE 


Shipment just fished from Adriatic Sea 


LARGE AND FINE 
BEST OBTAINABLE 


Packed in original wooden cases of 100 lbs. each. 
Order at once before stock is exhausted. 


BORRELLI & VITELLI 


15 West 34th St. New York 





KEITH~ LANDIS 
Electric Clock 


A plan to increase 6? Insured 
Clock Business Accuracy 


KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORE 











BLACK In all sizes and shapes, at 
right prices; also precious, 
—" and jobbing 

ONY X stones 


KRONER, HYMAN & CO., Inc. 
51-53 Maiden “aig New York 








| JewelryRepairing 
Special Order Work 


A trial will convince you 


SOL. LEVINTON 


Betore «90 Nassao St., New York dane 














Tel. Cortland 8865, 8866, 8867 


Neptune Chemical Corporation 


Office, 41 Park Row, New York. Laboratory, Hyannis, Mass. 


ESSENCE dORIENT 


Finest Quality—for Artificial Pearl Manufacturers. Stock 
always on hand in any Quantity. -We guarantee every 
Bottle of Essence d’Orient. Prices Reasonable. 











-{ SAL- HYDE } 


TRADE MARK REGISTERED U.S. PATENT OFFICE. 


PLATINUM -PLATING SALTS 


par~* Concentrated Salts for Electro-Plating in Gold, Silver, 
Platinum, Bronze, Copper and Stripping 

THE GREEN ELECTRIC CO., 81 Nassau St., New York, U. S. A. 

Makers of Polishing and Buffing Motors, Plating Dynamos, Motor 

Send for price list T-E 104 





Generatots. Demaenetizers and Pleting Salts. 















ARTHUR JONSON MFG. CO., Inc. 


14-16 Church St., New York 
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Gold Viated Pencils, Finger Rings, Bracelets, 
Necklaces of Pearl Beads and of Imitation Pearl 
Beads, Pendants, Pin Sets, Silver and Gold 
Plated Cigarette Cases, Men’s Collar Pins, Men’s 
Watch Fobs and Watch Chains, Tie Clasps, Tie 
Pins; Fraternity Pins, Buttons, and Charms Made 
of and Plated with Precious-Metal Ware; Charms 
other Than Fraternity, Belt Buckles, Link Buttons, 
and Collar Buttons Made of and Plated with Pre- 
cious-Metal Ware. 
Claims use since about April 1, 1920. 
Ser. 155,009. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) W. J. Bernarp, New York. 
Filed Nov. 4, 1921. 


WILBERCO 


Consisting of the word “Wilberco.” 
Particular description of goods.—Watches. 
Claims use since June 20, 1920. 


Ser. 158,093. (CLASS 37. PAPER AND STA- 
TIONERY.) Pencit Propucts Corporation, 
New York. Filed Jan. 18, 1922. 


Consists of a combination of the name of the 
president of. the applicant corporation with the 
word “rite,” the “z’’ of Mr. Salz’s name being 
written in a peculiar manner for the purpose of 
‘connecting the two words into one. 


SAERITE 


Particular description of goods.—Pencils of the 
Propelled-Lead Type. 
Claims use since Nov. 15, 1921. 








Trade Gossip. 





The Zamium Corporation is the name of 
a new concern which is putting up a fac- 
tory at Boonton, N. J., for the purpose of 
manufacturing belt buckles and jewelry nov- 
elties in a white metal known as “Zamium,” 
the invention of Larence Zamboni, a metal- 
lurgical engineer, who has become president 
and treasurer of the concern. The Zamium 
Corporation will also manufacture the metal 
itself, which has the color and many of the 
qualities of some of the platinum metals, to 
sell to manufacturers in the jewelry, chem- 
ical and electrical industries. 

* k * 


Among those prominently identified with 
the formation of the Better Business Bureau 
of Providence, to improve trade by the 
elimination of untruthfulness from advertis- 
ing and selling arguments, are a number of 
the retail jewelers and department store 
proprietors of the city. The organization 
was effected at a meeting held one day 
recently at the Crown Hotel, Arthur L. 
Aldred, president of the Gladding Dry 
Goods Co., being elected president. The 
executive committee includes Leon Samuels, 
of J. Samuels & Bro., Inc., (The Outlet 
Co.) and James E. Roosa, of The Shepard 
Co. Among the directors chosen were 
Messrs. Aldred, Samuels and Roosa and 
Charles E. Blake, secretary of Callender, 
McAuslan & Troup Co. (The Boston 
Store), William H. Thurber, treasurer of 
Tilden-Thurber Corp.; Edward R. Bray- 
ton, president of Belcher & Loomis Co. and 
Joseph E. Leeman, manager Browning, 
King & Co. Charter members of the bureau 
include the following: Jones & Co., J. A. 
Foster Co., Weybosset Jewelry Co., the 
New Dimond Co., Callender, McAuslan & 
Troup Co. (The Boston Store); The Out- 
let Co. (J. Samuels & Bro., Inc.) ; Caesar 
Misch, Inc., Markham & Stone, Frederick 
Hamilton, The Shepard Co., Tilden-Thurber 
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Corp., Gladding Dry Goods Co., William 
T. Wilson, Young Bros., American Emery 
Wheel Works, Browning, King &  Co., 
Japanese Wood Novelty Co., Frank M. Sil- 
va and Belcher & Loomis Co. 








The Horological Situation in the 
United States 





(Continued from page 115) 








_more jewels and in a moderately 
satisfactory running condition. 


The application blanks may be obtained 
by addressing me personally, in care of the 
Bureau of Standards, or from me here 
tonight, if any of you so desire. A special 
sheet of instructions is distributed with 
tach application blank for the guidance of 
the applicant. 

Membership in the institute is open to 
any individual, firm, or corporation. An 
application f-r membership, however, should 
not be confused with an application for ex- 
amination. Membership is of four kinds, as 
follows: Active, with fee.of $5 per year; 
sustaining, with a fee of $10 pér year; life, 
$100, payable once; and patron, $1,000. At 
the present time I believe we have two 
patron members, about 20 life.members, and 
about 100 sustaining and active members. 
EK. H. Hufnagel, of Mount Vernon, N. Y.., 
is chairman of the membership committee, 
but I have a number of blanks here tonight 
in case any of you desire them. 

In conclusion, let me say that I hope that 
I have succeeded in explaining to you how 
the Horological Institute of America can 
be of service in solving some of the prob- 
lems confronting the jewelry trade. It is 
also my desire that you will approve the 
Horological Institute. of America and that 
we can count on you as being a group of 
strong supporters of the institute. I thank 
you. 








The Man Who Knows It All 





By J. H. Trecor, Secretary-Treasurer, 
National Association of Credit Men. 
THE man “who knows it all” is the man 

who is likely to make the biggest fail- 
ure. When you find someone who does not 
need to be taught, whose knowledge com- 
prehends all needful things, who can’t see 
the value of mingling with others and ex- 
changing ideas, you may at once conclude, 
here is a man dangerous to go along with. 
3ut when you run into the man whose 
attitude is that of a seeker of information 
bearing upon his work, who is conscious 
of the fact that even in his sphere of ex- 
perience and observations others have some 
things he does. not know, and whose attitude 
is that of the explorer for new goals in his 
line of work, then one beholds the man who 
will take his graduate degree with high 
honors, 

Have conceit about your superior knowl- 
edge, and dry rot will set in. Healthy 
growth will come where there is eager spirit 
to secure the best equipment accompanied 
by a spirit of humility. 

In this thought we have the reason why 
great prosperity destroys so many men. It 
makes men too sure of themselves. It gives 
them the feeling of individual sufficiency. 
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They lose the point of view of inter-de- 
pendence among men. In such times men 
lose the sense of proper perspective. 

We discover this in association work: 
Men who were affiliated with trade organiza- 
tions in times of prosperity, but were not 
so greatly impressed with the need of rub- 
bing up against other men exchanging ideas 
and getting the best that is going in their 
field. This egotism is expressed in, “I 
know it all.” And I say we must keep at 
our books, we must keep up our association 
with men so long as. we are in active work 
and are carrying definite responsibilities. 
This is as direct a part of man’s obligation 
to the enterprise which he is serving as is 
his obligation to devote himself to individual 
details of business. 

I earnestly crave big broadness of spirit 
among us credit men that will lead all of 
us, whether of large or smaller responsibili- 
ties, to seek eternally ideas and standards 
that will help us do our part to keep busi- 
ness sound and ready at all times to meet 
the violent fluctuations that can scarcely be 
avoided so long as business conditions are 
subject to a great variety of world-wide in- 
fluences. 
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Lou Goldberg, jeweler and optometrist, 
has moved into 'a new shop at 1414. Gris- 


wold St., across the street from the 
Griswold hotel. 
Detroit jewelers, among them the 


Weitzman Jewelry store, 501 Woodward 
Ave., have been annoyed by a new kind 
of pest in the form of a miscreant who 
breaks windows for the pure fun of the 
thing, without looting. A youth, of 2023 
Michigan Ave., was arrested, charged 
with the. crime, and will be arraigned 
before Judge Marsh in recorder’s court. 
This is the first case of the kind on 
record here where a man broke windows 
without looting. The prisoner according 
to witnesses, broke other windows, and 
all without any effort to loot, although 
he thought he was not detected.. 

The Ray Jewelry Co., formerly the 
Kay Jewelry Co., has erected a new 
street sign in front of its State St., store. 
The company was recently defendant in 
a suit brought to determine whether it 
had a right to use the name Kay, which 
was claimed exclusively by the Wright, 
Kay Co., in business here for many years. 
Attorneys for the Wright, Kay Co., 
argued that there was no member of the 
company doing business as_ the Kay 
Jewelry Co., who bore the name “Kay,” 
and the court granted an injunction 
barring the State St. people from use 
of the name. The name Ray Jewelry 
Co. was chosen, and the signs changed to 
conform thereto. 








Mrs. Anna Elizabeth Van Riper, wife of 
Andrew C. Hover, jeweler, 172 Market St., 
Paterson, N. J., passed away at her home, 
721 FE. 27th St., Paterson, N. J., recently 
after a brief illness. Mrs. Hover was a 
highly respected resident of Paterson. She 
was an active member of the business. 











George E. Surgi, jeweler, of Covington, 
La., spent several days in the city last week. 
B. Mattea, manager of the fancy goods 
department of Leonard Krower & Son, has 


returned after an extensive tour through 
the territory, reporting business good. 

Among the arrivals during the past week 
were Mr. and Mrs. R. B. Stone, McGehee, 
Ark.; Mr, and Mrs. Rich, Cleveland, Miss. ; 
Mr. Wall, of Wylie & Walker, Princeton, 
Ky.; Mr. and Mrs. Wallie Wolsch, Ham- 
mond, La., and Charles D. Smith, Brook- 
haven, Miss. 

P. F. Esnard, one of the most prosper- 
ous jewelers in the State, was here with 
Mrs. Esnard and their son during Mardi 
Gras week. Mr. Esnard has now under 
construction in Baton Rouge, where he is 
doing business, a handsome and commo- 
dious building which will be equipped with 
elegant fixtures and in other respects will 
be made one of the show places of the 
capital. 

Conspicuous among the very handsome 
displays in the show windows of the 
prominent jewelers on Canal St., is that of 
A. B. Griswold & Co., exhibiting the jewels 
of the King and Queen of the Carnival 
Revelers. These consist of the crown, 
bracelets, belt, collar, and necklace—all rich 
and beautiful in design; and the truly 
artistic manner of their arrangement for 
inspection attracted an unceasing throng of 
admirers. 

Henry Ginder, president of A. B. Gris- 
wold & Co., Ltd., Canal St., jewelers, who 
has been confined to his home for the past 
14 days, by reason of what was at one 
time regarded as a serious accident, was 
out yesterday and attending business at his 
office with all the vim and alacrity of one 
many years less than 90, which Mr. Ginder 
passed some months since. He was warmly 
congratulated by the employers of the big 
concern at the head of whose activities he 
has so long and so successfully presided. 

Joseph Lucas spent Carnival week, accom- 
panied by his wife, son and daughter. Mr. 
Lucas is prominently identified with the 
jewelry business in Orange, Texas. His 
father, Philip Lucas, successfully conducted 
a wholesale jewelry house in this city in 
the 70’s, and is still well remembered in 
the trade. Joseph Lucas, not so long ago, 
invested some money in oil lands in Texas. 
These lands have since been developed and 
are now producing, adding largely to the 
fortune of the investor. Mr. Lucas says 
business is all that could reasonably be ex- 
pected in his section. For 22 years he has 
been a friend and patron of Leonard 
Krower & Son, of this city. 

Rene Acosta, connected with the jewelry 
establishment of Joe Traverse, 725 Com- 
mon St., was last week arrested by local 
detectives, as “dangerous and_ suspicious,” 
and a few hours later, being arraigned be- 
fore the night recorder, was discharged on 
proof that he was actually an employe of the 
firm named. However, as Acosta was leav- 
ing the court room, he was again arrested, 
charged with being a deserter from the 
French army; and was again released. The 
circumstance of the two arrests so closely 
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following each other was brought to the 
attention of the superintendent of police 
by Mr. Acosta’s attorney, as an instance 
of abuse of police power, and the latter 
has promised to investigate the matter 
thoroughly. 








Hartford, Conn. 





The Simeon L, & George H. Rogers Co., 
Hartford, have taken out trade marks for 
silver plated and low and flat ware, 

The Ladies Social Club of the Sessions 
Clock Co., Forestville, Conn., gave a whist 
and pinochle party at their rooms last week. 

The factory of Simpson, Hall Miller & 
Co., of the International Silver Co., Meri- 
den, Conn., is now running on a 54-hour 
a week basis. 

Frederick Wehinger, Waterbury, Conn., 
has been granted a patent for a chime clock. 
He has transferred his rights to the Water- 
bury Clock Co. 

D W. Reynolds has resigned his position 
with the Sessions Clock Co., Forestville, 
Conn., to enter the employ of the E. In- 
graham Co., Bristol, Conn, 

Alexander Harper, president and general 
manager of the American Silver Co., Bris- 
tol, Conn., 1s confined to the residence on 
(rest Avenue with a severe attack of pneu- 
monia. 

Merton W. Bassett, of the M. W. Bassett 
Co.. retail jewelers, 1005-9 Main St., was 
one of the contributors to the Jewish Re- 
lief fund, a campaign for which is now 
being conducted in this city. 

Among the taxpayers of Glastonbury, 
Conn., paying on the highest assessment in 
the grand list for 1922 is the Williams 
Bros. Mfg. Co., silver ware. The valuation 


of this company’s property is given as 
$289,460. 
The Lux Clock Co., 85 Sperry St. 


Waterbury, Conn., has been granted a per- 
mit for the erection of an addition to the 
present plant of the concern. The new 
structure will be three stories in height and 
its estimated cost will be $9,800. 


The Automatic machine room at the fac- 
tory of the Sessions Clock Co., Forestville, 
Conn., is now being run on a five days a 
week schedule instead of four days. ‘The 
employes of the machine and die rooms are 
still working until 9 o’clock each evening. 

The 22nd entertainment and dance given 
by the members of the Employes’ Aid As- 
sociation of the Waterbury Clock Co., was 
held last week in Buckingham Hall, being 
attended by over 1,500 people. The clock 
company male chorus rendered several songs 
and the music was also furnished by 
Mark’s Melody men. 

G. C. Sessions and A. M. Sessions, presi- 
dent and treasurer, respectively of the 
3arion Pen Co., Chicago, Ill., were recent 
visitors in Bristol, Conn., where they in- 
spected the warehouse of the company for 
the east, which is located in that city. Dur- 
ing their stay they were the guests of Mr. 
and Mrs, R. L. Sessions. 

James G. Beckworth, for the past 20 
years an employe of the American Silver 
Co., Bristol, Conn., died recently at the 
Hartford hospital of a complication of dis- 
eases, following a short illness. Mr. Beck- 
worth was born in Bristol 66 years ago. He 
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was a member of the Bristol Baptist chureh, 
and of Stephen Terry lodge, I. O. O. F,, of 
which he was a charter member and finan- 
cial secretary for 25 years. 

At the annual meeting of the stockholders 
of the American Silver Co., Bristol, Conn, 
last Vriday, the following directors were 
elected: Henry F. English, Julian R, 
Holley, Samuel B. Harper, Roger S, 
Newell, Dean Welch, Charles T. Treadway, 
Pierce N, Welch, Charles T. Treadway, 
\lbert F. Rockwell, Alexander Harper, and 
William S. Ingraham. The officers of the 
company will be elected at a meeting of 
the board of directors to be held at a future 
date. 

Arthur C. Lamb, treasurer and general 
manager of the Morgan Silver Plate Co, 
Winsted, Conn., has tendered his resignation 
to the company and has retired from the 
activities of that concern. Mr. Lamb has 
sold his stock holdings in the company to 
his brother-in-law, President A. D. Hart, 
of the company. Mr. Lamb had been an 
official of the company since 1913. He and 
his family will remain in Winsted until 
June, where they will leave for New Lon- 
don, Conn., where Mr, Lamb plans to de- 
velop a tract of shore property at Groton 
Long Point. 








Canada Notes 





The Dominion Jewelry Importing Co., 
Montreal, has been dissolved. 

The Dominion Novelty & Jewelry Co. is 
registered at Montreal by Jacob Krueger. 

Ontario buyers calling on the Tonorto 
trade recently included A. J. Gabel, 
Kitchener; B. J. Henderson, Medford; W. 
Busby, Oakville, and C. R. Diller, Med- 
ford. 

One morning recently the window of the 
jewelry store of Mitchell & Duncan, Ltd, 
Victoria, B. C., was broken by robbers, who 
secured two trays of rings valued at between 
$1,500 and $2,000. 

The jewelry store of A. A. Beauchamp, 
44 Notre Dame St., W. Montreal, was 
robbed early in the morning of Feb. 28 by 
burglars who obtained an entrance by 
smashing the window. They secured goods 
to the value of about $800. Three other 
stores in the same locality were also 
robhed. 








Consular Notes 





A manufacturing firm in Czechoslovakia 
desires to purchase mother-of-pearl. Quota- 
tions should be given c. i. f. German, French, 
or Holland ports. Reference. In writing 
to the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., or any of 
its branches, reference should be made to 
File No. 929. 

* * * 

A merchant in South Australia wishes to 
secure an agency from manufacturers for 
the sale of electroplated tableware, hollow 
ware, toilet requisites, leather goods, Jew 
elry, watches and clocks. For further ™ 
formation write to the Bureau of Foreign 
and Domestic Commerce at Washingtot, 
D. C., or any of its branches, and refer 0 
File No. 902. 








































